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Some Examples 


of the Work of Paul Revere Shown in the Boston Museum of Fine 
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An Armored Case 


(anys 


The Soldier 
Sailor 
and Aviator 


A brand new ideathat | 62 
makes the wrist watch \ 8274\4 
doubly practical. Nie 
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PENDING 


Armored Protected Front, Watch Case 


Round and Cushion Shapes made in both 3/0 and QO size. 


The round shape is made in Montauk Quality, 
Sterling Silver, Oresilver. The cushion shape 1s 
made in Sterling Silver only. Sold only with 
Khaki Strap, as illustrated, in individual boxes. 


These cases are made to fit any standard move- 
ment of the sizes quoted. 


Consult your jobber about the case tha! is selling on sight. 


Joseph Fahys & Co. 


Established 1857 
Boston ~ NEW YORK Chicago 
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The Wearing of Jewels as a Fine Art 





By S. Rosenbaum 








LMOST equal in omportance to the 
making of jewelry is the wearing of 
it. To such an extent is this true that to 
say that the proper wearing of jewelry is 
a fine art is hardly an exaggeration; for 
of how many people who wear jewelry can 
it be said that their taste in this respect 
is beyond exception. 
rect in harmony of color and of line? In 
appropriate selection of materials, and in a 
certain congruity which is almost an in- 
stinctive faculty? We do not here refer 
to those whose limited means compel them 
perforce to make use of what little they 
have, but to those who are not hampered 
by such considerations and whose failings 
to make the best use of their freedom of 
choice are open to criticism. 

Among them are those who never view 
jewelry in the light of its relation to cos- 
tume at all. To them an article of jewelry 
js an article of intrinsic value to be pur- 
chased and worn as a costly ornament and 
a sign of opulence. It must be brilliant, 
and expensive, and the best of its kind. It 
must do justice to its wearer’s reputation 
for wealth and liberality, and nothing fur- 
ther is required of it. Far, far too many 
of the wearers of jewelry are of this type. 
Too many, we say, for they do nothing to 
make the wearing of moderate priced 
jewelry popular. Their example cannot 
enlarge the jeweler’s patronage and give 
him that most valuable encouragement, an 
increasing popular price public; for far too 
many have no other conception of jewelry 
and its function than the examples of this 
type and as their means restrict them they 
go without. 

This affects custom detrimentally. No 
modern costume of a formal nature is com- 
plete without its proper complement of 
jewels. Jewels give a necessary cachet to 
beautiful dress and a misapprehension of 
their functions must result in a distinct 
loss in effect. The comparative expendi- 
tures of the average woman for gowns 
and jewels shows an unfortunate discrep- 
ancy against the latter. This is principally 
because the artistic use of jewels is barely 
comprehended. Perhaps a jewel is utilized 
to relieve some vacant portion of a costume. 
It has no relation to the tout ensemble. 
It is no part of a general scheme of dress 
and as often as not a mere afterthought. 

Such usage hardly does the jewel justice. 
To make it a mere ornamental stop-gap is 
contrary to the theory which has directed 
its use in the best periods of art and ele- 
gance. To the ladies of the Renaissance 
it) was an indispensable part of costume; 





How many are cor- . 


witness the famous portraits by the great 
painters of that period in which the lavish 
use of jewels is shown. Lavish yet not 
ostentatious; prominent but not gaudy; 
many of them actual parts of the apparel; 
the goldsmith who designed and the painter 
who limned them often one and the same. 
Their use was in startling contrast to the 
perfunctoriness of modern custom. 

Happily there are still some, nay many, 
to whom the jewel appeals with a true 
sense of value as an adornment of the 
person. Whose use of jewels is made with 
such excellent taste that their patronage 
is highly desirable to the jeweler. They 
buy with a view to appropriateness. They 
are not afraid of the charge of over-orna- 
mentation, for their use of jewels—even in 
profusion—is made with such nice dis- 
cretion that their aim—to beautify—is at 
once apparent. 

In a word, the proper use of jewels can 
only be attained by a serious study of their 
character and possibilities. A more subtle 
taste must dictate their choice and dispo- 
sition than perhaps that of any other means 
of personal adornment. It is so easy to 
overload; so easy to mistake vulgar be- 
dizenment for true elegance that perhaps 
those that do not do so are gifted. Much 
depends on the jewel itself; on uncommon 
gems, curious workmanship, or ‘unusual 
character of design; but even the most 
commonplace object may sometimes be 
worn with such exceeding appositeness as 
to give it a new significance, and an unex- 
pected effectiveness. We have seen jewels 
utterly impossible in some combinations, ap- 
pear in others as if some great inspiration 
had placed them there. 

That general taste in these matters has 
improved can hardly be denied, but it is 
only among certain groups that such im- 
provement is pronounced. That an en- 


larged appreciation of the part that jewelry . 


plays in effective costuming would re- 
dound to the jeweler’s advantage is ap- 
parent, and to impress it on his public 
should be one of his insistent aims. 








Every man, woman, and child in this 
country, who wants to serve the country, 
can serve it and serve it in a very simple 
and effective way, Secretary McAdoo says. 
That service is to lend your money to the 
Government. Every 25 cents loaned to the 


Government is a help at this time and prac- 
tically every man, woman and child by mak- 
ing some trifling sacrifice, some denial of a 
pleasure, or giving up some indulgence, 
can render the Government that support. 


Cameos 





FroR the history of cameos we must look 

a long way back into history, for of a 
certainty the Greeks and the Romans of 
ancient days were well versed in the art of 
cameo cutting, says a writer in the Jeweler 
and Metalworker. In spite of that great 
antiquity, however, unlike several other 
classes of antiques, they are still prized by 
the community, owing to their intrinsic 
value, skilful workmanship, and artistic 
merit. There can be no doubt, however, 
that cameo-cutting reached its highest. per- 
fection in the time of the early Greeks, who 
in their day were the world’s most perfect 
artists. The Romans, also, as well as being 
great colonizers, were great artists, and ac- 
cordingly cameo-cutting received a consider- 
able amount of atention at their hands; ow- 
ing, no doubt, to the fact that the art is 
really a miniature form of sculpture. 


With the revival of the arts in the 
16th century cameo-cutting again came to 
the front, the subjects then produced. being 
mainly taken from the old mythology. The 
latter fact no doubt caused many. of the 
collectors of that period to be under the im- 
pression they were buying old Roman ex- 
amples of the art, when in fact they were 
really getting modern productions, which, 
owing to the skill of the artists in copying 
the old styles, were none the less valuable. 
So that, so far as we are concerned today, 
the cameos of that period are just as valu- 
able as those of the earlier periods. 

At the end of the 18th century a third re- 
vival in the fashion for cameos came about, 
and then the artists’ work took the form of 
illsutrations of some daily occurrences. At 
the beginning of the 19th century some 
great works of art were produced in this 
direction, and shell-cameos became very 
popular, it being found that this material 
was more convenient and more artistic for 
personal adornment than stone. In addi- 
tion, shell-cameos possess better wearing 
qualities and are more ductile. 


The Italians, French and English artists 
excelled in cameo-cutting, and moreover, 
England, in the old days, was always looked 
upon as the natural market for, this form 
of art, and, as a fact, cameos were cut in 
England in large quantities as recently as 
1850. Of course, the greatest demand for 
cameos was in the Early Victorian and 
mid-Victorian periods, occasioned by the 
fact that Queen Victoria was a great lover 
of this form of jewelry, and at that time 
the fashions of royalty exercised a great 
influence upon public taste and fashion. In 
those days also a collection of old family 
cameos conferred a sort of seal of respecta- 
bility upon the owner. 

Like everything else, however, cameos 
had their day, the art, strange to say, being 
gradually killed by its popularity. «There 
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ANSWERING THE CALL 


Practical, exacting American Men have long demanded 
a cuff button that could be used equally as well in 
laundered as in soft cuffs. In the new Eezeto Buttons 
the problem has been solved. Made in a great variety 
of styles and weights, from $6 per pair upward. 
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was such a large demand for cameos in the 
earlier years of Queen Victoria's reign that 
the artists aimed at producing a great bulk 
rather than a high perfection in their art. 
The consequence was that the poorer ex- 
amples killed the public taste for cameos ; 
cameo-cutting fell on bad days, and thus its 
popularity spoiled the art for the time 
being. . . 

Now, however we are witnessing the 
fourth revival of cameos, but the craze 
is more for the old examples rather than 
for the new, and as the bad examples have 
been practically all broken up the better 
quality ones remain. The art calls for all 
that is best in craftsmanship—truth, refine- 
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A Jeweler-Miner 


EWELER E. A. Suter, Fairbanks, Alas- 
ka, has forwarded to THE JEWELERS’ 
CIRCULAR the views shown herewith of the 
Alaska gold mining country. Mr. Suter, 
with three other men, staked out a gold 
mine in 1905, but it has only been a producer 
since 1916, at which time pay dirt was dis- 
covered. Since 1916 it has produced gold 
valued at $27,000. 

This mine is the nearest working mine 
to Fairbanks, and one can ride out in an 
automobile to it from Mr. Suter’s place 
of business in 40 minutes. 

The photographs show a bird’s-eye view 
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PLACER GOLD MINING ON THE “MIDWAY” ASSOCIATION CLAIM ON CRIPPLE CREEK IN THE 


FAIRBANKS MINING DISTRICT OF 


ment, delicacy, and knowledge of materials, 
and, moreover, it is a form of artistic ex- 


- A 


















ALASKA. 


of the mining claim, a closer view of the 
mine and the picture of a miner standing 
beside his sluice with a gold washing pan. 








Venezuelan Jeweler Wants American Wares. 


WASHINGTON, D. C., Feb. 22.—According 
to a recent report, Consul Brett at La Guaira 


is in receipt of the following self-explana- 
tory letter from the principal importer of 


x 
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expand considerably my business with the United 
States, I would be glad to receive propositions from 
large manufacturers—not from commission or ex- 
port agents—who should make suitable prices so 
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A VIEW OF ONE OF SIX SIMILAR DUMPS OF 
PAY DIRT REPRESENTING THE WINTER’S 
WORK ON THE “MIDWAY” ASSOCIA- 
TION CLAIM. 


4s to establish solid and enduring relations for 
after the war. To facilitate my business with the 
United States I have made arrangements with two 
banks to pay for my purchases in the United 
States upon presentation of shipping documents. 
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jewelry, watches and silverware in the dis- 
trict: 


Before the war this firm did a large business 
with Germany and since the outbreak of hostilities 
has opened relations with American manufacturers. 
. I take pleasure in saying that many of the articles 
GOLD VALUED AT $2,200 TAKEN FROM SLUICE of — a obtained my the United States have 
BOXES. proved very suitable to the trade, replacing very 
well those that formerly came trom Germany. I 
do not doubt that if American manufacturers will 
interest themselves a little more it will be possible 
to send them orders for all the merchandise that 
formerly bought in Germany. Wishing to. 


Pression for which there is a great need. 
With present facilities we should show 


really good work. was 


OUT FOR A “CLEAN UP” ON “MIDWAY” ASSOCIATION CLAIM. 


As my firm selis principally at wholesale, in all 
this country, giving its customers credits of three 
and six months, and is one of the best known 
throughout the Republic, it is in position fo assure 
this market to such manufacturers of articles in 
its line as are willing to give exclusive agencies 
for Venezuela. 


This importer’s address and references 
may be procured from the Bureau of For- 
eign and Domestic Commerce or its district 
and co operative offices by asking for file 
No. 96852. 
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Stern Bros. & Co. 
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OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 





CUTTING WORKS 





Most Modern and Complete 
136-146 W. 52nd St., New York 
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TO MEET IN CLEVELAND 





Netiotial Officers to Confer with Officials of 
Qhio State Association as to the 
Place of the Next Convention 


CieveLann, O., Feb. 21.—Whether the 
coming convention of the American Na- 
tional Retail Jewelers’ Association will be 
held in Cleveland will be determined at a 
meeting to be held in Cleveland during 
the first week in March, according to an 
announcement of E. R. Abrahamson, of 
Cleveland, treasurer of the Ohio Retail 
Jewelers’ Association. 

The meeting will be attended by A. W. 
Anderson, national secretary, and probably 
other national officers, by all the officers 
of the Ohio Retail Jewelers’ Association 
and by the membership of the Cleveland 
Retail Jewelers’ Association. The local 
committee in charge of the meeting, which 
will take the form of a dinner and enter- 
tainment, consists of Jacob Well, chair- 
man; O. Friedman, George Kurtz, Joseph 
Schuster, Jr., and E. R. Abrahamson. A 
detailed program has not been announced. 

The principal question to be discussed 1s 
the feasibility of bringing the national con- 
vention to Cleveland next August, at a date 
to be set by the national officers. The 
Clevelanders are enthusiastic for the con- 
vention and aim to make Cleveland a strong 
bidder for the conclave. The State asso- 
ciation is willing to help. 








FAVOR EARLY CLOSING 


Cleveland Retail Sowelees Endorse Ordi- 
nance Compelling Merchants to 


Shut Off Business at 6 P. M. 


CLEVELAND, O., Feb. 21.—The Feb. meet- 
ing of the Cleveland Retail Jewelers’ As- 
sociation was held Tuesday evening, Feb. 
19, at the Colonial Hotel, 15 being present. 
F. X. Russert, newly-elected president, pre- 
sided for the first time. Other officers who 
were present in their new capacities for the 
first time were Gust J. Kasper, vice-presi- 
dent; H. F. Strang, secretary, and E. R. 
Abrahamson, treasurer. 

The principal subject under discussion 
was an ordinance introduced in the city 
council, requiring compulsory closing of all 
stores throughout the city at 6 o'clock in 
the evening, with necessary exceptions, such 
as drug stores. The aim is to conserve fuel 
and power. The meeting as a whole fa- 
vored the ordinance. Although a great 
many of the members have stores in the 
residence districts and outlying centers 
where the night trade is considerable, they 
are willing to close provided all other 
stores are compelled to observe the same 
ruling. On Saturday night the stores re- 
main open almost without exception. Dur- 
ing the war this trading could be as easily 
done in the daytime. 

The Cleveland Retail Jewelers’ Associa- 
tion has always been active in Wednesday 
afternoon closing during the Summer 
months, and members of the association 
closed their stores at this time in spite of 
the fact that many small competitors kept 
open. Night closing would be another 


step in the same direction and would have 
the added advantage of being comrzlsory 
upon all merchants not members of the as- 
sociation. 
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The meeting also spent considerable time 
discussing the new revenue law. Many 
different questions came up and the as- 
sociation succeeded in reaching an agree- 
ment on many disputed points, which will 
aid the members in a proper observation 
of its provisions. An effort was made to 
have Internal Revenue Collector Harry 
Weiss at the meeting, but he was unable to 
be present. 








DETROIT BUSINESS CHANGES 





Rearrangement of Leases in Downtown Re- 
tail Section of City to Affect Sev- 
eral Jewelry Houses 


Detroit, Mich., Feb. 23.—The geography 
of downtown Detroit, as far as_ its 
retail business section is concerned, is 
destined to undergo a very radical re- 
making within the next few months, as in- 
dicated in the present announcement of new 
leases now being recorded. The changes 
in most instances mean vastly increased 
rentals and, in other cases, the changes of 
many old business houses, which have be- 
come known as landmarks in the city’s 
business life during the last half century. 

One of the important elements that is 
responsible for this remarkable remaking 
of the downtown district is the coming 
State-wide prohibition act whose provi- 
sions go into force on May 1. _ Retail 
jewelers of the city are taking advantage 
of this evolution in the downtown busi- 
ness section, and are bending every effort 
to secure new and advantageous leases. 
Already a half dozen or more jewelry 
stores have secured new locations because 
of the change about, caused by the pro- 
spective vacation by the saloons. 

One of the most important business 
transacticns announced in some time, and 
which shows which way the wind is blow- 
ing is the recorded leases affecting Traub 
Bros. & Co., Charles W. Warren & Co., 
the J. L. Hudson Co., department store, 
and the Himelhoch Bros. & Co., which 
were made public on Thursday morning, 
of this week. 

These transactions involve centrally-lo- 
cated business property on Woodward Ave. 
One of the deals paves the way for the 
erection of a 10-story building business 
block, while the other establishes a record 
for high rental values in Detroit property. 

The J. L. Hudson Co. has acquired from 
Traub Bros. & Co., retail jewelers, 205 
Woodward Ave., a lease taken by the lat- 
ter firm of property at 184-186 Woodward 
Ave., now occupied by Himelhoch Bros. & 
Co., women’s furnishings. The lease was 
taken last March on property owned by 
Alexander I. Lewis. 

The original lease as taken by Traub 
Bros. & Co. was for 25 years, dating from 
May 1, 1918, and involving a rental for the 
entire term of $750,000. 

It was the intention of Traub Bros. & 
Co. to erect their own building on the prop- 
erty at 184-186 Woodward Ave. at a cost 
of $125,000. The iron for the new build- 
ing was ready for erection, contracts being 
let to start the new building on May l. 
These contracts will now be taken over 
by the J. L. Hudson Co., and the erection 
of the new building will go on as usual. 


After taking the original lease, Traub Bros. 


CIRCULAR-WEEKLY 45 


& Co. had leased all the floors above the 
first to the Hudson company. The new 
building will be 10 stories in height and 
adjoins the present mammouth Hudson de- 
partment store on the north. The prop- 
erty has a frontage of 30 feet on Wood- 
ward Ave. on the east side of the street, 
between Gratiot and Grand River Ave. E. 

Through S. B. Roberts, of the Hannan 
real estate company, who engineered all 
the deals, Traub Bros. & Co. have secured 
a six-year continuation of the lease of the 
store at their present location at 205 Wood- 
ward Ave., southwest corner of Grand 
River Ave. The extended lease was ob- 
tained from E. J. Hickey, the clothier, 
who had intended building a new structure 
on this corner, in addition to his present 
clothing store on the east. Due to war 
conditions he is willing to wait on his 
expansion plans, and has leased for a term 
of six years his holdings on this corner. 
[t is understood Traub Bros. & Co. will 
pay an annual rental of $30,000, one of the 
highest rentals ever paid for a similar io- 
cation in the downtown section of Detroit. 
Traub Bros. & Co. at present occupy 20- 
foot frontage on Woodward Ave., running 
back 100 feet on Grand River Ave. They 
have occupied this store for nearly 20 
years. 

Traub Bros. & Co. still have in force a 
lease on the three stores from 9 to 21 W. 
Grand River Ave., which they obtained be- 
fore they secured the lease which they 
have lately released to the Hudson com- 
pany. They will hold this lease in reserve 
for use after their present six-year lease 
expires. 

In the meantime Traub Bros. & Co. will 
spend a large sum remodeling their present 
store, which changes will include a new 
store front, providing deeper windows on 
Grand River Ave. An entire stretch of 
window front would be run along the en- 
tire Grand River Ave. side for 100 feet, 
if this were possible, but the structure of 
the old four-story building will not pre- 
vent such drastic changes to be made in 
the walls. 

Wright, Kay & Co., now located at the 
northwest corner of Woodward and Grand 
River Aves., will have to seek new quarters 
in a year, as their lease has been taken over 
by S. S. Kresge, who operates a chain of 
hve and 10-cent stores. Henry Haight 
Wright, president of the company, said his 
firm had as yet not secured a new location. 

Several new and exclusive diamond shops 
will be opened in down town locations as 
a result of the vacations to be made by the 
saloons on May 1. Several of these will be 
located in hotels, which will readjust their 
lobbies to provide for rental for commercial 
purposes. Most of these leases are being 
kept secret by the jewelers, as they do not 
wish to start competitive bidding on the 
leases. Instead of rentals being lowered by 
the vacation of the saloons they are jump- 
ing to a new high water mark, it is said. 

Instead of looking forward to hard times 
the big retail jewelers of Detroit are plan- 
ning upon one of the biggest years in their 
history, and the making of these phenome- 
nal leases, at such unheard of rentals is said 
to be a criterion of what is coming. 








Andrew Manifold, Beloit. Kan., has been 
succeeded by the Manifold Jewelry Co: 
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The Solid Satisfaction 


of our Customers, is the sole basis of the Popu- 


larity and Prestige of the DIAMOND DEPART- 


en, 
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MENT of the House of Lorsch. 


We win it thru the “LORSCH SERVICE,”’ that 


holds the old customers against all competition, 


and attracts the new. 


Join the notable list of “‘Satisfied Ones.” 


“ibert:orsch & Co. 


MAIDEN LANE 
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You Can Take It From US 


that SOME Dealers are going to do a mighty fine 
business THIS YEAR in Imitation Pearl Neck- 


laces. 


If YOU have a good stock of the complete line of 
REGENT PEARLS you'll be one of them. 


Live dealers are anticipating the Easter Trade 
already, and remember,—EVERY DAY is 
SOME young woman's Birthday. 


Many “Qualities,” Wide Range of Prices 


“TbertLorsch GS Co. 


Ine 


LORSCH BVILDING. 3 MAIDEN LANE: 
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DEATH OF DUTEE WILCOX 





Pioneer Jewelry Manufacturer, Leading 
Citizen of Providence and One of the 
Pillars of the Jewelry Industry, 
Passes Away at Daughter’s 
Home at Buffalo, N. Y. 


PROVIDENCE, R. EFF eb. 23.—Dutee Wil- 
cox, head of D. Wilcox & Co. and a mem- 
ber of the firm of C. A. Wilkinson & Co., 
of this city, one of the oldest, best known 
and most influential manufacturing jewel- 
ers of the country from his nearly 60 
years associations and activities with the 
industry, died at the home of his daughter, 
Mrs. Frederick W. Danforth, in Buffalo, 
N. Y., Tuesday afternoon, in his 84th year. 
Death followed an illness of more than a 


ar. 
although advanced in years, Mr. Wilcox 
had been actively engaged in business, 
which he gave his personal attention and 
consideration until in January, 1917, when 
he suffered a severe illness. Partially re- 
covering, he left his home, 643 Elmwood 
Ave. where he had lived for over 40 
years, and went to Buffalo to live with his 
daughter, leaving his son Howard D. Wil- 
cox virtually in charge of the business. His 
last visit to Providence was late in July 
last, when he came here by automobile for 
a short business trip. Since his return to 
Buffalo he has failed gradually. 

Tuesday forenoon his son, Howard D. 
Wilcox, received a telegram saying that his 
father had been taken with a bad turn and 
was failing fast. Mr. Wilcox left here at 
once but had not reached Buffalo when 
his father’s death occurred. 

Dutee Wilcox, like numerous other 
prominent manufacturers of Rhode Island, 
was country born and bred, the son. of 
Dutee and Julia A. (Bowdish) Wilcox, of 
Dougles, Mass., where he first saw the light 
June 24, 1834. He came of a sturdy and 
long-lived family. His father was a farm- 
er and the young man had a country school 
education obtained in the district schools, 
and with this equipment at the age of 16 
years he came to Providence to learn the 
jewelry trade, becoming an apprentice to 
the old-time firm of Wheeler & Knight. 

After he had been with that concern for 
about four years, the firm dissolved, Mr. 
Wheeler withdrawing. Mr. Wilcox re- 
mained with the shop until he attained the 
age of 21, when he returned to the employ 
of Mr. Wheeler who, having seen indica- 
tions of executive ability and of the shrewd, 
careful business man that the young man 
later became, made him superintendent of 
his factory. A year later, in 1856, Mr. 
Wilcox resigned his position with Mr. 
Wheeler for the purpose of engaging in 
business for himself, forming a co-part- 
nership with Horace and Olney Thayer. 
They took a shop in the building belonging 
to G. & S. Owen, another manufacturing 
jewelry concern, located on Steeple St., but 
the firm was of comparatively short dura- 
tion, as it was dissolved in less than a 
year. 


During the “hard winter” of 1857 with its 
disastrous financial panic, when many well- 
established manufacturing jewelry concerns 
tottered and a number failed, Mr. Wilcox 
struggled along alone and was one of the 


comparatively few who succeeded in wea- 
thering that “most calamitous period ever 
known in the jewelry industry.” In March, 
1859, Henry A. Battell was taken in as a 
partner, the firm becoming Wilcox & Bat- 
tell, the business being one of the earliest to 
receive the benefits of the financial revival, 
and rapidly became one of the most pros- 
perous in the industry. Much of this suc- 
cess was attributable to the famous “Wilcox 
& Battell stud,” invented by Mr. Wilcox 
and patented by the firm. This was one of 
the first patented articles of this character 
and had a record-breaking sale throughout 
the entire country, the sales for a single 
year amounting to more than $100,000, 
which was considered a phenomenal amount 
at that time. 

In December of that year, 1859, Seth A. 
Cheeney was admitted to the partnership, 
which was changed to Wilcox, Battell & 
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(From a snap-shot taken in his office.) 


Co. The growth of the business increased 
steadily and in 1863 a removal was made 
from the Steeple St. building to 125 Broad 
(now Weybosset) St. at the corner of Eddy 
St. In 1868 Mr. Cheeney withdrew from 
the firm and died shortly afterwards. Mr. 
Battell died in 1871 but the firm name re- 
mained unchanged. 

When G. & S. Owen (the predecessors 
of the present concern known as the Snow 
& Westcott Co.), erected their new build- 
ing on Snow St. at the corner of Chapel 
St. in 1880, Mr. Wilcox removed his shop 
thereto, occupying considerably larger quar- 
ters than formerly. With this removal 
several changes were made in the business. 


Walter Gardiner, who had been a confi-— 


dential employe for many years, was ad- 
mitted as a partner and the firm style 
changed to D. Wilcox & Co., a name that 
has been retained to the present time. Mr. 
Gardiner withdrew from the business in 
1904. Another employe, Frank M. Steward, 
had a small interest from January, 1883, to 
March, 1886. Upon the retirement of Mr. 
Gardiner in 1904, Howard D. Wilcox, son 
of the founder of the business, was ad- 


mitted to the firm and later his grandson, 
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Harvey Flint, became associated with him. 

Mr. Wilcox devoted himself wholly to 
the financial end of the business as well as 
to the buying and selling of precious stones 
in which he had a country wide reputation 
as an expert. The firm has always made 
high class gold work, diamond and pearl 
rings, and diamond “mountings being 
among the specialties. In addition to his 
own business, Mr. Wilcox was financially 


interested at different times in several large 


concerns in the jewelry industry. It was 
capital furnished by him that gave the for- 
mer concern of Mackinney, Smith & Co. 
their early strength, although Mr. Wilcox 
withdrew from that firm early in 1886. He 
was for several years a special partner in 
the firm of W..S. Hough, Jr., & Co. and 
also of C. A. Wilkinson & Co., manufac- 
turers of optical goods, retaining his in- 
terest in the latter to the time of his death. 


Duringhis long and busy career Mr. Wil- 
cox accumulated considerable property. The 
10 years following the Civil War were the 
halcyon days for manufacturing jewelers 
who had the capital with which to work, 
and in this respect Mr. Wilcox was for- 
tunately forehanded. The surplus which 
he acquired was judiciously invested in real 
estate, largely in the business centre of 
this city and elsewhere. The Wilcox build- 
ing, located on Weybosset and Custom 
House Sts., erected by Mr. Wilcox in 1875, 
was for many years the most elegant, sub- 
stantial and pretentious edifice on those 
thoroughfares. For more than a quarter 
of a century this building was often face- 
tiously referred to as the “hub of the 
jewelry industry,” from the fact that it 
housed the offices of the Manufacturing 
Jewelers Board of Trade, of The Manufac- 
turing Jeweler, and the Jewelers’ Mercan- 
tile Agency, of D. L. Safford (which later 
became part of the present National Jewel- 
ers’ Board of Trade). In 1895 Mr. Wilcox 
built the block at the corner of Washington 
and Aborn Sts., where the firm of D. Wil- 
cox & Co.. has since had its offices and 
factory. 


Mr. Wilcox was for many years actively 
interested in municipal and financial affairs. 
He was a member of the Providence Board 
of Aldermen in 1877, 1878 and 1879, and 
a member of the School Committee of this 
city in 1876, 1877 and 1878. In these posi- 
tions he proved to be a wise and judicious 
counsellor, serving as a membér of numer- 
ous important committees. He also served 
as one of the Commissioners of Sinking 
Funds of the City of Providence from Jan. 
2, 1905, until his death, having been re- 
elected at the inauguration of the biennial 
term of the city government the first of 
last year for three years. 


In 1877 he was chosen a director of the 
National Bank of Commerce and has been 
re-elected annually every year since and 
has for several years been vice-president. 
About the same time he was elected a direc- 
tor and trustee of the People’s Savings 
Bank, for many years being its president. 
For several years he was a director of the 
Providence Board of Trade and later of 
its successor, the Providence Chamber of 
Commerce, and was also a director of the 
Title Guarantee Company of Rhode Island. 


When the Manufacturing Jewelers’ Board 
of Trade was formed in 1884, and a presi- 
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sen for that organization, the 
swe naturally turned to Mr. Wil- 
‘ox and he was unanimously elected and 
on e-elected each year until, because of 
a oisitive declination, he was succeeded 
in 1906 by the late Robert E. Budlong. 

He was married Jan. 6, 1859, to Emma 
A. Locke, daughter of Nathaniel and Lydia 

S. (Howard) Locke, of Newport, R. IL, 
aho died about four years ago. A daughter, 
Mrs. Emma Lulu Flint, wife of George H. 
Flint, of this city, died about three years 
ago. He is survived by two children, Mrs. 
Grace M. Danforth, wife of lrederick W. 
Danforth, of Buffalo, N. Y., and Howard 
D. Wilcox, of this city, who was associated 
with him in the business. _ Ww 

In social, religious and philanthropic cir- 
cles, as well as in business, financial and 
political affairs, Mr. Wilcox was always a 
prominent figure. He was a member of 
the Society of Colonial Wars in the State 
of Rhode Island and Providence Planta- 
tions; of the Society of the Cincinnati; the 
Providence Art Club; the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association; the Manufacturing Jewelers’ 
Board of Trade and several other organ- 
izations. 

Within an hour after the death of Mr. 
Wilcox in Buffalo, his sister-in-law, Mrs. 
Martha P. Wilcox, widow of Moses Wil- 
cox, died at the home of her daughter, Mrs. 
Dutee S. Salisbury, in this city. She was 
in her 92nd year and had been ill only 
about two weeks. Her husband died in 
1912. 


dent W 
member 





American Clocks for France 


Vice Consul Azel D. Beeler, Bordeaux, 
has submitted a report to the Department 
of Foreign and Domestic Commerce, Wash- 
ington, D. C., on American clocks for 
France. His report follows: 

“A Bordeaux business house has just 
closed a deal with a large rianufacturing 
establishment in the United States for a 
trial order of alarm clocks, the total pur- 
chase amounting to 250,000 francs ($48,250 
at normal exchange). The local firm states 
that this order—the first of its kind from 
this vicinity, whose trade has long been 
monopolized by manufacturers of other na- 
tionalities—is the direct result of efforts 
made by the American consulate at Bor- 
deaux to place it in touch with manufac- 
turers in the United States only a few 
weeks ago. 

“There appears to be a general dearth 
of alarm clocks in France and French 
colonial possessions, according to the state- 
ments of several local handlers of the ar- 
ticles. This is, no doubt, due to the inabil- 
ity to import from some of the former fur- 
nishers located in belligerent countries. 
The buyer of these clocks further stated 
that he anticipated no trouble in disposing 
of the stock of several thousand pieces 
ordered, and that this initial order was 
placed chiefly as a means of ascertaining 
the quality of the American article and its 
Suitability (as to price and wear) for the 
French market.” 








The concern formerly known as the Koe- 
ngsberg Jewelry Co., Vancouver, B. C., will 
_ hereafter conduct business under the style 
of the Western Wholesale Jewelers. 
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PNEUMONIA VICTIM 





Lieut.-Col. Frederick J. Dingwall Dies in 
Military Hospital at Halifax, N. S. 


WINNIPEG, Man., Feb. 21.—The death of 
Lieutenant-Colonel Frederick J. Dingwall, 
of this city, occurred on Feb. 13 at the 
Military Hospital, Halifax, N. S., from an 
attack of pneumonia which he contracted at 
sea when coming home on furlough. He 
was a director of the jewelry firm of D. R. 
Dingwall, Ltd., and eldest son of the late 
D. R. Dingwall, the founder of the firm, 
and was in his 4lst year. 

Colonel Dingwall had always taken a 
keen interest in military affairs, and on the 
outbreak of the war went overseas as major 
of the Fort Garry Horse. He was after- 
ward transferred to the infantry and ob- 
tained the rank of lieutenant-colonel. He 
saw much hard fighting and latterly was 
placed in command of support and working 
troops. 

After an absence of three and a half 
years he embarked for home on furlough 
and on the voyage contracted the disease 
that proved fatal. His wife and brother 
were summoned to his bedside, but arrived 
too late. 

He is survived by three sisters and a 
brother, D. W. Dingwall, president of D. 
R. Dingwall, Ltd. 

The remains will be brought to Winnipeg 
for interment. 








DEATH OF BENJAMIN KENT 





President of Kents, Ltd. Toronto, Can., 
Passes Away in His Seventy-sec- 
ond Year 


Toronto, Can., Feb. 21.—Benjamin Kent, 
president of Kents’, Ltd., jewelers, of this 
city, died at his residence, 80 Admiral Road, 
Feb. 14, in his 72nd year. He had been in 
good health and attending actively to busi- 
ness until a short time before his death. 

He was born in Lincoln, England, but 
came to Canada with his parents at an early 
age. He started in the jewelry business in 
partnership with his brother Ambrose Kent 
as Kent Bros. about 50 years ago. The 
firm was dissolved some 25 years after- 
wards, Mr. Benjamin Kent establishing the 
present business under the firm name of B. 
& H. B. Kent, which was afterward in- 
corporated as Kents’, Ltd. 

He was a prominent member of the St. 
George’s Society and had a wide circle of 
friends. 

Mr. Kent is survived by two sons, Her- 
bert B. and Sidney L., both members of 
the firm, and two daughters. 








Death of Charles H. Meinhoefer 


ALLENTOWN, Pa., Feb. 20.—Charles H. 
Meinhoefer, a veteran jeweler, of this city, 
died Feb. 13 at 4.35 o’clock at the Allen- 
town Hospital, to which institution he had 
been admitted on Saturday. He was oper- 
ated on the previous day. The deceased 
resided at 325 N. 10th St., and was aged 66 
years, two months and seven days. 

He was born in Germany, where he 
learned his trade. As a young man he came 
to America and lived for the most part in 
Allentown. He was employed by various 





jewelers and later conducted a place of his 
own, being lately located at 728 Linden St. 
He married Isabella Eckert, who sur- 
vives with two daughters, Mildred and Mrs. 
C. D. Strock, and an adopted son, Francis. 

He was a member of Zion Evangelical 
Church and of the following organizations: 
Liberty Chapter, No. 45, O. K. of F.; Le- 
high Castle, No. 156, A. O. K. of M. C.; 
St. Alban’s Commandery, No. 46, I. O. of 
K. of M., and Leckhaw Tribe, No. 185, I. O. 
R. M. 

The funeral was held from his late home. 
Burial took place in the West End Ceme- 
tery. 








Death of Edgar H. Peck 


PROVIDENCE, R. I., Feb. 23.—Edgar H. 
Peck, for nearly 35 years in the employ 
of the Martin-Copeland Co., and at the 
time of his death, foreman in the firm’s 
gold bead department, died at his home, 62 
Governor St., this city, last Sunday in his 
70th year. He was well known through- 
out the jewelry industry in this city, with 
which he had been identified for more than 
half a century. Funeral services were held 
at his late residence at 11 o’clock Tues- 
day morning, Dr. Arthur L. Washburn 
officiating. Burial was in Swan Point 
Cemetery. 

Mr. Peck was born in Swansea, Mass., in 
1849, and was a son of Edwin H. and 
Emma (Cornell) Peck. His father was 
killed in the Civil War and, with his 
mother he came to Providence in the Fall 
of 1861 to live. After attending the pub- 
lic schools here, he was apprenticed to 
learn the jewelry trade with the old-time 
manufacturing jewelry concern of Sackett 
& Davis, at Friendship and Richmond Sts., 
in the building now occupied by Theo. W. 
Foster & Bro. Co. Later he was employed 
by Potter & Buffington Co., then at Snow 
and Chapel Sts. 

In 1883 he entered the employ of the 
Martin-Copeland Co., and worked his way 
rapidly through the various departments 
to the position of foreman in the gold bead 
department, where he was considered one 
of the most expert bead makers in this 
part of the country. Deceased was a mem- 
ber of the Royal Arcanum. He is survived 
by his widow, Emily (Overton) Peck; a 
son, Harold E. Peck, a member of the 
Naval Base Hospital, No. 4, which is await- 
ing call for service in France, and a daugh- 
ter, Mrs. George A. French, of Manchester, 
N. H. 








The Chicago police arrested two men last 
week whom they believe are responsible for 
several window smashings which have 
taken place in Chicago during the past few 
months. By the arrest of these men the 
Chicago police believe that the mystery sur- 
rounding the smashing of windows in the 
jewelry store of Henry Rhein, Charles A. 
Joneson, and A. Thalhofer & Son will be 
solved. The Joneson robbery which was 
the third in a series of window smashings 
took place last November when a talf 
mulatto smashed the display window in the 
Joneson store and grabbing jewelry valued 
at $2,000 escaped in a waiting automobile. 
A further investigation into the character 
of the two men arrested is now being made. 
by the police. 
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LAST HONORS TO EDITOR 


—_—_—_—__—_—_——< 


Funeral Services of Wm. J. Gallagher, of 
the Keystone, Held at Philadelphia— 


His Brilliant Career 


PHILADELPHIA, Pa., Feb. 23.—The funeral 
services of the late William M. Gallagher, 
editor-in-chief of the Keystone and vice- 
president of the Keystone Publishing Co., 
were held Thursday morning with inter- 
ment in Holy Sepulchre Cemetery. There 
were brief services at his late home, 1427 
Rockland St., followed by solemn requiem 
mass at the Church of the Holy Child, 
Rockland. The services were conducted 
by Rev. Dr. McCaffrey, rector of the Church 
of the Holy Child. 

The offices of the Keystone Publishing 
Co. were closed during the hours of the 


service and practically all of Mr. Gallagher’s 
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business associates and employes of the 
company were in attendance at the funeral. 

Mr. Gallagher’s death brought to a close 
a career of unusual brilliance, including a 
period of over a quarter century with the 
Keystone Publishing Co. The entire jewelry 
trade of Philadelphia and in fact of the 
whole country felt sorrow at his death as 
during his life he or at least his work was 
widely known throughout the length and 
breadth of the jewelry trade. 

A contributor to popular and scientific 
magazines, a noted authority upon books 
and a writer upon many current subjects, 
Mr. Gallagher’s loss goes further than our 
industry. He was admired by all who 
knew him for his lovable character and his 
modest disposition, while all of his abilities 
he cloaked under an attitude of quiet calm 
which was often misleading. 

The victim of pneumonia his death was 
unexpected and came following a very 
brief period of illness. He left the of- 
fice of the Keystone Publishing Co. in the 
Bourse building on Tuesday evening, Feb. 
12, in apparent'y the best of health, but the 
following morning complained of a pain in 
his chest and decided to spend the day at 
home. Towards afternoon he felt so much 
better that he started for the office, but 
when half way down town was overtaken 
with a spell of weakness and was compelled 
to call a taxicab and return to his home. 

Even then his condition was not regarded 
Serious, but on Friday night he suffered a 
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relapse and physicians labored long but un- 
successfully to revive him. He died Sun- 
day afternoon at 4.20 o’clock. 

Mr. Gallagher is survived by his widow, 
who was Miss Alice M. George, and three 
children, Harry, 23 years old; Mildred, 17 
years old, and Frances, 12 years old. He 
had no other relatives in this country. 

Born in Ireland in 1863, Mr. Gallagher 
was educated at Oxford University, Eng- 
land, and took a postgraduate course at 
Cambridge. He came to this country in 1888 
and engaged for several years as a special 
writer for newspapers and magazines. 

He entered the employ of the Keystone 
Publishing Co., a subsidiary of the Keystone 
Watch Case Co., as editor in 1890, and was 
associated with the company for 28 years. 
He was highly successful in his work and 
during his 28 years with the company he 
became acquainted not only with people in 
the jewelry trade but maintained an exten- 


sive correspondence with faculties of 
museums and colleges throughout the 
country. 


Last September when the Keystone Watch 
Case Co. sold its stockholdings in the con- 
cern Mr. Gallagher was elected vice-presi- 
dent of the company, a position which he 
held in addition to his office as editor-in- 
chief. 








Death of J. Allen Buffinton 


PRovIDENCE, R. I., Feb. 23.—J. Allen Buf- 
finton, manufacturing jeweler and formerly 
First Lieutenant in the Hospital Corps, 
Rhode Island National Guard, died Thurs- 
day evening at his home, 463 Broadway. 
Death followed a long illness, although Mr. 
Buffinton had been confined to his home 
only for a few weeks. 

He was born in this city 41 years ago, and 
was a graduate of the Mowry & Goff 
School. He entered Brown University in 
the class of 99, but left before completing 
his course to take up studies in Columbia 
University. He then entered the manufac- 
turing jewelry business. He was a member 
of the Theta Delta Chi fraternity and for 
several years a member of the Rhode Island 
Yacht Club, being one of the State’s most 
enthusiastic yachtsmen. At one time he be- 
longed to the West Side and Central clubs. 

Mr. Buffinton is survived by his father, 
John M. Buffinton, a widow Mrs. Bessie 
Palmer Buffinton, and one son John M. Buf- 
finton, 2nd. Funeral services will be held 
at his late home, 463 Broadway, Sunday 
afternoon, at 2 o'clock. 








Death of M. Henry Mason 


NortH ATTLEBORO, Mass., Feb. 25.—M. 
Henry Mason died at his home on Freeman 
St., last Wednesday in his 73rd year. 

He was one of the oldtime manufactur- 
ing jewelers and for many years was en- 
gaged in the manufacture of a novelty line. 
After retiring from business he traveled 
for several firms. 

The funeral was held Friday afternoon 
at 2 o'clock. Rev. E. E. Craig of the Cen- 
tral Congregational Church officiated. In- 
terment was at the Mount Hope Cemetery. 








The stock of G. F. Steele, Ione, Ore., 
was recently damaged by fire with a re- 
sulting loss of between $400 and $500. 
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COMMITTEES NAMED 





President of Wholesale Jewelers and Manu- 
facturers’ Association of Cincinnati 
Appoints Standing Commit- 
tees for 1918 


CINCINNATI, O., Feb. 22.—A large gath- 
ering of the members of the Wholesale 
Jewelers’ & Manufacturers’ Association 
was: held at the Chamber of Commerce 
Thursday afternoon, when President Arno 
H. Dorst announced the standing com- 
mittees for the year 1918. 

Joseph Noterman, in charge of collecting 
voluntary donations to the Jewelers’ Vigi- 
lance Committee, reported that $450 had 
been subscribed. 

The question of jewelers doing collective 
advertising in trade journals was brought 
up and .received much attention both pro 
and con. No action was taken on the mat- 
ter, more time being given the advocates 
of the idea to prepare data to submit. The 
organization of a wholesale group in the 
association was advocated by President 
Dorst, and plans to carry out his ideas 
were formulated at once. 

The committees appointed were: 

Finance.—Jacob Frohman, _ chairman; 
Julius Hahn, Simon Lindenberg, Jos. 
Noterman. | 

Trade Investigatton.—A. J. Thoma, chair- 
man; Walter Mayer, Emil Bose, V. A. Geb- 
hardt, C. C. Loeb, George Gruen. ! 

Attendance.—Eli Gutmann, chairman; J. 
Charles Becker, George Opie, M. Schwab. 

Manufacturers—Jos. Noterman, chair- 
man; J. Niven, Ed. H. Croninger, J. C. 
Whitehouse. | 

Wholesalers—Arno A. Dorst, chairman; 
Walter Mayer, D. J. Gutmann, Ed. Albert, 
Ed. Richter. | 








Death of T. J. Vorhaben | 

New Orteans, La. Feb. 21.—Theo. 

Johann Vorhaben, of the firm of T. J. Vor- 

haben & Bro., proprietors of the jewelry 

establishment at 809 Baronne St, this city, 

died last Thursday, Feb. 14. Death was 
due to heart disease. 

Mr. Vorhaben learned the trade of watch- 
maker and jeweler with J. Weindel, a 
former well known establishment. He was 
only 37 years of age and unmarried. With 
his brother, A. Henry Vorhaben, he es- 
tablished a business some years ago which 
prospered and is growing. Much of the 
success of the firm was due to the courtesy 
and affable manners of Mr. Vorhaben. 

The bereaved family consists of Mr. Vor- 
haben’s mother, Mrs. H. W. Vorhaben, 
three brothers and one sister. Mr. Vor- 
haben was a prominent figure in local 
Masonic circles and was also a member of 
the Southern Yacht Club. 

The business will be continued by A. 

Henry Vorhaben without any change. 








Acting Detective Hayden has been in- 
vestigating a theft at the jewelry store 
of H. J. Stickles, 112 W. Onondaga St., 
Syracuse, N. Y., where a thief smashed 
one of the front windows and took a quan- 
tity of jewelry. The proprietor reported 
the loss of one watch, three fraternity 
badges, three La Vallieres, one gold ring, 
a breast pin and a pair of cuff links. 
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America’s Contribution to the Platinum Output. 








Placer Platinum in California and Oregon, Reported by the United States 
Geological Survey. 
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WASHINGTON, ‘D. C., Feb. 26.—The fol- 
lowing information on placer platinum in 
California a just been issued by the U. S. 

ical Survey: 
goal osmium, iridium, palladium, 
ruthenium, and rhodium form a group of 
closely related metals, which are generally 
found as native metals more or less al- 
loved with one another. They are rarer 
than gold, and some of them, especially 
platinum, iridium, and palladium, are now 
more valuable and in greater demand than 
gold. Because of their difficult solubility, 
their fusibility only at very high tempera- 
tures, and their extreme hardness, some of 
them are especially suitable for use in the 
chemical and electrical industries. . 

One of the least important uses for plati- 
num, and one that has taken a large part of 
the output, is in making jewelry. One of 
‘ts most important present uses 1s in mak- 
ing sulphuric acid, for through catalytic 
action it brings about the combination of 
materials required to form that acid. Sul- 
phuric acid is required for making fertili- 
vers and explosives and is thus essential to 
sustain the feeding and fighting powers of 


° * > 
our nation. 


The platinum metals are found in quanti- 
ties of economic value at only a few places. 
The bulk of the world’s production has 
heretofore been furnished by the placers of 
the Ural Mountains, in Russia, but the pro- 
duction from this source is decreasing. 
Colombia is becoming an increasingly large 
producer. In the United States there has 
been a small but steady production of 
platinum for many years from the gold 
placers of northern California and southern 
Oregon. 

In these new emergencies we find that we 
have not utilized all our natural resources 
and that we have lacked the imagination 
to foresee the value of some of these re- 
sources. Henry G. Hanks, a former State 
mineralogist of California, as far back as 
1884 made the following statement: 

“If the miners could be persuaded to 
collect the platinum minerals an industry 
might be established of considerable import- 
ance. There is no reason why platinum 
should not be manufactured in San Fran- 
cisco and the American demand in part or 
wholly supplied by this State.” 

It is said that the platinum metals were 
thrown away by the miners in the early 
days because there was no demand for 
them. The things that are thrown away 
by one generation, however, are picked up 
and saved by the next, and the work of sav- 
ing these valuable metals is now in progress. 

In view of the increasing difficulty of ob- 
taining sufficient supplies of these metals a 
comprehensive survey of our platinum re- 
sources was begun by the United States 
Geological Survey, Department of the In- 
terior, during the field season of 1917. The 
work in California was done in coopera- 
tion with the California State Mining 
Bureau. 


Most of the platinum that has been pro- 
duced in the world has come from placer 
mines, and much of it has been derived 
from placers that were worked primarily 
for their content of gold, such as those in 
California and Oregon. In these places the 
platinum metals are associated with the 
gold. The important facts regarding their 
occurrence are their widespread distribution 
and their lack of concentration in high 
value at any particular locality. In mot 
placers the proportion of the platinum 
metals to the gold is very small. At one 
placer where large quantities of gravel were 
being handled the proportion of platinum 
to gold was about one-tenth of 1 per cent 
by weight. In a few small operations the 
proportion of platinum was reported to be 
equal to the gold, and in still fewer it was 
reported to be more than the gold. 

The problem of increasing the production 
of the platinum metals is closely involved 
with the production of placer gold and may 
be resolved into the problems of saving a 
larger proportion of platinum from the 
ground now mined and of finding new pro- 
ductive areas. California has been the best 
area in the world for the developing meth- 
ods of placer mining. The Golden Age of 
hydraulic and drift mining, however, has 
passed away. The method now in use, 
which handles the greatest quantity of 
gravel and saves the most gold, is dredging. 


DREDGING. 


The modern dredge, which is capable of 
handling as much as 200,000 cubic yards of 
gravel a month, has become a highly eff- 
cient tool, but it is capable of still further 
improvement. If the gravel is clean and 
comparatively free from sediment, the 
dredge recovers most of the gold and plati- 
num from the gravel that is handled, but if 
a large amount of fine mud or sediment is 
mixed with the gravel, it is not so effective. 

Over 30 dredges were at work in 1916, in 
California and Oregon, and during that year 
710 ounces of crude platinum was _ pro- 
duced, most of it by dredges. By careful 
experiment one dredge operator estimated 
that his dredge has been losing 434 ounces 
of platinum a month. A dredge working 
in more favorable ground probably loses 
less, but the losses seem to have been 
studied in detail at only a few localities. 
The limit in methods of improvement must 
be found at the critical point where the cost 
of the improvement offsets the increase in 
returns. ‘New methods or apparatus must 
add to the income or be abandoned. Where 
dredges must work rapidly in order to 
handle a large “yardage” the difficulties of 
making a great output of metal are in- 
creased, but the introduction of improve- 
ments like the jig and the elimination of as 
much barren material as possible from the 
sluicing apparatus will probably save a 
higher percentage of fine gold and platinum. 
It therefore seems that more _ efficient 


methods may yield some increase in the 
quantity of platinum which is recovered. 
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The chief problem is to find new ground 
for dredging. There are areas in northern 
California and southern Oregon that seem 
to be favorable for successful dredging, but 
it will be difficult to find ground as favor- 
able as that now being dredged. Good 
ground can be found only through close in- 
vestigation by those who are most familiar 
with dredging. 


DRIFT MINING. 


Old stream channels that are buried hun- 
dreds of feet beneath the lava on the west- 
ern slopes of the Sierra Nevada formed 
the feeders of the gravels in the areas along 
the foothills that are now being dredged. 
These buried channels are mined by drift- 
ing or tunneling under the lavas, bringing 
the gravels to the surface, and recovering 
the placer gold. Some of these old chan- 
nels carry considerable platinum aside from 
the gold, and at a few places attempts are 
being made to mine them more extensively. 
Drift mining on a scale approaching that 
of dredge mining would doubtless recover 
an equivalent quantity of the platinum 
metals. 


HYDRAULIC MINING. 


The hydraulic mines in northern Cali- 
fornia and southern Oregon are producing 
some platinum along with the gold. The 
proportion of the value of the platinum to 
that of the gold produced at some of these 
mines is about 1 to 20. Unmined eravel 
deposits along streams in this area contain 
platinum as well as gold and should yield 
a considerable quantity of the platinum 
metals. The main problem at most of these 
deposits is to get sufficient water for min- 
ing, and any adequate investigation of them 
must determine not only the quantity of 
gold and platinum in the gravel but also 
the quantity of water available for mining. 
These deposits can be successfully mined 
only by bringing water to them from con- 
siderable distances—several miles, at least. 
Large reserves of the platinum metals are 
probably locked up in these wunmined 
gravels, but they can be recovered only 
when the cost of mining is reduced by more 
favorable conditions. 


BEACH SAND MINING. 


The beach sands along the coast of 
Oregon and California have long yielded 
gold and platinum. The sands mined in- 
clude not only those of old beaches that, 
through changes in the relation of the land 
to sea level, now stand about 200 feet 
higher than the present beaches. The 
sands of the present beaches were in places 
so rich that in the early days they caused 
one of the great stampedes recorded in 
the history of California. That was the 
time when the metal which had ac- 
cumulated by long-continued wave action 
was ready to be gathered in by the miners. 
Even yet the hard winter storms bring 
metal to the miners, who are engaged every 
winter in a small way in working these 
sands. The outfit of these miners is gen- 
erally simple. The long tom forms its 
foundation. At some places a small power 
plant is employed. The winnings of in- 
dividual workers have been good. 

The problem of mining the black sands 
of the beaches has been an alluring one, 
and many attempts have been made to mine 
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_ Legitimate Values in 7 
Precious and Imitation Stones 


We put up a pretty stiff fight in the European Markets to secure the 
BEST for YOU and all our Customers, at the lowest legitimate prices. 
Support us in that fight by placing your orders exclusively with us— 
TO YOUR OWN PROFIT. 
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Pearls, Diamonds and other Precious Stones 








We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 


orders you may send us. 
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th the sands of the pres- 
ona lane sae those of the elevated 
PP ches. A successful method of mining 
these sands must be based on a thorough 
rospecting of the material to be —- 
which varies 1n richness not only vertical- 
ly, layers of black sand alternating with 
fayers of barren sands, but horizontally. 
In any method of mining these sands many 
a streak of lean must be handled with the 
Pi prospecting of these sands is diff- 
cult. The average value of the ground can 
be determined only by closer attention than 
is usually given to it. Similar sands occur 
‘n Australia, and similar difficulties of pros- 
pecting and mining have been encountered 
there. Dredging, hydraulic mining, and 
drifting have been so perfected as to handle 
large quantities of material successfully, 
but no reliable method has yet been found 
to handle these beach sands, though dur- 
ing the season of 1917 preparations were be- 
ing made at several places for working them 
on a large scale. 

SLUICING. 

Some platinum is recovered by small 
sluicing operations that are in progress near 
the headwaters of many streams, where the 
gravels are shallow and where the gold and 
platinum are close to their source in the 
bedrock. 

The platinum metals are generally sup- 
posed to be derived from the serpentine 
that occurs in many areas in northern Cali- 
fornia and southern Oregon. Wherever 
platinum seems to have been traced nearly 
to its source this rock is found. A rough- 
ness of the platinum and in some specimens 
a black or brownish coating, which is ap- 
parently iron oxide, indicate proximity to 
its source, but it has not yet been traced 
directly to the serpentine, although it is 
probably derived from this rock. The large 
areas of serpentine and related rocks in 
northwestern California and southwestern 
Oregon and the gold and platinum found 
in many of the streams that drain them 
make this country favorable for prospect- 
ing not only for the platinum metals, but 
for chromite, manganese, and cinnabar. 


SUMMARY. 

The possibility of increasing the produc- 
tion of the platinum metals, then, depends 
on improvements in the methods of -sav- 
ing now used, on the extension of these 
methods to areas that are known to con- 
tain these metals but that have not yet been 
mined, and on the discovery of new pro- 
ductive ground in northwestern California 
and southwestern Oregon, where the pros- 
pects seem to be good. Streams that carry 
insufficient gold and platinum to pay for 
mining at the prices formerly prevailing 
might now yield a profit. Streams that 
drain areas of serpentine would seem to 
be particularly favorable for prospecting. 
At no place are the platinum metals con- 
centrated in large quantities. Being rarer 
than gold, they are harder to find than gold. 
Iridium is in great demand, and the fact 
that it forms 10 to 40 per cent of the 
platinum metals in nearly all the placer 
deposits in the United States is a special 
incentive to the search for more of them. 
The risk that must be taken to find and 
develop new sources of supply is great, but 
the pressing need would seem to justify it. 


THE 
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The Rise in the Price of Silver | 





London “Statist” Finds No Mystery in Increasing Value of White Metal, 
as the Demand for It In the Arts and in Coinage Exceeds the Supply. 

















There is no greater mystery in the rise 
of the price of silver than in the rise of the 
prices of other commodities which has oc- 
curred during the war, according to The 
Statist, of London. It is simply due to a 
reduction in the quantity produced and to 
an increase in the demand for the metal; 
in other words, the normal working of the 
law of supply and demand. 

For more than 10 years before the war 
the world’s output of silver had varied be- 
tween 165,000,000 ounces and 226,000,000 
ounces, the output rising to its highest 
ameunt in 1911, when it exceeded 226,000,- 
000 ounces. Of the great silver producing 
countries Mexico until recently contributed 
about one-third of the total supply, but 
since the revolution in that country her 
contribution to the world’s total has fallen, 
roughly, from 80,000,000 ounces to a little 
over 30,000,000. No other source of: supply 
has increased its output to such an extent 
as would make up for the loss from Mexico. 
The great silver producers besides Mexico 
are the United States, with between 60,000,- 
000 and 70,000,000 ounces, Canada, Austral- 
asia, Central and South America and Japan. 
None of these countries has increased its 
output, with the exception possibly of 
Australasia, and certainly the United 
States ; but here, again, the figures are those 
for 1915. 


CONSUMPTION IN ARTS. 

“As far as Western countries are con- 
cerned,” says this authority, “it is commonly 
said that something more than half the con- 
sumption is to supply the demands of the 
fine arts, as distinct from the need of coin- 
age. If this statement is intended to argue 
that the demand for the arts has been ma- 
terially reduced as the result of the war, 
inquiries we have made on the subject do 
not bear out this contention. On the con- 
trary, we find a large body of opinion hold- 
ing the view that the demand for the arts 
has increased rather than diminished as a 
result of the war. It is, of course, evident 
that practically all over Europe the wealthy 
classes, as distinct from mere officials, have 
to a large extent ceased from entertaining, 
and the demand in consequence for silver- 
plate has fallen toa minimum. But the war 
has brought into the market a vast number 
of new buyers for ornaments, whose de- 
mand in the aggregate is estimated to more 
than compensate for the falling off in the 
purchases by the wealthy classes of silver- 
plate. Wages everywhere, not merely in 
England, but practically all over the world, 
have alvanced, and particularly in Western 
Europe; moreover, immense numbers of 
women, and even children, are being em- 
ployed who were not employed before, and 
those who were employed before have a 
larger income, particularly among the wage- 
earning classes, than has been the case in 
this country (England) for many years. 

“Then we have the demand for coinage. 
Before the war we did not merely reckon 
our money in pounds sterling ; but the pound 
sterling was a well known coin, which we 


were all accustomed to handle. Since the 
war gold has disappeared entirely from cir- 
culation, and in the form of coinage very 
few of us who are not bankers ever see it. 
Paper money and silver token money have 
entirely taken its place, and, as prices are 
out of all proportion to what they were 
before, the demand for Treasury notes, and 
more particularly the silver token money, 
has increased to a still greater extent. Be- 
fore the war a mintage of £2,000,000 
sterling in value was a rare occurrence, 
except in one or two years in King 
Edward’s reign, when a great deal of old 
coinage from the Victorian period was 
called in. Since the war the coinage of 
silver has increased three or four times 
over. This is true not merely of England, 
but of all countries either engaged in the 
war or who are in any way so situated that 
they can supply commodities upon any. con- 
siderable scale to meet the allies demands. 


EAST GREEDY FOR METAL. 

“But even the demand for Europe and 
North and South America is not the whole 
of the tale, for reliable estimates point to 
the conclusion that about half the annual 
production of silver throughout the world 
is absorbed by the East, meaning principally 
India and China. It has to be borne in 
mind that prices in the East have advanced 
as well as in Europe and the two Americas, 
and, consequently, more token money is re- 
quired there as well as here. Silver is the 
standard of value, and not token money at 
all, in China; and in India, while gold is 
nominally the standard of value, the rupee 
is the actual coin in which the Indian 
natives, as distinct from mere government 
officials, reckon their wealth. Now, as one 
result of the war, nearly all the governments 
forbid the export of gold; consequently, 
India requires a steadily increasing supply 
of silver, not merely to do the work that 
silver did before the war, but, in addition, 
to supply the void created by the prohibi- 
tion of the export of gold. So serious is 
the question becoming in India, where, as 
the reader knows, the rupee has a value 
fixed by the government which bears no 
relation to its value in silver, that the gov- 
ernment has had to regulate the movement 
of rupees. At the present price of silver it 
would pay to melt down rupees and turn 
them into bars for sale in the international 
markets at the very time when India is in 
urgent need of more rupees. 

“In China, as already said, silver is not 
token money, but is the real standard of 
value of the country, just as the pound 
sterling was in England before the war. 
The rise in the price of silver has reduced 
by about one-half the purchasing power of 
countries like our own, with a nominal gold 
currency, but in which gold no longer cir- 
culates freely. This is what we mean when 
we say that the Chinese exchange is 
seriously against this country. On the other 
hand, our exchange is more favorable to 
China than it has been for the last quarter 
of a century.” 
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When the Tide Turns 


Those who have left their high-water mark of quality and have gone down to 
meet increased prices with inferior goods will be caught in the turn of the tide. 


Conditions must change. Things will become normal again and we believe 
that holding fast to the highest standards of quality is the only way even 
under present difficulties. 


Wheeler jewelry, therefore, remains the last word in quality. Our prices have 
not increased in the same ratio as raw materials and labor. We are still offer- 
ing exceptional quality and “you pay no more than you would for the ordinary 


kind.” 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 
2 Maiden Lane (HW) New York 


Factory, Brooklyn 
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Fashion’s Everlasting Demand 


You know we are headquarters in 
the United States 


FRENCH PEARL 
NECKLACES and LONG CHAINS 


LA PARISIENNE 
MARIE ANTOINETTE 


for which we are sole agents and distributors 
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Nebraska Retail Jewelers Hold Annual Convention 








Members of State Association Gather at Omaha for Thirteenth Conclave— 
Interesting Addresses Delivered, Important Resolutions Adopted 
and Officers Relected 














Dee 
OmaHA, NEB., Feb. 21.—The Nebraska 
Retail Jewelers’ Association held its 13th 
annual convention at the Paxton Hotel in 
this city, Tuesday and A ednesday. A. H. 
Hastings, Arcadia, president of the organi- 
zation, in his opening address touched on 
the importance of organization and said, “If 
we had not been organized all over the 
country when the proposed war tax on 
stocks in jewelry stores was first made, 
where would we have been? We would all 
be paying a 5 per cent. war tax which all 
are agreed now would have been excessive. 
You have saved enough on that item alone 
to pay dues to the association for the rest 
of your lives, and more too.” Tis address 
in full was as follows: 


ADDRESS OF PRESIDENT A. H. HASTINGS. 


Brother Jewelers, Ladies and Gentlemen: 


One year ago vou elected me as your president. 
I hope that I have come up to your expectations, 
for I have tried to repay you for this honor by 
giving you the best I knew how, and while I find 
that the labors of the association mostly fall upon 
the secretary, I have tried to co-operate with him 
to the best of my ability, and have always been 
willing to give my time for the good of the as- 
sociation. During the past year I have learned 
much about association work that I never knew 
before, and while the ordinary member pays his 
dues and thinks that is the end of it, I find that 
the national association officers are really a busy 
bunch of men, and as state president I found that 
there was always some correspondence to look after, 
some telegram to answer, some opinion asked for 
or some executive meeting to attend. It proved 
to me that the nationa! association is actually get- 
ting the results, while the State associations are the 
auxiliary or sustainers, and by working and co- 
operating together many results are obtained and 
much good accomplished. 

The jewelry business the past year has been an 
eventful one in many ways, and has been beset by 
many dangers, and some of them might have been 
disastrous to many of us had it not been that we 
were organized and were ready to combat them. 
What do you suppose would have happened to us 
during the war tax agitation if we had not had 
the organization we now have? Each one of us 
would probably have been called on to pay a five 
per cent, direct tax on our stock, and it would have 
worked a trying hardship on many of us, and prob- 
ably put some of us out of business. This one 
saving alone has saved every jeweler in Nebraska 
enough to pay his association dues for the rest of 
his life. But while speaking of due, it is not all 
in paying your dues and letting it go at that, but 
we Should be willing to devote some of our time 
to bring other jewelers to appreciate the benefits 
of the asscciation work. In my travels during the 
past year [ have made it a point to call on jewel- 
ers whenever possible, and have talked association 
work to them and the membership list will show 
proof of my lahors. Talk association work to your 
neighbor and to your competitor, and in the course 
of time it will bear fruit and our membership list 
will show a still greater increase. 

The increase in membership has been very grati- 
fying to me. During the past year we have more 
than doubled our membership, and while this gain 
is due latgely to the efficient work of our secretary, 
the average jeweler realizes that the association is 
past the experimental stage, and is a necessity in 
his business. There is no argument against be- 
longing to the association, and if you ask a non- 
member why he does not join, he simply does not 
know why. We are “over the top,” but we need 
remforcements to bring up the rear in order to 
accomplish the many good: things we have out- 
lined for the future. Now of all times the jewel- 
ers of the country should be well organized to 
combat the many false and harmful economic teach- 
ings that have been rlaced before the public in 


the past, and which will be more frequent and of 
a more damaging character during the coming 
vear. Protests against such teachings will carry 
much greater weight and produce better results if 
handled through organization work, where the co- 
operation of every jeweler can be had. 

Many good things are in store for members of 
the association, and one of the best things ever 
assured us by the association and originated by 
National President Brock, is the research work in 
which members will receive expert advice on store- 
keeping, simple but accurate systems of keeping 
accounts and other store helps, and which will be 
more fully explained at this convention. Then 
there is the national advertising movement to give 
the wearing of jewelry greater publicity, and to 
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Co., publisher of the Delineator, the Designor and 
the Woman’s Magazine, has announced that it will 
refuse all mail order advertisements and is 
strongly advocating the “buy at home” idea, and 
I would recommend that a suitable resolution of 
thanks be passed at this convention, and that na- 
tional advertisers of goods in our line be encour- 
aged to patronize magazines advocating the “trade 
at home’’ idea. 

Nebraska was represented at the national con- 


vention at St. Louis by nine members. Not as 
many as at some former conventions, but attend- 
ance from other States also fell short, due to the 
fact that help was scarce and the jeweler was 
"midst the biggest business that he ever enjoyed. 
I find that attending the national convention is 


very beneficial in many ways, and I always return 


feeling that I have been well repaid for time and 
money spent. 


We have met together here to discuss the differ- 
ent problems that confront us in our everyday 
life. and I hope that yeu will all make special 
effort to be present at all the meetings, and assist 
in making this convention a success in every way. 

! wish to thank you for the honor bestowed 


upon me, and can assure you that it has been a 
pleasure to serve as your president. My only wish 





OFFICERS RE-ELECTED BY THE NEBRASKA RETAIL JEWELERS’ ASSCCIATION, LEFT TO RIGHT 
—ED. B. FRANSKE, SECRETARY-TREASURER; A. H. HASTINGS, PRESIDENT, 
AND F. A. HANNIS, VICE-PRESIDENT. 


which we subscribed $100 at our last convention. 
I also wish to speak of the Jewelers’ Mutual Fire 
Insurance Co., which writes insurance for members 
of the association only, and which last year de- 
clared a dividend of 30 per cent., saving its policy- 
holders enough to more than pay his association 
dues. It is impossible to enumerate the many 
good things we have worked out for your good 
and have ‘in store for you in the future, but I 
hope every member that possibly can will help to 
encourage these features and assist in making them 
a success. 

We have been called upon several times during 
the past vear to co-operate with different organiza- 
tions that have been formed to help work out the 
different problems that are confronting us during 
this great war for world-wide democracy, and have 
deemed it our duty to do our part, and several of 
our members have attended at different times, and 
at their own expense, some of the meetings held 
by the State Council of Defence, Conservation of 
Food and other meetings, and I find that the 
Nebraska jewelers is a unit ready to fight or do 
its duty in this war to down Kaiserism. 

During the past year the Butterick Publishing 


is that the Nebraska Retail Jewelers’ Association 
wili continue to grow and eventually be the strong- 
est and best associatien of all the States. ] thank 
you. 

Secretary and Treasurer Ed. Fanske, 
Pierce, made his report which showed the 
membership to be growing, and a cash bal- 
ance of nearly $460 at the opening of the 
convention which was considerably more 
than the association had last year. 


WELCOME BY M. D. FRANKS. 


M. D. Franks, of this city, president of 
the Omaha Retail Jewelers’ Association, 
welcomed the visiting delegates. He said 
that the new order of things now 
and after the war is going to ‘be 
service. “We jewelers will have to be 
more than merely good fishermen,” 
he said. “Too often merchants are 
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regarded as merely fishermen who spend 
their time re-arranging their bait to catch 
more fish, and their success has been meas- 
ured by the number of fish they caught.” 

F. A. Hannis, York, vice-president of the 
State association, responded. He praised 
the hospitable spirit of Omaha where the 
jewelers have always been made welcome 
and where the Omaha jewelers have always 
taken enough interest in the association to 
get out from behind their counters and at- 
tend the meetings when the jewelers from 
out in the State came for this gathering. 


ADDRESS OF JOSEPH MAZER, 


Joseph Mazer, New York, who was for 
27 years a retail jeweler, and has now for 
eight months been a traveling man on the 
road, said he had learned more in the eight 
months he has been on the outside of the 
counter looking across and into the show- 
cases than he had in the 27 years he was 
behind the counter. Mr. Mazer is a former 
vice-president of the national association 
and a man well known to the jewelers. He 
punched straight from the shoulder. “You 
who have looked outward from behind the 
counter have missed something,” he said. 
“I have been looking inward for eight 
months and I see a lot of things the matter. 
I find that the greatest failing in the jewelry 
business today is the contemptible neglect 
of stock. 

“Some of you tell me over the counter 
that you haven’t time to look after all the 
loose ends of the stock. You have been 
too busy to see that the stock was all kept 
up in every detail. In other words, some 
of you are letting a $35,000 stock go to 
rack and ruin and allowing it to get frayed 
out at the edges because you feel that you 
have to take care of a $2 watch repair job. 
Would it not be better to say, you can’t 
take care of the watch repair job because 
you haven’t your stock yet built up just 
where it should be. I stepped into a jewelry 
store recently and found the proprietor 
bending over a watch repair job. He told 
me he would be through in a few minutes, 
and he let me stand at the counter and 
wait. He did not know whether I wanted 
to buy a watch or a diamond, yet he fooled 
away at that watch for 14 minutes to be 
exact, for I watched the clock, and at the 
end of that time he stepped up and said, 
‘Now what can I do for you?’ And the 
watch he was working on sells in any retail 
market in the world for $2 or under, so 
the job could not have been worth even 
that much. I say to you men, the moment 
you make watch repairing your god, to that 
extent you are a failure. Remember that 
you are primarily jewelers and that sec- 
ondarily you are running a repair shop. 
The shoe man knows that selling shoes is 
his principal business, not tacking on half 


soles at a dollar and a quarter. You who 


are spending your time at watch repairing 
are simply putting on soles and wondering 
why the department stores are getting the 
‘business. 

H. Victor Wright, Los Angeles, former 
president of the Retail Credit Men’s Asso- 
ciation of America, spoke briefly, saying he 
had been out of the retail jewelry business 
for 18 months but that he is still keenly 
interested. He filled a later number on the 
program, however, so he took little time at 
this opening session. | 


Colonel John L. Shepherd, New York, 
followed just before the lunch hour with 
some pointed remarks in which he took 
issue with Mr. Mazer on the watch repair 
matter, He did not differ seriously, but 
insisted that the watch repair department 
must not be neglected, that someone in 
the store must take care of this phase of 
the business. “You can make your repair 
department pay,” he insisted, ‘if you know 
how. People can’t cut their own hair; they 
can’t do their own plumbing, and they can’t 
do their own watch repairing, so you have 
to do it for them in your repair depart- 
ment. But don’t be afraid to charge for 
service. If they threaten to take the job 
to a cheaper man, let them take it. Don’t 
be afraid of that. The cheaper man will 
ruin the watch for them, and they will have 
to have a new one, and that makes business 
for the watch department and the watch 
manufacturer.” 


ADDRESS OF F. A. HANNIS. 


F, A. Hannis of York opened the after- 
noon session Tuesday with a discussion on 
the jewelers’ “bit” in the war. He insisted 
that the jewelers must take an active part 
in all public work, buy Liberty Bonds, 
thrift stamps, subscribed to the Red Cross, 
and Y. W. C. A. and Y. M. C. A. cam- 
paigns, and subscribe liberally to Armenian 
relief and a lot of other worthy causes. 

“Meet all these things face to face and 
smile,” he said. “Pay your income tax like 
a man. There is an old idea that the poor 
man pays all the taxes in this country, but 
that is not true today. The rich are paying 
heavily now. There is a miller in Nebraska 
who did a business of a few millions last 
year and he will pay a big amount in in- 
come tax this year. So don’t grumble at 
the bit you have to pay to support this 
government in a time like this.” 

Mr. Hannis advised the jewelers to stick 
close to every patriotic movement even to 
the extent of carrying little food conserva- 
tion slogans at the bottom of their adver- 
tisements. 

“Do all you can to help the government,” 
he said. “Do all you can to help the gov- 
ernment save platinum. From all we can 
learn the government is up against it for 
platinum, and it is up to us to help them 
save it. The jeweler is doing a real service 
to his country and winning the respect of 
his fellow men when he advises the seeker 
after platinum wares to buy some other 
substitute and help save the platinum for 
the government even though it might be a 
profitable thing to do to sell it to the 
customer.” 


ADDRESS OF R. A. GOODALL, 


R. A. Goodall, Ogallala, talked on profit 
and loss. He showed his own simple 
method of bookkeeping on a blackboard and 
explained it in detail. He advised the 
jewelers to advertise and advertise wisely. 
“The average jeweler,” he said, ‘is the poor- 
est advertiser in the business world. He 
sells the most costly articles, but in many 
cases he does not know how to advertise 
them so as to create a demand. He sticks 
up ads and advertises in the newspapers 
merely telling the fact that he has a certain 
article to sell without giving the details, the 
merits of the goods, and the history of them 
as the mail order house gives them. He 
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should so advertise by givin 
and the desirable i ay re mii 
that the prospective customers will leaps: 
be seized with a desire to own one ‘of 
these. He said he believed ip none .. 
advertising, bill board advertising Pate 
signs, but not in rulers, blotters and saan 
novelties of that kind. " 
I believe in advertising on the goods | 
sell also,” he said. “Every article that go 
out of my shop carries my advertisement 
whether it is a Victrola or a tie Clasp ’ 

“Don’t be afraid to put things May the 
counter for people to look at and handle. 
Handling the goods always creates a desire 
for them, don’t forget that. Don’t hide all 
the goods away in the show case as though 
you were afraid some one would steal them, 
Scatter your goods out a little. | don’t 
mean to scatter them promiscuously about 
the store, but put one or two articles out 
of place here and there. Try it. Stick 
searchlight in among the cut glass during 
your Christmas season. Stick a stick pin 
in among the watches and so on. It will 
attract attention because it is out of place, 
The man who really wants to buy a watch 
will not change his mind because the stick 
pin is in the show case, and the man who 
is just idly gazing at the watches may be 
attracted by the stick pin and buy it, | 
tried it out, and it worked great. 

“Don’t be afraid of price tags. Put them 
on your stuff. People will like it better. 
They will want to buy when they know the 
price of an article while in many cases they 
would not take the trouble to inquire as to 
the price if the article were not marked. 

“Stick some electric bulbs in your show 
cases to light up the dark corners and dis- 
play some of the stuff shown there. It will 
be worth while. 

“Be a booster in your home commercial 
club. It pays to be a booster in your town 
and get into things. Nowhere will you get 
more business than by such activity. Don't 
be afraid to boost for your community even 
if you have to help the land man sell a few 
farms in the neighborhood. It will bring 
more settlers and eventually more busi- 
ness. I put in $30 with some other mer- 
chants for an advertising fund to adver- 
tise land in an Omaha paper to help the 
land agent at home to market a lot of land 
in the community. The result is we have 
more settlers there now, and I have been 
repaid many times over. 


ADDRESS OF FRANK STOCKDALE, 


Frank Stockdale, Indianapolis, retailing 
counsel of the Associated Advertising Clubs 
of the World spoke Tuesday afternoon with 
some hot shots on “How to Meet Modern 
Competition.” He said many of the jewel- 
ers as many other merchants are lost in 
the details of their business, details which 
should be left to clerks to give the boss 
time to study the larger problems of his 
business. “There are three kinds of mat 
agers,” he said. “They are the fearful man- 
ager, the domineering manager, and the 
expectant manager. The fearful manager is 
fearful of delegating any detail to his help 
for fear they cannot do it right or just t0 
suit him, so he tries to attend to evéfy 
detail himself. The domineering manage 
is the fellow who bawls out his help at 
every turn and never commends them fof 
any good work done. The expectant mam 
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: essful one. He is the man- 
ager Be delegates the tasks to the help 
fe them know that he expects results. 
an fets them know that he knows results 
He ® them. He lets them know 


he sees ; ; 
See getting of results is rewarded, and 


ing else 1S. 

cept touched on the matter of 
whether the proprietor should or should not 
do watch repairing personally, and said 
there really was no difference between Col- 
onel Shepherd and Mr. Mazer in the seem- 
ing argument in the morning on the watch 
repair matter. He said that a watch repair 
department should be maintained but some- 
one should be delegated to run it. “Did you 
ever know a jeweler who personally worked 
at his watch repair bench who did not com- 
plain constantly of the mail order competi- 
tion?” he asked. “Did you ever see a drug- 
gist who did his own prescription filling 
‘1 a large drug store? No. Let your re- 
pair department be secondary in the store 
and have some one to take care of it. 


He spoke of the high cost of stocks and 
pointed out that competition and high prices 
make it harder to make a profit out of the 
jewelry business now than previously. 
“Platinum, for instance,” he said, “is 30 
times as high as it was before the war. [I 
have seen merchants who patted themselves 
on the back because they made $10,000 last 
year though the previous year they made 
but $5,000. That is foolish. The $5,000 was 
probably due to the rise in price of stocks 
they already had on hand and was not due 
to any good management in their merchan- 
dising at all. It was a speculative profit. 
Beware of that speculative profit, men. I 
have seen men puff up because their busi- 
ness showed an increase of 25 per cent. in 
the past year. That’s nothing considering 
the cost of operation and the increased 
cost of stocks. I tell you, men, if your 
business hasn’t shown more than a 25 per 
cent. increase it is time for you to take 
hold of your own shoulders and shake your- 
selves to see if there is not something the 
matter with you, to see if you are really 
awake. Out here in Nebraska where the 
corn and wheat grows and brings the big 
price, I tell you people have the money, and 
they are buying jewelry, don’t you forget 
it, and if you are not getting the business 
some one else is. 


“But I say, don’t count too much,on that 
speculative profit which is the result of your 
selling at the new levels, the stock which 
you bought at the old prices. That specu- 
lative profit will be absorbed some day 
when the decline in prices comes and you 
have bought on the high market. So take 
that profit and put it in some kind of 
securities where you can get at it when 
the decline comes.” 

“What kind of securities would you rec- 
ommend?” asked one jeweler. 

“There are many,” replied the speaker, 
“among which Liberty Bonds are unex- 
celled.” 

“You say there are no failures now. 
Surely not. Why? Because they are mak- 
ing speculative profit. But wait. Over in 
nineteen hundred and something, there will 
be some failures for the decline is coming 
unless all past experiences and past history 
count for naught, and the man who has 
been wise enough to salt away some of 
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his speculative profit will be the business 
man who will survive the shock.” 

Speaking of non-essential industries, he 
said, “No industry is non-essential until the 
individuals in that business are needed in 
producing war materials.” 

The speaker emphasized the importance 
of inducing people to buy good goods. 
“That is an economy in itself,” he said, “and 
why not educate people to this idea.” 

He told the jewelers not to seek to down 
mail order competition by keeping the mail 
order house from advertising. “That is 
merely helping them by knocking them,” he 
said. “Meet their competition as you have 
to meet department store competition and 
as you meet any competition by good man- 
agement. Management is the keynote.” 

It was at this point that the speaker de- 
veloped his three kinds of managers pre- 
viously mentioned. He told of the travel- 
ing man who stepped into a jewelry store 





T. L. COMBS, EX-PRESIDENT OF THE A. N.R. J. A. 


early in the morning and found the pro- 
prietor sweeping the floor before the clerk 
or watchmaker had come to work. The 
jeweler set the broom over against the 
counter, scratched his head, and said to 
the traveling man, 

“What is the matter with the retail 
jewelry business today? You have been 
calling on me for 19 years and have been 
on the road that long. You ought to be 
able to answer the question.” : 

The traveling man took up the broom 
and said, “This is what is the matter with 
your retail jewelry business. Nineteen 
years ago when I called on you I found 
you sweeping just as I found you this morn- 
ing. You were wielding the weapon of a 
janitor. When you are doing $2 a day 
work, how can you expect to get more 
than $2 a day out of it. While you are 
sweeping the store and dusting and poking 
around at janitor work and endless detail, 
your competitor is studying the markets 
of the world. He is studying the cata- 
logues to learn what is the newest stuff. 
He is studying the whims of customers and 
the psychology of the trade. He is im- 
proving himself in the line of his busi- 
ness. He is figuring costs, profits and over- 
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head, and becoming a master of his line of 
business. And you are employing last cen- 
tury methods in a new era. You have about 
as much chance to succeed as a man with 
a bow and arrow would have against mod- 
ern machine guns in France.” 


ADDRESS OF A. W. ANDERSON. 


A. W. Anderson, Neenah, Wis., secre- 
tary of the American National Retail Jewel- 
ers’ Association, told of the advantages of 
the mutual insurance now provided by the 
national association. “In four years’ ex- 
perience we have found that the losses are 
but 6 per cent. of the premiums charged,” 
he said. “We always contended that the 
premiums were too high in the old com- 
panies and now we know it. From the 
way we are going there is no reason why 
in a few years we cannot return a 50 per 
cent. dividend as the hardware dealers have 
done in their mutual insurance concern, but 
we are going to wait a few years more be- 
fore doing it, because we want to build up 
a large reserve fund first. The State ex- 
aminer of Wisconsin has examined our 
books and paid us a high compliment on 
the condition of our company. 

“We expect to benefit the members in 
other ways also. We expect to show them 
a better system of keeping inventories and 
records, and how to keep their records so 
that when a fire loss does occur they can 
tell more accurately what has been lost.” 


ADDRESS OF CHARLES J. DUFF. 


Charles J. Duff, of the Byrne-Duff Co., 
wholesale jewelers of Omaha, spoke on 
the relationship of the retailer and whole- 
saler. He said there is a business partner- 
ship between the manufacturer, the whole- 
saler, and the retailer, and that each is 
indispensable to the other. “The three are 
successful just to the extent that they co- 
operate,’ he said. “We are happy to say 
that the jobbers of Omaha are on friendly 
terms with one another and exchange goods 
readily to help one another fill orders. Af 
the same time the retailers of Omaha are 
the best bunch of business men in the 
country, for they very often let us take 
from their stock an article which we need 
to fill an order out in the trade territory 
when a customer is in a hurry for an 
article which we do not happen to have in 
stock just at that time.” 

Mr. Duff said that 80 per cent. of the 
jewelry stock is marketed through jobbers, 
that the factory men have admitted to him 
that it is practically impossible for them to 
market their product directly to the retailer 
because it would mean so large an expendi- 
ture for traveling expenses for men to 
handle one line alone. 


ADDRESS OF T. L. COMBS, 


Tinley L. Combs, former president of the 
American National Retail Jewelers’ Asso- 
ciation, said that the persistent efforts of 
the national and State associations has 
practically created a new breed of jobbers. 
“We have a better set of jobbers today, and 
this is the answer to our persistent associa- 
tion efforts,” he said. “Jobbers know now 
that they cannot hope to hold a man’s 
patronage and continue to compete against 
him.” 

He spoke also of the effect of the thrift 


campaign, and especially of the effect of the . 


speech made in Omaha by Frank Vander- 
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Designing, Special Order Work and Repairing Solicited. 
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THE ESKA WATCH 


FULLY GUARANTEED °* 





A thin model, sixteen size watch with neat 
legible dial. Highly nickled case. Answers 
the unprecedented demand for a good time- 
keeper at a popular price. 


RETAILS FOR $1.50 


Production is limited. Send us your order. 


ESKA MANUFACTURING CO. 
BALTIMORE, MD. 











Trade-Marks of the Jewelry and Kindred Trades 


Price, $5.00; Express Paid 
The Jewelers’ Circular Publishing Co., 11 John St., New York 
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York when he advised people 
. rd Pcoting. “Friday and Saturday 
"f ‘4 spoke here,” said Mr. Combs, “right 
ign holiday season, you could have shot 
avs ball down the aisle in any jewelry 
: re in Omaha and practically any other 
et here, and not hit a customer. Then 
ace ue. We went to the newspapers 
«8 and talked ‘turkey’ to them. The re- 
sult is that they came back with a rebuttal 
that knocked Vanderlip's argument sky 
high, and people understood that in order 
that business may be kept up as usual peo- 
ple must continue to spend money and 


buy goods.” 
ADDRESS OF H. VICTOR WRIGHT. 


H. Victor Wright, of Los Angeles, as the 
personal representative of President Brock, 
of the American National Retail Jewelers 
Association, made a report on the research 
work being carried on by the national asso- 
ciation to get a more accurate and adequate 
system of uniform accounting for the 
jewelry business to stabilize the business. 
He pointed out that a subscription of $30 
from a jeweler extended over three years 
would be less than a dollar a month and 
would help greatly in the big work. He 
said there were but three subscribers in 
Nebraska thus far, and he hoped for more. 
When he finished his talk 10 hands went 
up, and instantly 10 more jewelers had 
written their subscriptions on the blanks 
handed them. 

Col. John L. Shepherd, of New York, 
again decried the argument advanced that 
the jewelry business is a non-essential busi- 
ness. He pointed out that knives and forks 
were unknown at the table until three cen- 
turies ago, and to-day they are considered 
as an absolute necessity in any family. So, 
he said, are the thousands of articles sold 
in the jewelry store today. The engage- 
ment ring, the wedding ring, the holiday 
gift, the wedding present, the anniversary 
gift, and a lot of other things sold in the 
jewelry store such as: watches for example 
upon which the entire railroad schedule of 
the civilized world depends. 


The Resolutions 

T. L. Combs, of Omaha, was chairman of 
the resolutions committee. The resolutions 
recognized the important work being done 
by the national association and reaffirmed 
the loyalty of the State association to this 
work, both in the national advertising cam- 
paign and the campaign for making a sur- 
vey in search of the standardization of an 
accounting system. They again commended 
the Stevens Bill which would protect re- 
tailing prices of trade-marked goods, and 
pledged support to the watch case guarantee 
bill. They endorsed the action of any pub- 
ications which have taken up the buy-at- 
home campaign, and approved the “daylight 
saving” movement. 

The present officers were re-elected. 
They are: Al. H. Hastings, of Arcadia, 
president; Ed. B. Fanske, of Pierce, sec- 
retary-treasurer, and F. A. Hannis, of 
York, vice-president. 

Executive Committeemen elected are: 
Fred Bryan, Scotts Bluffs; Charles Ed- 
wards, Oxford, and Louis Borsheim, Ox- 
ford. 

T. L. Combs, of Omaha, and R. A. Good- 
all, ef Ogallalla, are two who will be dele- 
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gates to the national association convention, 
and more will be added by the president 
as it is definitely learned that others will be 
able to attend. 

The convention voted to meet in Lincoln 
next year, as the Lincoln delegates prom- 
ised that they will show greater activity 
than ever before, and that they now have a 
strong local association. 

The association officially recognized the 
Ku-Ku Club at the close of the session, 
and appointed a committee of five to co- 
operate with the traveling men to make the 
annual Ku-Ku celebration at the convention 
a success. Those appointed were William 
Neidfelt, Grand Island; Charles Clinton, 
North Platte; Grover Spangler, Fremont; 
Ed. Neiwohner, Columbus, and Tony Ack- 
erman, Fairbury. 

The Nebraska Association of Optom- 
etrits opened their convention at the Paxton 
Hotel, Thursday, the day following the 
close of the jewelers’ convention. Most of 
the jewelers remained, and many optom- 
etrists from all over the State arrived. 
Thursday night the Ku-Ku Club, the or- 
ganization of traveling men, staged their 
annual celebration and initiation. 


TALKS TO CREDIT MEN 


Secretary of the Manufacturing Jewelers’ 
Board of Trade Discusses Treat- 
ment of Insolvent Debtors 








PROVIDENCE, R. I., Feb. 23.—Horace M. 
Peck, secretary and treasurer of the Manu- 
facturing Jewelers’ Board of Trade, and 
Howard F. Barker, assistant treasurer of 
the Belcher & Loomis Co., gave interesting 
and instructive talks on methods of han- 
dling debts and debtors at a meeting of the 
Providence Association of Credit Men held 
at the Noon Day Club on Thursday eve- 
ning before an unusually large gathering. 

“When the Debtor Is In a Critical or 
Insolvent Condition,” was Mr. Peck’s sub- 
ject and was handled in a very comprehen- 
sive and interesting manner, replete with 
numerous concrete instances to illustrate the 
points he brought out. With the exception 
of those who go into fraudulent bankruptcy, 
he stated that consideration of the man 
whose business was in a critical or insolv- 
ent condition and recognition of the rights 
of all creditors should be the motives of 
action. He classed the insolvent debtors as 
those who operate with insufficient capital, 
poor managers and those who have met 
with misfortune through circumstances be- 
yond their control. 

Mr. Barker took for his subject, “Han- 
dling the Overdue Account When the Debt- 
or Is Merely Dilatory,” in which he gave 
six conditions for slow payment on the 
part of the debtor, namely: insufficient 
capital, too free an extension of credit, 
general lack of ability, dishonest intentions, 
careless methods and lack of knewledge of 
overhead expense and insufficient profit. 
These conditions, he said, could be ascer- 
tained through investigation and analysis 
and should form the basis of procedure on 
the part of the creditor. He advocated the 
attempt to get into personal touch with the 
dilatory debtor and to obtain his confidence 
and co-operation. 

After the talks there were question 
periods and at the close of the meeting a 


CIRCULAR-WEEKLY | 63 


buffet supper was served. Frank L. Odell, 
manager of the Providence office of the 
National Jewelers’ Board of Trade, pre- 
sided as vice-president in the absence of 
President George W. Gardiner. 








A QUICK-WITTED THIEF 





Policeman Who Surprises Robber at Work 
in Kalamazoo Jewelry Store Is 
Fooled into Believing Crook 
Is a Clerk 


Detroit, Mich., Feb. 21—QOne of the 
most extraordinary jewelry robberies in 
the State has just been recorded by the 
police of Kalamazoo, Mich., who have been 
asked to be on the lookout for the thief 
who stole $4,000 worth of jewelry from 
the branch store of the Olsen & Ebann Co. 
at 152 S. Burdick St., Kalamazoo, at 6 
o'clock Wednesday morning, Feb. 20. 

The burglar made his escape by pretend- 
ing to the patrolman on the beat that he 
was a clerk in the store. When the officer 
was passing the rear of the store, he no- 
ticed a man working behind the counter. 
As he entered the back door, which was 
unlocked, the thief was just turning out the 
lights preparatory to leaving. 

When the patrolman questioned the man 
as to his presence in the store, the thief 
said: “I am a salesman for Ray, the man- 
ager here, and as I just returned to the 
city I thought I would come in and make 
out my reports.” He then showed the of- 
ficer a stack of order blanks and other sup- 
posed credentials. 

The patrolman questioned the man sev- 
eral minutes and then left the store. He 
had not been gone long when his suspicions 
became aroused, and he decided to return 
and question the stranger more in detail. 
On returning to the store he found that 
the man was gone, and that he had taken 
with him all the jewelry in. the windows 
and in several showcases. These goods 
were all intact when the officer made his 
first entry to the store. 

The loot included rings, watches of all 
makes, and gems of various kinds. On 
later investigation it was found that the 
thief had first gained admission to the store 
by “jimmying” the transom of the rear 
door. 

Kay C. Thompson, manager of the store, 
said a more complete inventory of the stock 
would have to be taken before the exact 
value of the loot would be known. “I am 
certain the loss will exceed $3,000 and will 
probably be more than $4,000,” said Mr. 
Thompson. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ended Feb. 23, 1918. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $811,440.10 
Gold bars paid depositors............ 255,463.81 





TE oe cceV ee ewens sccbesdaveced $1,066,903.91 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


PP Sree ee er Sees $210,621.51 
PU UEn 6 «0bsnalst ce vee Op akuweeedses 113,521.78 
CUE puis set-b0e5 bacweeseeeduues 227,564.45. 
PE Ee ddvndecsndentducebecewdwnben 133,369.86 
RE PR ean Sree pa a Holiday 
. Frye rrr err ee me 116,962.50 





OS EEL ISA MET $811,440.10 
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Nowhere was fine craftsmanship in jewelry more appreciated than in Belgium, once the great gem market of the world. 


Our “ELIZABETH,” made in gold, and platinum and gold combined, is carved in a lovely design o 


Even the most exquisite emblem can hardly be worthy of the privilege of th 
Thistle, national flower of Belgium, and is made with and without diamonds. 
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F. VITELLI & SON 
277 Broadway, New York 
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THIEVES TAUNT POLICE 


Robbers Who Smash Show Window of 
Philadelphia Jeweler, Leave Mes- 
sage for Detectives 


PHILADELPHIA, Pa., Feb. 23.—T wenty-five 
yards from the City Hall, what is thought 
to be an organized gang of jewelry store 
robbers, smashed the bulk window in the 
store of C. E. Morris, 1323 Market St., at 
an early hour today and made off with 
$1,000 worth of loot, completing successfully 
the fourth depredation of the same sort in 


the past six days. 

This morning’s robbery resulted in the 
greatest affront yet to the police department 
as the bluecoats who reached the scene some 
time afterwards found scrawled in a rude 
hand on the side wall of the building where 
the entrance door is set back several feet 
from the building line: 

“Good bye. Thanks. Will see you again.” 

The message was not signed. The police 
do not know whether it was written before 
the brick was thrown through the window 
or after the robbers had filled their pockets 
with the contents of the window. In either 
case it shows a remarkable bit of nerve as 
that particular locality whether by day or 
night is generally well peopled by pedes- 
trians. 

Three of the four jewelry robberies have 
been in the very heart of the city within the 
shadow of the building that houses Phila- 
delphia’s expensive police department, yet 
in every instance the perpetrators have es- 
caped, not only laden with watches, rings, 
brooches, La Vallieres, etc., but unseen. 

The total value of the articles stolen from 
the four show windows in an_ identical 
manner in each case— a wrapped brick 
thrown against the glass—is $3,240. The 
robberies were as follows: 

Monday morning, store of Mary Roth- 
berg, 2524 Kensington Ave., $500. 

Wednesday morning, store of J. E. Cald- 
well & Co., northwest corner Juniper and 
Chestnut St., $1,140. 

Wednesday morning, store of Morris 
Gross, 1223 Market St., $600. 

Saturday morning, store of C. E. Morris, 
1323 Market St., $1,000. 

The police seem absolutely unable to cope 
with the robbers. Lieutenant Hearn, of the 
llth and Winter St. station, in which dis- 
trict three of the robberies occurred, de- 
clared today that he had thrown his whoie 
squad of special patrolmen upon the cases 
and that men from the detective bureau 
were co-operating with them. 

Stories have circulated that the robbers 
are working with the aid of an automobile. 
Whether this is true or not the police can- 
not say as up to the present time no blue- 
coat has arrived in time to see anyone leave 
the vicinity of the broken windows, either 
afoot or in a car. 

The Morris store was robbed about half 
past 4 o'clock this morning. The sound of 
the breaking glass was heard by a watch- 
man at the Wanamaker Store across the 
street. He ran to the nearest window over- 
looking the spot but too late to see any- 

thing but the jagged opening and the rifled 
display shelves. 

Patrolman Grimson of the 11th and 
Winter St. station, in whose “beat” the rob- 

fy occurred, was a block away and did 
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not know of the robbery until apprised by 
the Wanamaker watchman and a watchman 
of the Globe building in which the store 
was located. 

According to the Globe building watch- 
man he had noticed two men looking into 
the store window about a half hour before 
and had watched them for sometime, but 
finally decided they were not suspicious 
characters. He was in another part of the 
building when the robbery occurred. Wil- 
liam C. Gross, manager of the store, is sure 
the two men were the perpetrators of the 
deed. 

With rare discernment, the robbers dis- 
dained a quantity of cheaper jewelry in the 
window display and singled out valuable 
Hamilton and Elgin watches and fobs and 
rings with real instead of imitation stones. 
The jewelry store was robbed in a similar 
manner two years ago. 





Early Morning Thief Escapes with Loot 
Valued at Over $1,000 After Breaking 
Window of J. E. Caldwell & Co. 


PHILADELPHIA, Pa., Feb. 22.—A daring 
thief smashed the big show window in the 
jewelry house of J. E. Caldwell & Co., at 
the corner of Juniper and Chestnut Sts., 
shortly after 3 o’clock yesterday morning 
and made off with a number of gold and 
silver mesh bags and several platinum rings. 
The robbery occurred within one.block of 
City Hall. 

Policeman Turner of the 11th and Winter 
Sts. district was patrolling Chestnut St. be- 
tween 12th and 13th Sts. when he was 
startled by the crash of glass. At first he 
thought it was one of the windows in the 
Wanamaker store and ran out Chestnut 
St. <A hurried examination showed the 
Wanamaker windows intact and as Turner 
rounded into Juniper St. he saw a big hole 
in the Caldwell show window on the 
Juniper St. side. At the same time Turner 
noticed two men running across Market 
St. He gave chase, but the pursued escaped 
through the City Hall. 

Turner after getting in touch with the 
Detective headquarters and the _ station 
house returned to Caldwell’s and stood 
guard until District Detective Lavery 
reached the place. It was then decided to 
get in touch with the firm and the police 
were asked to watch over the window until 
a member of the firm could be brought 
to the store. 

The police are convinced that the robbery 
was the work of professionals. A brick 
wrapped in paper had been hurled through 
the window and it also shattered a small 
show case in which were displayed a num- 
ber of rings. The thieves worked fast as 
Turner says he reached the scene -in less 
than three minutes after he heard the 
crash. 

According to a member of the Caldwell 
firm the value of goods taken will amount 
to slightly more than $1,000, but the audac- 
ity of the robbers working as they did 
within the shadow of the Detective head- 
quarters has alarmed them. The place is 
also protected by an electric protective 
alarm system and policemen are supposed 
to be almost constantly within range of the 
building while a number of special--officers 
are stationed in the business section sur- 
rounding the Caldwell place. 
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Manager of Better Business Bureau of St. 
Louis Makes Jewelers Change Un- 
truthful Announcements 


St. Louis, Mo., Feb. 21.—A difference of 
opinion recently between G. W. Coombes, 
manager of the Better Business Bureau, and 
the president of a local jewelry company, as 
to what is “practically wholesale price” for 
Elgin watches was referred recently to 
Prosecuting Attorney Sidener, at whose 
suggestion the cause of the difference of 
opinion was removed by the discontinuance 
of the concerns advertisements of Elgin 
watches at “practically wholesale price.” 

In two Sunday newspaper advertisements 
the company announced a special sale of 
genuine Elgin watches, a shipment intended 
for Christmas selling which had arrived too 
late. “By buying now from us,” the ad- 
vertisement read, “means that you obtain 
an Elgin at practically wholesale price. 
Cases are guaranteed 20-year gold filled, in 
neat thin models. While the assortment 
lasts we will sel them for only $18.” 

Complaint was made to Manager 
Coombes and he went to the jewelers es- 
tablishment where he was shown a seven- 
jewel 20-year open face “12 S” in a Wads- 
worth case, which he was told was the ad- 
vertised watch. He made inquiry about a 
15-jewel watch and was told that he could 
get one for $20. 

He returned a few days later and bought 
one of the $18 watches and on making in- 
quiry says he was told that the wholesale 
price was $8.30. He inquired at retail stores 
and found that it was sold at prices rang- 
ing from $10.75 to $13. 

Mr. Combes called the attention of 
Prosecuting Attorney Sidener to what he 
considered was a violation of the Honest 
Merchandising law and Sidener requested 
the head of the jewelry concern to appear 
and explain. Mr. Coombes was there when 
he came. He at first insisted that $18 was 
practically wholesale price, Coombes says, 
but when confronted with prices of move- 
ment and case he said the advertisement 
was prepared by another member of the 
firm and that he did not go over it. He 
asked what he was expected to do and was 
told that he was expected to quit that sort 
of advertising. 

The offender agreed to kill an advertise- 
ment which had been prepared for the en- 
suing Sunday and to not advertise that way 
again. Sidener warned him that if there 
was any more of that kind of advertising 
an information would be issued. 








The drag-net system has been adopted 
by the police of Mexico City, Mex., to cap- 
ture a daring band of jewel robbers, thus 
far without success. Recently, on two suc- 
ceeding days, down town jewelry stores 
were entered by a band of six masked men 
in broad daylight. The loot secured in 
the first raid amounted to 50,000 pesos, in 
the second to a much smaller sum. After 
a vain search for clews, the police went 
through a part of the city known as “Co- 
lonia de la Bolsa” and brought a large and 
varied assortment of Mexican “Apaches” 
to headquarters, where they were viewed by 
the robbery victims. None of the prison- 
ers, however, was identified as a robber. 
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Black Opal 


Nature’s Masterpiece 


A riotous mass of colors blending harmoni- 
ously together, producing cloud effects, sunsets, 
wonderful lights and shadows, and innumer- 
able color combinations which set these gems 
apart as examples of Nature’s finest handiwork. 

Black Opals are getting scarce and they will 
probably go the way of Hungarian, Queens- 
land and White Cliff Opals. 

The supply of these varieties seemed at one 
time to be inexhaustible—to-day they are 
counted among rare precious stones. 

Black Opals cost no more than White Opals 
of the same quality. 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


14-16 Church St., New York 
LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudun 





FROM MINES TO MARKET 



























Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 


Refiners, Assayers and Smelters 
74-76 CLIFFORD STREET 





PROVIDENCE, R. 1. 












DIAMOND CUTTING 


We are Speeialists in Re-Cutting and ‘ancy Shapes. Send us your jobbing and re- 
cutting work in diamonds. We do work of the highest grade, scientifically, economically 
and with the minimum weight loss. We are exclusively Diamond Cutters with years of 
experience and every modern facility. Charges reasonable; service prompt and work th: 


very best. 
i. H. STARR COQ., 5 North Wabash Ave., Chicago, III. 


Steck of our Own Cutting sent on memo to responsible dealers. Call on us for out-of- 
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Lapidaries lmpertens 


ESPOSITER, VARNI CO., Inc. 
45 John Street 
New York 


A beautiful Instructive Booklet 
"A Guide to Gem Buyers” : 


Free on Request 
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ARREAUD & GRISER 


46 John St., New York 


LAPIDARIES 2F£cious 


EMS in Unique Cuttings 


MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


ears with Jacet Music Box Co.) 
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310 WEST 49th STREET - NEW YO 





















Gerwe Bros.& Garvey Co. 


EXPERT 
Die Cutters for Fine Jewelry, Medals, Class 
Pins—‘‘Quick Service.”’ 
MFG. JEWELERS FOR THE TRADE 
DAVENPORT, IOWA. 














WATCH GLASSES 


Immediate Delivery 


Ss OO Bertram Moll 


1140-1142 Granite Bldg., 

Per Gross ae mr 
Send for Price List 

Cash on Jewelry and Findings 
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the-ordinary sizes, colors and grades. 





The Large Corps of Skilled Engravers Has Made This House Famous All Over America 
The remarkably speedy service bridges great distances. 
The small dealer*has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 


| The Prentice Engr :ving Co., 212N. 13th St. Philadelphia, Pa. 

















The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 

$4 Dozen—6 Sizes—14k Gold 
Order thra your jobber or 


THE LION PIN CLUTCH CO. 
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The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
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NEW TRIAL GRANTED 


j i ill Have Chance 
Chicago Diamond Setter Wi 
to Prove Himself Not Guilty of 
Receiving Stolen Property 


Detroit, Mich., Feb. 25.—In granting a 
new trial to Michael Koopman, diamond 
setter and cutter, of 108 North St,, Chica- 

0, who was convicted in the Wayne 
circuit court last October, of receiving 
bortz, or commercial diamonds, stolen 
from the Ford Motor Co., Judge Barton 
sitting in that court on Saturday, ren- 
dered a_ novel and unique decision, 
which will have much bearing on the 
jewelry trade in general, where thefts 
are concerned. 

Koopman was convicted by a jury, 
after it had heard the case for a week, 
and after a 12-hour deliberation, of buy- 
ing the stolen diamonds from William 
McMasters, a former retail jeweler of 
Buffalo, who was working in the tool 
room of the Ford Motor Co. Mc- 
Masters is now serving a one year term 
in Jackson, Mich., prison, following his 
conviction for thefts of commercial 
diamonds from the Ford company aggregat- 
ing $30,000. 

McMasters was arrested on a Friday 
in April, 1917, and after his arrest, $3,000 
worth of the stolen diamonds were re- 
covered from his home on Pasadena 
Ave., in Highland Park, a suburb of De- 
troit, where the Ford main plant is lo- 
cated. On the following Sunday morn- 
ing, April 29, Koopman was arrested in 
McMasters’ home, in the acting of buy- 
ing more of the diamonds from him. Mc- 
Masters was brought on from Jackson 
prison as a witness against Koopman 
during the latter’s trial. 

In making the plea for the new trial, 
Attorney Thomas Chawke, of Chawke 
and Sloan, Detroit, aided by Attorney 
Thomas M. Burke of Chicago, made the 
novel plea that the diamonds were not 
“stolen property” at the time they were 
offered to Koopman, by McMasters in 
the latter’s home, inasmuch as they had 
once been recovered by the police, and 
had then been handed back to McMasters 
as a means of trapping Koopman. 

In rendering his decision, which 

granted a new trial, Judge Barton gave 
it as his opinion that the diamonds were 
not legally “stolen property” inasmuch 
as they had once been recovered by the 
police, and the property so recovered 
could not be held to incriminate the 
person receiving it. Attorney Chawke 
feels that he has won a signal victory for 
his client, and that the case will eventu- 
ally be nolle prossed. 
As Koopman is considered a reputable 
Jewelry worker of Chicago, running his 
own plant, and being well known by the 
entire trade of the “Windy City,” he con- 
siders the present action of the court, 
with much satisfaction. He has handled 
millions of dollars worth of diamonds 
for his customers, and has always born 
a high reputation in Chicago. He is 
about 45 years of age, and learned his 
trade in Amsterdam, Holland. 

The testimony of the trial was adduced 
by the attorneys to show that Mc- 
Masters, who was the chief witness 





against Koopman, has served two terms, 
aggregating 14 years in all, in the Au- 
burn, N. Y. prison, and in the Eastern 
reformatory, between 1900 and 1914, on 
charges of assaulting women, and girls 
under age. While in the eastern reforma- 
tory, he served as chief cook of that 
institution. _McMasters admitted his 
prison record, but said he had been a 
jeweler all his life, owning a store in 
Buffalo, and later being engaged in the 
installment jewelry, and pawnbroking 
business in that city. It was on his re- 
lease from Auburn prison after serving 
his last term of 10 years, that he was 
given a job in the Ford plant under the 
social service system, which Henry 
Ford inaugurated to help fallen men. At 
the plant he was assigned as a stock 
clerk in the tool room where the stock 
of commercial diamonds, used for sharp- 
ening tools, are kept. 


“Koopman has all along maintained 
his innocence of knowing the diamonds 
were stolen,” said Attorney Chawke, in 
discussing the case, with the correspond- 
ent of THe JEweELerRs’ CircuLar, “and I 
firmly believe the jury convicted an in- 
nocent man when they convicted Koop- 


-man last October. 


“This man McMasters never told him he 
was stealing the gems from the Ford com- 
pany, but told him he was a former jewel- 
er, who conducted a small jewelry busi- 
ness in his home, and worked at the 
Ford plant where he had charge of all 
the clocks in the factory. When Koop- 
man came to McMaster’s house on that 
Sunday, it was in an answer to a letter 
mailed on the day of McMaster’s arrest, 
and which we believe was sent at the in- 
stigation of the police. It must have 
been posted while McMasters was under 
arrest. McMasters during the trial 
claimed he never wrote such a letter, but 
instead claimed he had received a letter 
from Koopman. When asked to produce 
any letter from Koopman McMasters 
said he had torn it up. 


“Mr, Koopman, during one of his trips 
to New York, had stopped off previously 
in Detroit, and had gone out to the ad- 
dress on Pasadena Ave., which Koopman 
had given him in Chicago. He was sur- 
prised to find it was McMaster’s resi- 
dence, but after he saw that the latter 
had a safe there, and carried a stock of 
watches, rings, brooches, and _ other 
jewelry in it worth about $6,000 he be- 
lieved the story of McMasters that he 
was a small jeweler, who worked in the 
Ford plant day times, in charge of the 
clock system. 

“Therefore, he thought nothing of go- 
ing to McMaster’s house the second time 
in response to the decoy letter he re- 
ceived. It seems that Detectives Burch 
and Cross of Highland Park, were 
secreted behind curtains in the Mc- 
Master’s home, while he was negotiating 
with McMasters.” 

Attorney Chawke made a personal trip 
recently to Jackson prison and obtained 
a confession from McMasters that Koop- 
man was innocent, and that he never had 
told Koopman he was stealing the gems, 
McMasters said he would sign an af- 
fidavit to this effect, said Attorney 








THE JEWELERS’ CIRCULAR-WEEKLY 67 


Chawke, but while the attorney was in 
the prison office, preparing the affidavit 
before a notary, McMasters changed his 
mind about signing it. He pleaded for 
more time in which to think it over. 
Attorney Chawke stayed all that night 
at a Jackson hotel, and again saw Mc- 
Masters on the following day at the 
prison, but the latter said he was afraid 
to injure his chances of making “good 
time” in the prison, and was afraid of 
antagonizing the Ford interests if he 
signed the affidavit exonerating Koop- 
man. Attorney Chawke pointed out to 
him that he owed it to an innocent man 
to right the wrong he had done him, but 
McMasters was obdurate and refused to 
sign the paper of exoneration. He said 
he was sorry for Koopman and that he 
would like to help him if it would not 
hurt his own case. Attorney Chawke 
made an affidavit on his own behalf, in 
which he incorporated the confession 
made by McMasters. 


McMasters claimed during the trial 
that he told Koopman: “You know 
where I am getting these—at Ford’s.” 
His testimony however, was at variance 
with that of the two detectives. Mc- 
Masters told Attorney Chawke in Jatk- 
son prison that his testimony was largely 
inspired by the detectives and that he 
never meant himself to say that Koop- 
man knew where the gems came frori. 


Attorney Chawke said that McMasters 
had also sold a large number of the 
stolen gems to a Chicago house and that 
this firm also were unaware the gems 
had been stolen. Attorney Chawke sdid 
that the concern made some settlemént 
with the Ford Co., and that no action 
was taken against the latter firm. 

McMasters’ arrest was brought about 
when he began to show too much wealth 
—sporting two automobiles, and. living 
in a mansion, on $5 a day wage. Mce- 
Masters made his first confession in the 
case to John R. Lee, head of the Ford 
social service department, it being Lee 
that had secured him the position. 








Market Prices for Silver Bars 


The following are the quotations of silver 
bars in London and New York as reported ° 
last week: 

Ne Y. 
Selling Rate, 


Date, London, .999 Fine Basis. 
: 3 66 dtr di alte hed 42 90 

Oe reer ee 42% 90 
PE ewalbetddadkannenee 42 90 
NE ied ia oh in eis ead a 42 Holiday 
Dk ee Séeidéboscadeweceda 424 89% 
PE wikdon nk ae wmeenany 42% 893% 








The sixth annual meeting of the Maine 
Retail Jewelers’ Association will be held 
on March 26-27 at the Elmwood Hotel, 
Waterville. The election of officers, ban- 
quet and other features are expected to 
bring out a large attendance. The present 
officers of the Maine Association are: Pres- 
ident, Orel E. Davies, Rockland; first vice- 
president, Harry P. Lowell, Augusta; sec- 
ond vice-president, George T. Springer, 
Portland; secretary, E. I. Waddell, Presque 
Isle; treasurer, Allan P. Trask, Bangor. 
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“Windy City” Jewelers Dine and Frolic 








Members of Chicago Jewelers’ Association Enjoy Hooverized Banquet and 
Minstrel Show After Regular Monthly Meeting. 














CuicaGo, Feb. 21.—There have been more 
elaborate ‘dinners, more expensive enter- 
tainment, greater flow of oratory and larger 
attendance at many of the banquets of the 
Chicago. Jewelers’ Association, but never 
one more enjoyable than the informal 
“Hooverized” substitute for the 4lst an- 
nual banquet, given last night.’ When the 
association voted:in January to omit the 
regular banquet this year it was decided to 
make the’ February monthly meeting an 
evening affair and include a few of the 
regular banquet features. 

Promptly at 7:30 more than 200 members 
and guests’ marched into the Florentine 
Room of the Congress Hotel to the time of 





Cc. P. DUNGAN, PRESIDENT. 


a patriotic march by Benson’s orchestra. 
With President C. P. Dungan at his table 
were officers ofthe association and special 
guests, while others were seated in parties 
ef eight throughout the room. in: such a 
manner that there was ample room for 
moving about, which afforded those present 
an opportunity to visit friends at other 
tables during the evening. The decorations 
were flags draped around on. the walls with 
a large electric flag at one end of the 
room. 

During the dinner the orchestra played 
many popular airs and professional singers 
entertained with the late patriotic songs. 

After a brief business session, during 
which A. H. Cohn and C. E. Barrett & 
Co. were elected to membership, President 
Dungan announced that “Billy” Williams, 
without whom no gathering of jewelers in 
Chicago is complete, would present speak- 
ers and events. He resented the privilege 
Mr. Dungan had taken of introducing the 
young lady singers and leaving the stags 
to him. 

In introducing DeWitt A. Davidson, presi- 
dent of the National Jewelers Board 
of Trade, New York city, Mr. Williams 


limited the time to three hours, but Mr. 
Davidson expressed a desire to be popular 
on the occasion and limited himself to 
three minutes. Mr. Davidson expressed his 
pleasure of being permitted to renew old 
acquaintances in Chicago and speak to them 
upon this happy occasion. He said the 
principal business of men today was the 





WILLIAM P. WILLIAMS, TOASTMASTER. 


business of winning the war and he is glad 
to know that jewelers everywhere are do- 
ing their part in every way possible. 

Mr. Williams then called for voluntary 
orators, but none were forthcoming, so the 
big event of the evening was announced— 
the jewelers’ minstrels which opened with 
chorus of “Over There.” This was a great 
success notwithstanding the members had 
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SMITH’S CARTOON OF HUGO OPPENHEIMER. 


February 27, 1918. 


only a week for 
characters : 

End Men—Bones—“Manny” 
Tom O’Connell. a 
: eiiees A. Briggs and Fred Gott- 
ieb. : 

Ist Tenors—Paul C. Rietz and Robt 
Wilson. 

2nd Tenors—Ernest Porter and Wm 
Towne. 

Baritones—C. Salisbury, Chas. ‘Bickele 
M. Peterson, H. M. Oppenheimer and Ray 
Thompson. 

Basses—Sam Beynon and Taylor Kall- 
meyer. . 

Interlocutor—H. P. Juergens, and chorys 
of 12. 

After a short talk by Mr. Juergens, the 
interlocuter introduced Mr.. Bickele, who 
sang “Indiana.” Then “Manny” Adler ap- 
peared with his trunk as -the insurance 


preparation. 


List of 


rules make it necessary to “travel with your 
trunk.” 
There were many good jokes on jewelers’ 





DE WITT A. DAVIDSON, GUEST OF HONOR, 


local events which were appreciated by the 
audience. The musical talent. of Chicago 
jewelers is no longer questioned, and 
among the numbers that called. forth ap- 
plause. by all were “Tickle Toe,” by Tom 
O’Connell; “My Little Coal Black Rose,” 
by Ray Thompson; “Sunshine of. Your 
Smile,” by Paul Rietz, and “I Called. You. 
My Sweetheart,” by Fred. Gottlieb. 

The evening was closed by everyone sing- 
ing “Star Spangled Banner” as a large 
American flag was unfurled on the stage. 


Echoes of the Banquet Hall 


Chester Gumps Gubbins was there. 
* * 


* 


“Pep” Jones proved his convalescence, 
* *% * 


The talent was local but not amateur. 
* 


* * 


F. M. Drummond came into town for the fun. 
* * * 


Hugo Oppenheimer’s voice sounds good in & 
crowd. 
* ¥ * 
Bob Wilson’s silver plated tones were easily dis- 


tinguished. 
* * * 
The question everybody asked: ‘‘Where 18 Bill 
Drexmit?” 
favorite cartoonist, 


Sidney Smith, the jewelers’ 
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Three Years Old 


and Doing Nicely, Thank You 


Designed in 1915, the NELLIE 
CUSTIS opened an entirely new 
epoch in Flatware designing. Its 
new style has proved very attractive 
and its influence is noticeable in 
many recent patterns. 

Imitation is the sincerest flattery, 
and we are pleased to have given 
another original and valuable idea 
to silverdom. 

Jewelers who are interested in se- 
curing the latest ideas in Sterling 
Tableware, the forerunners of fash- 
ion, buy R. L. & B. Co. patterns— 
they lead. 


“The Silver that Sells’ 


ogers Lant & Mowlen 


Silversmiths 
JS! eenftol d ..« Cflass 


New York 7 Chicago - San Srancisco 
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wes introduced as the song “Oh, Min” was sung 


by the chorus. f 
3 Manahan occupied a front seat and en- 


* e 


Charle 
joyed every number. 


a7 a * 


Hats off to Hans Jurgens—some interlocutor and 
ats 

gome mins rel show. 
: ; + e * 


The eombination of Con Dungan and Will Juer- 


Sidhe 7 SAT p 
SMITH’S CARTOON OF FRED A. GOTTLIEB. 


gens can’t be beat. They were voted the best ever 


by those present. 
* * 7 
By a shift in that section F. W. Whitman ob- 
scured few guests in the picture, 


* * * 


McCormick has nothing on Paul Rietz when it 
comes to singing “Sunshine of Your Smile.” 
* 7. . 


Friends of ‘“‘Marny” Adler feel encouraged. 





SMITH’S CARTCON OF E. G. ADLER. 


This was his first appearance as minstrel man since 
early in 1873. Some ‘‘come-back.” 


* * * 


The presence of DeWitt Davidson, Arthur 


Lorsch, Fred C. Backus and Morris L. Ernst of 
eg who came out to see the show, caused 

¢ “end man” to inquire if they had no show in 
the east now. 


JEWELERS’ 
- DEATH OF T. VAHLMANN 


East St.. Louis Jeweler Dies Following An 
Operation 

St. Louis, Mo., Feb. 21—T. Vahlmann, 
for years one of the leading jewelers of 
East St. Louis, died Thursday night at St. 
Mary’s Hospital in that city, aged 41 years. 
He had been sick for several months and 
his death followed an operation which it 
was hoped would save his life. 

Mr. Vahlmann had been a resident of 
East St. Louis for 25 years. He started 
in the jewelry business as a clerk in the 
store of C. G. Derleth. Later he engaged 
in business with T. N. Jacobs under the 
firm name of Vahlmann & Jacobs. When 
the partnership was dissolved he went into 
business for himself at 119 Collinsville Ave., 
where it has continued to this time. 

The funeral took place Saturday morning 
from the residence, 525-A N. 14th St., and 
was attended by several St. Louis jewelers. 
Interment, after services at St. Henry’s 
Church, was at Mt. Carmel Cemetery. He 
is survived by his widow, Mrs. Anna Vahl- 
marin, and a son, Theodore, Jr. The busi- 
ness will be continued by Mrs. Vahlmann, 
who has been closely associated with her 
husband in its conduct and has had its 
direction during his illness. 


FOREIGN TRADE RULES 


Points for Importers and Exporters Under 
New Regulations—License to Import 
for Goods in Transit on 
Feb. 16, 1918 

WaSHINGTON, D. C., Feb. 21.—The War 
Trade Board has issued a general license 
through the customs service, authorizing 
the entry into the United States, without 
individual import license, of all commodi- 
ties which were in transit on Feb. 16, 1918, 
and for the importation of which an import 
license was unnecessary prior to the Presi- 
dent’s proclamation of Feb. 14, 1918 (effec- 
tive Feb. 16, 1918). 

APPLICATION FORM X. 

In connection with export Application 
Form X, the War Trade Board again 
wishes to call the attention of shippers to 
the statement issued on Jan. 25, 1918, in 
which the following appears: 

“Tt is stated on Application Form X that 
all the questions must be answered, but the 
Board recognizes that there will be in- 
stances where it will be difficult, if not im- 
possible, for some of the information to be 
given by the shippers, and in that event 
the application will be considered on such 
information furnished by the applicant. If 
the information furnished by the shipper 
is not sufficiently complete to enable the 
Bureau of Exports to act, it will be re- 
turned, with a note asking for the addi- 
tional information desired.” 

Application Form X has been designed to 
meet all requirements, and if the shipper 
can fill it out completely he has given prac- 
tically all the information that could be 
desired, excluding such as might be re- 
quired by special supplementary inform- 
ation blanks. On the other hand, if the 
applicant cannot answer some of the ques- 
tions he should not withhold filing his 
application for this reason. It is essential 
for the War Trade Board to know whether 
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the applicant is acting as principal, agent, 
broker, or factor, and this the applicant, of 
course, always knows. 

It is also essential to give a sufficiently 
complete description of the commodity .so 
that the license may be properly issued and 
identified by collectors of customs and oth- 
ers interested. There are instances where 
it is not known in advance of shipment how 
many packages there will be in a shipment. 
In this case it is probable that a description 
of the articles and the weight can be given. 
Another question which the War Trade 
Board should know is how long the appli- 
cant has been doing business with the con- 
signee or purchaser abroad, and this is 
something that all shippers can answer. 








JEWELRY CASE STOLEN 


Property Valued at Over $3,000 Taken from 
Peddler’s Automobile, 


PITTSBURGH, Pa., Feb. 22.—Detectives and 
the police are searching for the man, who 
last Wednesday in broad daylight, stole a 
case of jewelry valued at between $3,000 
and $4,000 from an automobile which ‘was 
parked in front of the Jenkins Arcade. Thi 
jewelry was owned by Charles Kramer; a 
jewelry peddler who lives in Wick St. 
Knoxville, just outside of the city limits. 

This is not the first robbery that has been 
reported in this city in which jewelry sales- 
men and others have been involved and it is 
said to be probable that in the very near 
future, merchants will demand to know if 
jewelry is insured. There was no insur- 
ance on the jewelry owned by Mr. Kramer. 

Archibald Mackrell, captain of detectives, 
of this city has caused a post card to be 
sent to all jewelers and pawn shops, warn- 
ing them to be on the lookout for the goods 
and hopes that should an attempt be made 
to pawn them, that the thief or thieves will 
be caught. The articles that were stolen are 
described as follows: 

Five 14k heavy pressed men’s chains; 
two 14k chains for women; two 14k 
pressed vest chains, single; two 10k rope 
chains for men; two small diamond rings 
about %c. each; one loose diamond, 47/100 
carats; 300 set and signet rings; 15 loose 
Waltham and Elgin watch movements; 10 
chain bracelets; 400 pennyweights of gold 
consisting of old gold rings, watches, brace- 
lets, stick pins, etc.; 75 pairs of earrings 
of 10 to 14 karat gold; four band bracelets; 
one lot of men’s watch charms; one lot of 
La Vallieres; stick pins and brooches. 

The description of this loot has been sent 
to merchants in Pittsburgh and other cities 
as well as to the detective headquarters in 
all of the large centers. 

Kramer is a dealer in old gold as well as 
a jewelry peddler. As the story goes he 
stopped his automobile in front of the build- 
ing in question and visited several jewelers 
in the building, leaving the bag containing 
the valuables in his automobile. When he 
returned the bag was missing. He imme- 
diately notified the police who are making a 
dilligent search and inquiry in order to get 
some trace of the thief. 

That there is a gang of thieves operat- 
ing here is also certain from the fact that 
yesterday morning about $1,000 worth .ef 
gold and platinum was stolen from a cage 
in front of a dentist’s office on Fifth Ave. 
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I Am One of the 
Twelve 


W.W.W. Ring Salesmen 


I come with a marvelous Mechanical Window 
Display; the like of which you nor any other 
merchant has ever seen. 


























I come to you with a dealer service, which no 
reasonable amount of money can duplicate. 


I come to you with a proposition that will not 
only sell more Rings for you, but a proposi- 
tion that will sell more of everything for you. 


I come to you with a proposition that will place 
your store in the limelight—a proposition 
that will focus the eyes of the people of your 
community on your store, owing to the 

| original methods that my proposition will 

give you. 


I, the W. W. W. RING MAN, am in a class 
by myself, because I have more than just 
rings, and because I represent modern meth- 
ods that you and every other good jeweler 
appreciate and need in the upbuilding of 
your business in these modern times when 
it requires something more than just good 
merchandise to be successful. 


With me I bring the ‘‘Goddess of Lib- 


erty’’—a mechanical window display. 
It will pay you to wait. 


White, Wile & Warner 


Makers of nationally advertised rings 
in which the stones do stay 


BUFFALO, N. Y. 





























40 SETTLEMENT CONSIDERED 
fastern Creditors of Goldsmith-Epstein Co., 
Chicago, Cold to Proposition to 
Drop Bankruptcy Pro- 

ceedings 


provipence, R. I., Feb. 23.—The failure 
of the Goldsmith-Epstein Co., of Chicago, 
continues to be the principal topic of con- 
sideration in jewelry circles of this city, 
with an apparent growing disposition on 
the part of the eastern creditors for a more 
thorough understanding of the situation 
and conditions than has as yet been ob- 
tained before any overtures for a settlement 
or compromise can be entertained. 

The chairman of the local creditors’ com- 
mittee states that no offer of settlement 
will be considered by this committee until 
a more complete audit of the books and in- 
vestigation of the company’s affairs and 
transactions, as well as a more searching 
examination of the officers of the bank- 
rupt corporation, has been made. 

Information received during the past 
week by the creditors’ committee represent- 
ing the members of the Manufacturing 
Jewelers’ Board of Trade has been far from 
reassuring or conducive to any favorable 
consideration of any proposition of settle- 
ment made by the bankrupt concern at this 
time. Charles B. Haffenberg, of Chicago, 
attorney for the Goldsmith-Epstein Co., ar- 
rived in Providence early in the week and 
has been in conference several times with 
the local creditors’ committee, which con- 
sists of Louis Lyons, of the Lyons Mfg. 
Co., Providence; J. Henry A. Moultrop, of 
H. C. Lindol & Co., Providence; Maurice J. 
Baer, of Baer & Wilde, Attleboro; Edward 
L. Gowen, of the R. & G. Co., Attleboro, 
and Walter Lederer, of the Acme Co., 
Providence. 

Just at the present time the entire mat- 
ter is up in the air, so to speak. Mr. Haf- 
fenberg, while admitting that he came here 
for the purpose of making a proposition, 
has not yet done so, and in an interview 
stated that his future course was some- 
what problematical. His conferences, he 
said, with the local creditors’ committee, 
had not been as satisfactory or encourag- 
ing as he had hoped for, and in conse- 
quence he did not feel that the present was 
a very propitious time to present any plan 
or proposition looking toward a settlement 
of the matter. 

It is understood that Mr. Haffenberg 

came east with the intention of endeavor- 
ing to have the bankruptcy petition dis- 
missed, to be followed by an offer of com- 
position settlement. Mr. Haffenberg, how- 
ever, would neither deny nor affirm this 
statement, simply saying that matters are 
now in abeyance and that the present is 
not a favorable time to make offers of’ any 
kind. 
. He did say, however, that it had been the 
intention and desire of the officials of the 
Goldsmith-Epstein Co. to place the entire 
affair in the hands of their creditors before 
any action was taken, but that conditions 
arose that precipitated the bankruptcy pro- 
ceedings before a presentation could be 
made to the interested parties. 

Mr. Haffenberg said that he was re- 
tained as attorney by the Goldsmith-Epstein 
0. some time ago, when it became appar- 


ent to them that some assistance might be 
necessary, and was instructed to visit this 
city and vicinity to confer with the larger 
creditors, the majority of whom are east- 
ern manufacturers. The proposed trip, he 
claims, was necessarily postponed, as his 
presence was necessary in Chicago, where 
demands had been made upon the firm by 
an attorney claiming to represent certain 
creditors, that a deed of trust be imme- 
diately executed. Before this complication 
could be straightened out, says Mr. Haffen- 
berg, the corporation was petitioned into 
involuntary bankruptcy. 

As stated in these columns last week, the 
Manufacturing Jewelers’ Board of Trade 
of this city, immediately upon the announce- 
ment of the placing of the firm’s affairs in 
the hands of Frank M. Hickok, as trustee, 
instructed its Chicago legal representative 
to make an investigation, and as a result of 
that somewhat hurried and superficial ex- 
amination the eastern creditors determined 
upon bankruptcy proceedings as the most 
logical and equitable protective measure. 

Early this week the Manufacturing 
Jewelers Board of Trade was in receipt 
of a detailed statement from W. W. Thomp- 
son & Co., certified public accountants, of 
the financial conditions of the Goldsmith- 
Epstein Co., according to the books of that 
concern as of Jan. 31, 1918. This appar- 
ently shows that the first estimate of the 
total liabilities were somewhat larger by 
nearly $50,000 than what a more careful 
examination of the books would indicate. 
The statement is as follows: 














ASSETS. 
De tittbienhepivbenhwndadbenneeet $538.07 
Furniture and fixtures. .............¢- 2,000.00 
PTE soca chedeudasneaneaedannien 1,000.00 
Accounts receivable—customers....... 95,523.66 
Accounts receivable—creditors........ 122.67 
os oe maeheeeue 5,646.19 
Merchandise inventory .........seee. 131,886.36 
H. P. Epstein, personal account...... 213.15 
ee) ee: Ss . cveecetoneas 2,600.00 
Pe EE a ick cckewnedoandonvees 1,620.00 
i Se atceekenaeseesnamenedeén 248.06 
ZO GUNES 6 ct cnceceesresseecer $241,398.16 
LIABILITIES AND CAPITAL. 

Accounts payable—trade creditors..... $117,882.73 
Accounts payable—customers......... 523.78 
Esco kdtiae cameos eee 82,134.31 
Be. We BOE 6b. cccdseede'cceedscstes 111.35 
WD FREE 5 cc hwetevcdccceeses $200,652.17 

Capital and surplus: 
Ce Mh 2566 nc deeeseeekensons 35,000.00 
Undivided profits and surplus....... 5,745.99 
Total capital and surplus......... $40,745.99 
Total liabilities and capital..... $241,398.16 


A report of the examination of the off- 
cers of the bankrupt corporation by attor- 
neys representing the Manufacturing Jewel- 
ers’ Board of Trade has been made to the 
board and is of a nature to cause the local 
creditors’ committee to determine upon a 
further and more rigid examination. Henry 
P. Epstein and J. M. Frankel, officers of 
the Goldsmith-Epstein Co., were present at 
the examination made by the board’s at- 
torneys and made explanations as to certain 
transactions, which were not very satisfac- 
tory or conclusive. 

According to the attorney’s report it de- 
veloped by the investigations that between 
Nov. 29, 1917, and Jan. 24, 1918, a 
total of $34,650 was paid to officers. of the. 


‘corporation, friends, relatives’ atid “banks. 
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In addition to this it was disclosed that 
a very large amount of money had been 
paid to Henry P. Epstein & Co. When 
pressed for an explanation of this payment, 
Mr. Epstein stated that it represented the 
repayment of money secured by Henry P. 
Epstein & Co. for the Goldsmith-Epstein 
Co. by the discount by H. P. Epstein & Co. 
of its own paper at the Central Trust Co. 
of Illinois, and the delivery of the proceeds 
of such discounted paper to the bankrupt 
corporation for its use. 

When asked why these payments were made 
when it was known that merchandise bills 
and other obligations of the Goldsmith- 
Epstein Co. would mature and be payable 
in January, Messrs. H. P. Epstein and J. 
M. Frankel explained that the payments 
on the money borrowed from the bankers, 
as well as that paid on their confidential 
obligations, were made for the purpose of 
preserving the credit and standing of the 
corporation, so that it might borrow money 
later when it might become necessary to 
meet accruing obligations. 

The report further stated that on Feb. 
14, Frank M. Hickok resigned as trustee 
and was succeeded by Frank M. McKey, a 
professional trustee appointed by the court 
under the bankruptcy proceedings. Mr. 
McKey took immediate possession of the 
entire business and affairs of the corpora- 
tion; demanded and received all keys 
to the premises, together with all books, 
papers, documents, records, etc., and placed 
a custodian in charge, to remain on duty 
day and night, at least until a complete in- 
ventory is made. . 

From Mr. McKey it was stated that he 
considered it advisable for the present to 
continue the business on a cash basis with 
such limited credits as he personally guar- 
anteed. Mr. McKey, who is working un- 
der the directions of the court and in co- 
operation with Moses, Rosenthal & Ken- 
nedy, attorneys representing the creditors’ 
committee of the Manufacturing Jewelers’ 
Board of Trade, has also commenced a 
considerable curtailment of expenses by 
reducing the overhead expenditures. 

After further reports from their repre- 
sentatives in Chicago, and conferences with 
Mr. Haffenberg, the local creditors’ com- 
mittee expect in a few days to outline the 
action they will approve in the matter. 








Mrs. F. A. Wallace, wife of W. A. Wal- 
lace, president of the R. Wallace & Sons 
Mfg. Co., Wallingford, passed away Thurs- 
day morning, Feb. 21, at New Haven, Conn. 
Mrs. Wallace was a person of many fine 
qualities and had a very cheerful disposition 
which won for her many friends. For the 
past two weeks Mrs. Wallace’s condition 
had been serious and the end was expected. 
She was formerly Miss Rose Manning, of 
New York. She was married about 20 
years ago to F. A. Wallace in the Atwater 
homestead. Mrs. Wallace was a great 
worker in the Red Cross, an interested 
worker in the Congregational Church and 
also very charitable. Besides her husband: 
she is survived by two daughters, Barbara 
and Jean, a stepson, Floyd Wallace; her: 
mother, Mrs. Sarah Manning, and a sister, 
Mrs. N. Hawkins, of New York, and a 
—— Edgar A. Manning, of Montclair, 
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Banquet of the Chicago 24-Karat Club 








Members of Retail Jewelers’ Association and Their Wives Hear Interesting 
Speeches After Officers Are Elected at Annual Meeting 














Cuicaco, Feb. 23.—The annual banquet 
of the 24-Karat Club, of Chicago, held last 
night in the Fraternity Dining Room of the 
Great Northern Hotel was a combination 
of good eating, instructive talks, entertain- 
ing music and hearty sociability. 

It was 7 o’clock when the members and 
guests, many accompanied by members of 
their families, entered the dining-room 
which was decorated with flags and the 
table arranged in a T shape with bouquets 
of cut flowers distributed about. 

The first thing on the program after 
dinner was the election of officers for the 





PAUL VAN VALKENBURG, PRESIDENT. 


ensuing year which resulted in the choice 
of Paul Van Valkenburg, of 3148 S. 
State St., as president, and Herman C. 
Stern, of 229 E. Garfield Boulevard, as 
secretary-treasurer. 

During the evening those present were 
entertained by songs and monologues by 
Donald Robertson and music by Mrs. Al- 
bert H. Ullrich, wife of A. H. Ullrich, 
formerly a member of the jewelry fratern- 
ity and an officer of the association. 

The principal speech of the evening 
was by A.-H. Ullrich, proprietor of a large 
department store in Evanston, [ll. Mr. 
Ullrich is the man who System says is 
able to do a $500,000 dollar business with 
customers that can reach the heart of the 
second city in the United States in 20 min- 
utes. He was formerly a jeweler in Evans- 
ton and said much that was interesting to 
jewelers, 

Mr. Ullrich’s topic was “Business and 
the Business of Living,”: and in the course 
-of his remarks he said: 


I am going to: spend a few minutes tonight dis- 
‘cussing a, great general—one that every human 
‘being must bow down to fight, and at the same 
etimhe a poor little private who, when he is on 
our side of'the great fight, ‘does not always get 
the consideration he deserves, and is fought very 


vigorously and condemned when he is on the 
other side. Gentlemen, meet the great ‘‘General 
Expense”’ and the poor little “Private Profit” if we 
can find him after the general gets through with 
him. There was a time when all merchandise 
could be doubled in price and merchandising was 
easy. Today one must know if he can do a busi- 
ness at 33'4, 40 or 50 per cent. of the sales. An 
article that costs 60 cents may be sold for $1 if 
your expense, including your salary, is only 25 
or 30 per cent. An alarm clock that cost you 
$1.50 and sells for $2.50 gives you 40 per cent. 
profit. If this clock cost advances to $2, and 
the selling price to $3, the profit is only 334% per 
cent., and that ceases to be interesting. A razor 
that costs $3.75 and sells for $5 allows only 25 
per cent., and if your sales contain many such 
items you will find that General Expense has con- 
sumed your profit, and also some of your capital. 

Almost every business suffers some loss so that 
the difference between the overhead and the gross 
prefit does not represent a net gain. The loss is 
usually from one per cent. to five per cent. of 
the volume of business, denending upon conditions 
and the amount of merchandising that has ceased 
to he of value. An incident occurred a short time 
ago that plainly showed a sovrce of loss to me. 
I had a film printed at a camera shop; the bill 
was 43 cents, and the girl said “‘just call it 40 
cents even.” I called her attention to the fact 
that three cents represented nearly eight per cent., 
and probably more than the net profit on the 
transaction. 

Tf you sell 10 per cent. of your merchandise at 
what you pay for it (first cost) you lose 40 per 
cent. of your net profits. For instance, on an an- 
nual business of $20,000 a general expense of 30 
per cent. and gross profit of 40 per cent. is as- 
sumed. Selling 10 per cent. at first cost leaves 
$18,000 to make the profit. 


40 per cent. profit on $18,000............. $7,200 
30 per cent, expense on $20,000.......... 6,000 
POE WUE cor vcececvcceoveoevesceves $1,200 
Pe ee Geek, Ge Gs oc ccecccecceessees $8,000 
30 per cent. on $20,000........ccccecceee 6,000 
2 SP PPPPTT TTT TT TT TTT TTT TT $2,000 


This makes a difference of $800, or 40 per cent. 
of your profit has vanished in the air, perhaps to 
“accommodate a friend.”’ 

If your overhead is 20 per cent. and your gross 
profit 25 per cent., your loss becomes 50 per cent. 
of your net profits if only 10 per cent. of your 
sales are made at first cost. Buyers’ mistakes are 
serious matters in a large store or even a small 


one. Goods that do not move are just so much 
money lost. It is better to recover half than wait 
and lose it all. It is equally foolish to cut the 


price too low at once as people frequently doubt 
the quality and will not buy at all. 

The greatest curse of modern merchandising, 
without question, is over-buying; too great quantity 
of a kind, too much of a line and too many lines. 
To over-buy means to be short of the goods you 
need, with a year’s supply or more of other goods. 
To resist the temptation to buy when everything 
points to a big advance requires as much strength 
of will as it does for a drunkard to pass a saloon. 
A big store cannot load up without serious danger. 
Merchandise must be paid for, and people are 
not going to buy at once if there is much advance 
in price. They will make the old things do. 
Money is worth more than six per cent. to a mer- 
chant, and it costs six per cent. to carry stock on 
your shelves even if there is no depreciation. 

1 have made a rule never to pay more than six 
per cent. per annum for money in merchandising; 
for instance, if an article can be bought for $1 
less two per cent. 10 days, 60 days net, you are 
paying a little more than 14 per cent. per annum, 
if you do not discount. 

.To? pay in 30 days on a bill that you can dis- 
count at 1 per cent. in 10 days is even worse. 
One per cent. for 20 days is 1% per cent. for 30 
days, or 18 per cent, per annum. 

* + * 


In operating a reasonably large business there 
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are a few things you should know every day 


1, Amount of merchandise receiy 
dise paid. 
What you owe for goods. 
2. Amount of merchandise order 
dise received. 
What vou have on order. 
3. Futures. 
What vou have coming for the nex 
4. Sales of the day and month so far. 
5. Charges of the day and month so far 
due on petty or charge accounts, 
6. What your inventory is, as near as possible 


ed less mechan. 


ed less merchap. 


t season, 


Amount 


One of the most important things a merch 
must do is to see that a proper price is machélo. 
his merchandise. If the business js too lar c 
do this personally, the markers should wake 
invoice with the retail price opposite cost pri : 
and these figures should be totaled on the bil 
and each invoice entered in its proper section 
both wholesale and retail price, and the percent . 
ascertained at least every 30 days: and in pa “as 
the bills a glance will tell you if the goods a 
a proper profit, and your book will give you 4 
monthly and annual average of profit. ; 

Departmentization is just as_ practical for a 
garage or jewelry store or a bakery as it is for 





mm. C. 


STERN, SECRETARY-TREASURER. 


a department store. An exceedingly simple sys- 
tem can be applied to show what branches of your 
business are profitable and what are not. Any 
practical bookkeeper can easily devise such a sys- 
tem, and I can assure you that it is well worth 
while. 

The Federal Trade commission will send an ex- 
cellent pamphiet entitled: “System On Accounts 
for Retail Merchants,’ without cost. Address 
Federal Trade Commission, Washington, D, C. 
This is a great help in fixing your income tax. 

I have cften noticed that it is the man who gets 
the profits that stays in business. Don’t believe 
the salesman or manufacturer when he tells you 
that you are asking too much for your goods. Very 
few city retail stores do business on an overhead 
of less than 25 per cent.—that means that 35 to 
40 cents of each dollar that you receive should be 
profit. Many large city department stores have an 
overhead of over 30 per cent. 


The next speaker introduced after Mr. 
Ullrich finished was Hon. James P. 
Harrold, Master in Chancery of the Circuit 
Court, and associate of Mr. Lyle, attorney 
for the retail jewelers of Illinois. He 
spoke of conditions in the world and drew 
good lessons from the life of Washington, 
not from his ability to accumulate money, 
but ‘from the things he did that will be 
remembered as long as the world stands, 
the things he did for democracy. Mr. Har- 
rold said he looked upon the jewelry bust 
ness as an art and a necessity in the world, 














fe 
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e merchandising occupation. He 
sees in the jeweler one of the leaders in 
civilization and urged them to make more 
of life than the mere getting of money. 
He said it was a greater thing to be a man 
than to be a lawyer, a merchant or a 


ota mer 


ceweler. 
a P. Dungan, President of the Chicago 


Jewelers’ Association, expressed his pleas- 
ure at being present and commented very 
favorably upon the fact that the 24-Karat 
Club entertained the ladies at the annual 
panquet. “If they run the elevators, collect 
fares on street cars and open the gates on 
the subways, why not attend jewelers’ ban- 
uets.” He discussed the relationship that 
should exist between the 24-Karat Club and 
the organization he represented and ex- 
pressed a desire to help co-operation all 
he could. 

The last speaker was C. F. Manahan, 
without whom a meeting of retail jewelers 
in Illinois would not be complete. He 
was introduced by the toastmaster as the 
“foundation of jewelry organizations in 
Illinois.’ Mr. Manahan told several good 
stories appropriate to the occasion in his 
interesting way, and then told of some of 
the good things he is arranging for the 
annual meeting of the Illinois Retail Jewel- 
ers’ Association which meets at the Sher- 
man House here on May 15 and 16. 

After singing “Star Spangled Banner” the 
meeting adjourned with pity in the heart 
of all for those who did not attend. 








TRANSIENT VENDORS’ LAW 


St. Louis Now Has Regulation Which Will 
Protect Merchants of That City 


St. Louis, Mo., Feb. 21.—St. Louis now 
has a transient vendors’ law which is ex- 
pected to rid legitimate merchants of the 
unfair competition of itinerants and auction 
fakers from which they have suffered in 
the past. The bill introduced some time 
ago at the request of various merchants’ 
associations has been passed and was signed 
today by Mayor Kiel. The bill requires 
that itinerants take out a license of $25 a 
day and give a bond of $1,000. The princi- 
pal provisions of the ordinance are: 





Section Two. The words “itinerant vender” 
shall be construed to mean and include all per- 
sons, firms, or corporations, both principal and 
agent, who engage in a temporary or transient 
business in the city of St. Louis, selling goods, 
wares and merchandise, and who for the pur- 
pose of carrying on such business, hires, leases, 
or occupies any room, building or structure for 
the exhibition or sale of such goods, wares or 














merchandise, and the person, firm or corpora- 
tion so engaged shall not be relieved from the 
provisions of this ordinance by reason of asso- 
ciation temporarily with any local dealer, trader, 
merchant or auctioneer, or by conducting part of 
the business of, or in the name of any local dealer, 
trader, merchant or auctioneer. 

Section Three. The provisions of this ordi- 
nance shall not apply to sales made to dealers by 
commercial travelers or selling agents in the usual 
course of business, nor to bona fide sales of 
goods, wares and merchandise by sample for fu- 
ture delivery, nor to hawkers on the streets, nor 
peddlers from vehicles. 


The penalty for a violation is a fine of 
not less than $100. 

The principal complaint has been against 
the practice of vendors visiting the city for 
brief periods and selling their goods in 
hotel rooms in competition with local deal- 
ers without having to pay a license. 








WISCONSIN CONVENTION 


State Conclave Greatly Enjoyed by Milwau- 
kee Jewelers—More About Fire 
Insurance Company 


MILWAUKEE, Wis., Feb. 23.—Milwaukee 
Jewelers who attended the annual con- 
vention of the Wisconsin Retail Jewelers’ 
Association at Madison, last week, re- 
port one of the most enjoyable gather- 
ings ever held by the State Association. 

One of the matters taken up at the 
convention which was of particular in- 
terest to the members was the reports 
on the work being done by the Jewelers 
Mutual Fire Insurance Co. of Wisconsin. 
In his address to the policyholders, W. 
H. Upmeyer, president of the company, 
said: 

To Our Policyholders: 


Tt is with a great deal of satisfaction that I 
make the announcement that now our company 
is a grand success, and that we are more than 
twice as large as one year ago, and I predict that 
in a year from now we will be twice as large as 
at the present time. The jewelers all over the 
country will realize then that we are a success, 
and success goes with success. 

Our good secretary, because of his untiring ef- 
forts, must be given the credit for the lion’s share 
of the work done, and our treasurer is his very 
able assistant, and then last, but not least, the 
realization of the fact that the jewelers are the 
best risks in the country. They are a careful and 
conscientious lot of people. So far we have had 
only one fire that originated in a jewelry store. 

It is a pleasure to advise you of the good 
things said of our company by Mr. Edward A. 
Ketcham, chief examiner for the State Insurance 
Department, in his official report to Insurance Com- 
missioner Cleary, after he had spent a week in our 
Milwaukee and Neenah offices examining the 
books and going through every detail of the af- 
fairs of this company. I quote from his official 
report, dated July 20, 1917: 











GROUP PHOTOGRAPH OF DELEGATES TO THE WISCONSIN RETAIL JEWELERS’ CONVENTION “AT MADISON, FEBRUARY 11 AND 12. 
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“The record of this company has been such: that 
no assessment has ever been levied, and in all 
probability will not be levied as long as the com- 
pany maintains its present system of charging the 
board rate and declaring a dividend to its policy- 
holders from the overcharge in the premiums. 
The records of the two- offices at Neenah and Mil- 
watkee are full, clear and complete; in fact an 
entire financial statement of the company’s condi- 
tion could be drawn from the records of either 
ofice. The company, being in the hands of an 
association of retail jewelers, will no doubt have 
plenty of funds with which to meet its losses. At 
present its financial condition is sound. The of- 
ficials and directors of the company are well 
known business men of Wisconsin, and its success 
seems assured.” 

This is about as complimentary as an official 
report possibly could be, and it shows that State 
officials appreciate a good thing when they see it. 

Nearly every State organization has up te date 
endorsed our company, and the fact that two- 
thirds of our policyholders are from outside of 
Wisconsin proves that the other States believe in 
it fully. As we are the pioneer company we can 
with reason expect to be looked to by jewelers 
as the leading mutual fire insurance company cater- 
ing to our trade, no matter what other companies 
may go after their business. Our endeavor should 
of course be to remain worthy of this leadership. 

We are growing fast. Before June 1, 1918, 
on which date we will be four years in business, 
we will have $1,000,000 of insurance in force. 
Our losses have been small, and our expenses light. 
In spite of the favorable conditions your officers 
and directors did not feel warranted in declaring 
a dividend for 1918 larger than 30 per cent. We 
must make sure of a firm foundation, a good sur- 
plus over and above the reserve fund required 
by the State, and ‘this we are now building up. 
The secretary’s report will show that our surplus 
is larger than the required reserve, which. means 
that we have more than twice as much money on 
hand or invested in bonds as the State requires 
us to maintain in our treasury for the protection 
of the policyholders. 

We cannot always be so fortunate in the matter 
of losses, and this is another reason why we must 
not return large dividends at the present time even 
though our losses and expenses show small in 
figures. We are laying something away against 
that possible time when losses may be heavy, and 
our surplus will then in all probability make it 
unnecessary to ever levy an assessment, This is 
the pitfall of many companies, and one that we 
must avoid. 

You will be asked to vote on two amendments 
to the bylaws, one to allow the writing of five- 
year policies on residences and household goods, 
and the other to increase the maximum risk, which 
this company shall carry from $3,000 to $3,500. 
Both of these amendments are recommended by 
your officers. 

Gentlemen, give us all the insurance you can 
and boost our, or I had better say your, company, 
to every outside jeweler. Urge the people you 
are buying from to take a policy with us; every 
one of them will do it if they are once convinced 
that we are not an experiment, but a grand suc- 
cess. 


The group photograph of those who 
attended the convention, which is shown 
herewith, was received too late for use 
with the convention report published in Tue 
JEWELERS’ CIRCULAR last week. 
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NEW ENGLAND ORGANIZATION 





Temporary Officers Chosen and Plans Out- 
lined for Joint Convention at Provi- 


dence in July 


ProvipENcE, R. I., Feb, 25.—Plans are 
now well under way for the holding of a 
joint convention of New England jewelers 
in this city, July 15-16-17, and it is ex- 
pected that this gathering will be one of 
the most important conclaves of jewelers 
that has ever been held in the New England 
territory. Already a temporary organiza- 
tion has been formed and temporary officers 
elected. 

The president of the various retail 
jewelry associations of New England, with 
the exception of President Orel E. Davies, 
of the Maine Association, who was repre- 
sented by proxy, held a meeting on Feb. 
11, at which plans for the formation of the 
New England Association were taken up. 

J. Arthur Clem, secretary of the Massa- 
chusetts Retail Jewelers’ Association and 
President E. F. Lilley, of the same associa- 





E. F. LILLY, PRESIDENT. 


tion, were active in bringing about the 
meeting. An invitation was extended to 
the National Jewelers’ Board of Trade, to 
be represented at the meeting, and Arthur 
Henius was present. A further invitation 
was extended to Frank L. Odell, manager 
of the Providence office, and he also was 
present. The Manufacturing Jewelers’ 
Board of Trade responded by appointing 
F. A. Ballou to represent the Board. The 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, through Wood- 
ward Booth, was also invited to be present, 
and in addition, a special request was made 
to Maurice J. Karpeles and M. B. Preston 
to be present. 

Through the courtesy of Arthur Henius, 
the privileges of the Turks Head Club were 
extended, and after a luncheon all gathered 
in a private room to discuss ways and 
means to bring about a combined conven- 
tion of the New England association this 
year. 

Those: present were Arthur Henius, M. 
J. Karpeles, Arthur G. Mansur, J. C. Tracy, 






E. F. Lilley, J. Arthur Clem, Charles E. 
Hancock, Harris Pitcher, H. Nelson Street, 
Frank L. Odell and M. B. Preston. 

On motion of Mr. Henius, E. G. Lilley 
was made chairman of the meeting, and on 
motion of Mr. Lilley, M. B. Preston was 
made secretary to record the minutes. 

Chairman Lilley then explained the object 
of calling the meeting, and on motion of 
Mr. Mansur it was voted to form a tem- 
porary organization for the purpose of 
arranging a conference at which a perma- 





M. B. PRESTON, SECRETARY. 


nent organization could be formed if it 
was so desired. After some discussion, 
during which it was brought out clearly 
that the New England Association, either 
temporary or permanent in character, would 
not do away with the several State associa- 
tions in New England, but rather act as 
a local or sectional body, the following 
were regularly voted into temporary office: 
President, E. F. Lilley, Milford, Mass. ; 
secretary, M. B. Preston, Providence, R. I.; 
treasurer, J. Arthur Clem, Providence, R. 
I.; first vice-president, J. C. Tracy, Wil- 
limantic, Conn.; second vice-president, 
Frank Stearns. Keene, N. H.; third vice- 
president, Arthur Mansur, Burlington, 
Vt.; fourth vice-president, Orel E. Davies, 
Rockland, Me. 

It was decided to hold the joint conven- 
tion in Providence some time in July, pref- 
erably 15th, 16th, 17th, and the details of the 
convention were placed in charge of Messrs. 
Lilley, Clem, Henius, Karpeles and Preston. 

H. Nelson Street, on behalf of the Cham- 
ber of Commerce spoke, and not only of- 
fered the hospitality of Providence, but its 
aid in. bringing about a successful affair. 

Various phases of what to do to make 
the conference a success were discussed, 
and it was decided that all who came are 
expected to pay a registration fee, which 
will entitle them to participate in all the 
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things planned, including the lunch 
entertainment, etc., in order to help def 
expenses. Retail jewelers will be requester 
to pay a fee of $3, $1 of which wil] go 
ward Paying expenses and $2 as metiben 
ship into the New England association 
Representatives of manufacturers or wri 
salers or other than retail jewelers are A 
pay a fee of $5, all of which will go toward 
helping to defray the expenses to be j 
curred. ’ " 

The question arose as to whether und 
the constitution and by-laws of each State 
association, the President would be Der- 
mitted to put over the holding of the an- 
nual meeting, and it was finally decided 
that the annual meeting would be held, but 
that no attempt would be made to have a 
conference, but rather only a business meet- 
ing, and then to carry out the big plan of 
a convention at the conference ip mid- 
Winter. 

It was decided to leave the working out 
of the various committees to the Massa. 


chusetts Retail Jewelers’ Association 
through President Lilley and Secretary 
Clem. 
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Western Illinois Optical Society at Meeting 
of Optometrists and Jewelers Held 
at Rock Island 


Rock Istanp, IIL, Feb. 21—An en- 
thusiastic meeting of optometrists at the 
Rock Island Club on the evening of Feb, 18 
completed the organization of the Western 
Illinois Optical Society. 

This is the third of a series of meetings 
held by the optometrists of this vicinity for 
the purpose of organizing a local branch of 
the Illinois State Society of Optometrists 
and to hear the report of Dr. Myers, their 
delegate to the State Convention held at 
Chicago, Feb. 4 and 5. 

The members sat down to a nicely served 
dinner in the private dining room of the 
club, which all enjoyed very much and a 
friendly and neighborly feeling was mani- 
fest throughout the entire proceedings. 

The following officers and committees 
were elected last night. 

President, Jake Ramser, Rock Island; 
first vice-president, H. R. Cox, East 
Moline; second vice-president, R. J. Dobbs, 
Geneseo; recording secretary, Dr. H. Ed- 
wards, Rock Island; corresponding secre- 
tary, Dr. O. M. Myers, Rock Island; treas- 
urer, Theo. G. Bluer, Rock Island. 

The board of directors consists of Jake 
Ramser, Rock Island; Dr. H. Edwards, 
Rock Island; Dr. O. M. Myers, Rock 
Island; G. W. Ramsdell, Moline; J. W. 
Robinson, Moline. 

The committee on publicity chosen is Dr. 
O. M. Myers, Dr. W. F. Nichols, G.’W. 
Ramsdell, H. R. Cox, R. J. Dobbs. 

The next meeting will be held Wednes- 
day, Feb. 27, at which time the society 
plans to have a public meeting open t0 
everybody and the society will have one or 
more very interesting speakers on the sub- 
ject “Optometry and Conservation of the 
Eyesight.” 








Charles V. Miller, a pearl dealer of Ca- 
mauche, Ia., died there Wednesday, Feb. 
19. He was highly regarded in the trade 
for his sterling integrity and his genial 
disposition. 
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ELECTRO-PLATERS’ BANQUET 


f Ameri- 
rs of New York Branch rn 
te Electro-Platers’ Society Hold 
Annual Gathering at Broad- 

way Central Hotel 


The members and guests of the New 
York branch of the American Electro- 
Platers’ Society gathered at the Broadway 
Central Hotel last Saturday evening, for 
the ninth annual banquet of the society. At 
an early hour they began arriving and gath- 
ering in the parlors of the hotel where they 
were entertained and took much interest in 
an exhibition of products of the craft. In- 
cidentally many old friendships were re- 
newed and many new ones started. 

About 7:45 Pp. M. the members and 
guests fled into the banquet hall where cov- 
ers were laid for over 300 people. The 
room was suitably decorated, the dominat- 
ing feature being the American flags which 
were artistically draped. After the ban- 
queters found _ seats chairman Wm. 
Schneider announced that a flashlight photo 
was to be taken, as usual. This, however, 
as announced later proved to be a failure. 

An orchestra then struck up “The Star 
Spangled Banner” and the entire assemblage 
rose and sang the patriotic words. A fine 
musical program was rendered during the 
course of the banquet, the songs being 
principally of a patriotic nature. The words 
were printed on the program in order that 
no one would have an excuse for not join- 
ing. James Amar also rendered a number 
of solos which were well received. 

Much humorous comment was aroused by 
the menu, which is printed herewith: 


MEAN YOU 
Indigo Points 50-50 (half on and half off) 
Tarnished Olive Salary 
Cream of Chicken with H2O (very weak) 
Young and Tender Croquets with Guardians 
Cyanide Bath 
Ex-Capon a la Scratch Brush 
Stuffed with White Lead 
Spuds with Saccharine 
Milk below Zero 
Tripoli Cakes with Silver Plated Frosting 
Black Nickel (very little) 
; Choice of Stogies and Corn Cobs 

Owing to the shortage of wheat, no bread will be 
served, but Buns will be found in the bottles. 

The Management will not be responsible for any 
fights—wait until you’re served. 

Gentlemen will please refrain from putting any of 
the Solutions in their pockets. 

After the last course had been cleared 
away President Thos. P. Haddow intro- 
duced M. A. Williamson of the Norton Co. 
who took as his subject “Alundum—Its 
Manufacture and Use” The room was 
darkened, a curtain drawn up and a short 
but interesting lecture was delivered by Mr. 
Williamson illustrated by stereopticon views 
which covered the subject of grinding, go- 
ing back to the stone age, and the relative 
hardness and substance of alundum as com- 
pared with other compositions used for the 
same purpose. He also spoke at some 
length on the subject of boxite, displaying 
views of the mining and different phases in 
the refining of this metal and concluded 
with a display of the interior of a number 
of electro plating plants. 

Dr. Blum, of the United States Bureau of 
Standards, was then introduced. He told a 
few humorous stories and then spoke in a 
more serious vein, the text of his subject 
being “The Work and Progress of the 
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Bureau of Standards of Interest to Electro- 
Platers.” He spoke of the difficulty in try- 
ing to predict any future developments and 
also at some length of the effect of the war 
in regard to electro-plating and those en- 
gaged in this industry. He concluded with 
a few well chosen words directed to the 
electro-platers, urging their united support 
of the Government. 

At the conclusion of Dr. Blum’s remarks 
G. B. Hogoboon jumped to his feet and 
made a motion that the assemblage pledge 
themselves to this effect, which met with 
instantaneous response, every man standing. 

Mr. Haddow then presented Charles 
Pack, chief chemist and metallurgist for the 
Doehler Die Casting Co., who spoke on war 
time production methods and die casting. 
He explained different methods used, and 
emphasized the fact that hardly any two 
electro-platers used the same formula, 
everyone believing his own particular one 
absolutely the best. At the close of this 
talk Mr. Haddow spoke a few words re- 
gretting the fact that Dr. Richard, an hon- 
orary member, was unable to be present 
due to the fact that he is at present serv- 
ing on the Naval Consulting Board, which 
completed the addresses and brought a very 
instructive and pleasant evening to.a con- 
clusion. | 

The officers of the society are: Thos. P. 
Haddow, president; John E. Sterling, vice- 
president; William Fischer, secretary and 
treasurer; William Betz, recording secre- 
tary; R. E. Massicotte, sergeant at arms; 
Wm. R. Shanks, assistant sergeant at arms; 
Joseph Minges, librarian; Wm. Voss, lab- 
oratory chairman. 

Banquet committee consisted: of Wm. 
Schneider, chairman; Thos. P. Haddow, 
Wm. Fischer, J. A. Stremel, Wm. Voss, 
John Sterling, Joseph Minges. 

The reception committee was as follows: 
Benj. Popper, H. C. Barnard, O. C. Moller, 
H. Maynard, C. de Baun, C. G. Backus, 
M. E. Stewart, Thos. Trumbour, C. H. 
Buchanan, H. Reama, Thos. Brown, C. 
Frey, W. S. Elwin, L. M. Graham, A. P. 
Munning, L. J. Krom. 








ACTION ON PLATINUM 





Chicago Manufacturer Tells of Government 
Assurances That Finished Mountings 


Will Not Be Commandeered 


Cuicaco, Feb. 23.—Upon the return of 
Wm. F. Juergens from Washington, D. C., 
where he went as the representative of the 
Chicago Jewelers’ Association relative to 
the platinum situation, he reported last 
week as follows: 

“Our trade committee has positive under- 
standing with government officials that fin- 
ished mountings in hands of retailers or 
manufacturers will not be commandeered at 
any time. Raw materials in the hands of 
manufacturers or retailers will not be dis- 
turbed for the present. Due notice of such 
action will be given.” 

Mr. Juergens’ report is most gratifying 
to the jewelers here, since it relieves the 
uncertainty which has been felt about plati- 
num for many months past. While it has 
been considered probable that the stocks 
in the hands of retailers and manufac- 
turers would not be commandeered, there 
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had.been-no definite word from the gov- 
ernment which could be considered as final. 
Platinumsmiths have co-operated to the 
fullest extent with the government from 
the beginning of the war. 








CROOKS FOUND GUILTY 


“Gold Disc” Swindlers Convicted and Sen- 
tenced, and Two Other Men Arrested 
on Charge of Working “Supri- 
ous Gold Disc” Game 


A round-up of members of a gang of 
“gold disc” swindlers who have been 
swindling jewelers in all parts of the 
country is being made by the Metropolitan 
police, and through the activity of the 
Fourth Branch Detective Bureau two men 
were convicted last week and sentenced 
yesterday and two others arrested on simi- 
lar charges. 

After nearly four hours’ deliberation a 
jury brought back a verdict of guilty in 
the cases of Isadore Joffe and Sam Berko- 
witz, on Tuesday, Feb. 18, before Judge 
Wadhams, in Part 1 of the Court of Gen- 
eral Sessions, New York. About 2:30 
Pp. M. that day, Judge Wadhams gave the 
jury the case after charging them for nearly 
one hour, At 6:05, the jury returned with 
a verdict of. guilty, as charged. Judge 
Wadhams remanded the guilty men to the 
Tombs for investigation of their. characters 
and records. Yesterday Joffe was given a 
term of two and one-half years at Sing 
Sing, and Berkowitz was sent to the peni- 
tentiary. for an undetermined period. 

The trial of Joffe and Berkowitz started 
on Thursday, Feb. 14, and continued for 
four days. Joffe and Berkowitz were 
charged with working the “spurious gold 
disc game” on Joseph Goldberg, a jeweler, 
at 35 Manhattan St., New York. At the 





‘trial, Assistant District Attorney Wallace 


presented the people’s case, and the defence 
of the. two accused men was taken up by 
F. A. Ware and K. H. Rosenberg. Among 
the witnesses who testified that on Aug. 14, 
1917, the two accused men swindled Mr. 
Goldberg out of $1,000 were Joseph Gold- 
berg, the complainant and detectives Miller, 
Buckley and Saffer. Both accused men 
attempted to set up an alibi, but under 
cross examination could not substantiate it. 

It was brought out by the District At- 
torney’s cross examination of the two men 
that both had served terms in jail. Joffe is 
also known as “Izzy Juffe,” alias “Zuffus 
Joffel,” alias “Izzy Juffus.” 

Izzy Juffe has a police record which dates 
back to Nov. 25, 1911. On that day he was 
arrested in Newark, N. J., under the name 
of “Zuffus Juffel” on a charge of felonious 
assault, and was later sentenced to the New 
Jersey Reformatory at Rahway. On Aug. 
14, 1913, he was taken ito custody as “Izzy 
Juffuson” on a charge of burglary, and on 
Oct. 30 the same year was sentenced by 
Judge Mulqueen, in the Court of General 
Sessions, New York, to serve not less than 
two years and six months and not more 
than four years and six months in Sing 
Sing. Since that time he had succeeded in 
dodging the authorities until he was taken 
into custody in this city. According to 
the police blotter, Juffe is 27 years of age 





(Continued on page 84.) 
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—a distinctively Colonial and_ typically 
American pattern in Sterling Silver, Table 
and Dinner Ware, Tea and Coffee Services. 
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pee The Clermont design draws its inspi- 

R ration from the Colonial days, “when 
simple faith was more than Norman 
blood.” 
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But the Gorham designers have intro- 
duced into the Clermont a creative 
note of distinction which softens the 
austerity without sacrificing the spirit 
of the purely Colonial. 
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Complete furnishings in Dining Room 
Silver are obtainable in this pattern. 


Gorham Silverware is offered for 
sale through jewelers exclusively 


THE GORHAM CO. 


Silversmiths and Goldsmiths 


Fifth Avenue and 36th Street, New York 


Branches: 
NEW YORK: SAN FRANCISCO: 
15, 17, 19 Maiden Lane 140 Geary Street 
CHICAGO: LONDON: 
10 South Wabash Avenue Ely Place 


Works: Providence, New York, Birmingham 
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Hasty Resolutions ONVENTIONS 
on the of retail jewelers 
Revenue Tax Law are now beginning to 
be held in all parts of 
the country and at each of these resolts- 
tions on trade topics will be adopted. 
There is no doubt that an effort will be 
made at a number of them to have resolu- 
tions passed that reflect whatever griev- 
ances the jeweler may have against the 
present revenue tax law on jewelry, but 
it is to be hoped that if the subject is 
taken up at all it will be taken up intelli- 
gently with a full knowledge of the facts 
and in a way that some beneficial result 
may follow from the suggestions made in 
the resolutions. 

Unfortunately some resolutions that have 
already been passed at conventions indicate 
that the retail jewelers who passed them do 
not understand the theory under which 
the present jewelry tax law has been 
worked out, nor did they appreciate the 
enormous amount of work that has been 
done by the committee that has worked 
with the government officials to have this 
law enforced uniformly and justly. 

Before attempting to commit the State 
association to any policy in connection 
with the enforcement of the revenue law, 
the retail jeweler should make a careful 
study of what has already been done on the 
subject, learn why certain changes have been 
made by the government on the recom- 
mendation of the jewelers and see to it 
that in any changes he suggests, to remedy 
what he considers an evil, he does not 
create another series of evils from which 
he will suffer to a greater extent. For in- 
stance, certain retail jewelers have 
had an idea that if the gem importer or 
mounting manufacturer paid the tax on his 
product, that he (the retailer) would be 
exempt, not realizing that if gems were 
taxable in the hands of the importer, or 
mountings in the hands of the manufac- 
turer, they would continue to be taxable 
when used as raw material by the jobber 
or retailer who made or assembled an article 
of jewelry; also that the result would be 
in some cases chat the retailer and his 
customer would have to pay a price that 
would include two, three and four assess- 
ments of the tax upon the same article. 

These same jewelers do not realize that 
the law is there and irrespective of what 
the importer, manufacturer or wholesaler 
may pay, the retailer under the law will 
have to pay a tax on every article of jewel- 
ry he produces and he produces an article 
of jewelry whenever he sets a stone into a 
mounting, when he assembles a watch into 
a fancy case or attaches it to a metal brace- 
let, or when he strings pearls into a neck- 
lace. No action of the jeweler, no action 
of the Treasury Department, can relieve the 
retailer of paying taxes on such articles, 
and the ideas expressed in regard to shift- 
ing the burden of tax to the importer are 
based on a lack of knowledge of the circum- 
stances and if put into effect would simply 
result in having three or four taxes placed 
on the article instead of one, without re- 
lieving the retailer in any way. 

Some of the other ideas that have been 
expressed in regard to the tax law and 
which may be the subject of proposed reso- 
lutions are silly, because the change sug- 
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gested is not one of administration but of 
legislation. It would require a new law 
to be passed by Congress to meet the 
conditions wanted, and any attempt to get 
a new law from Congress or an amend- 
ment to the jewelry provision is apt to 
result in a condition much worse for the 
jeweler than anything we have to-day. 

Altogether we feel that the subject of 
the revenue tax is one that it would be 
wise for the members oi the ordinary com- 
mittee on resolutions to let alone unless 
they are thoroughly informed as to the 
exact meaning of the Revenue Law, the way 
it is now working out and the full result of 
any change that m__ be suggested as to its 
administration. 





Where the 
Jeweler Must 
Clean House 


ROM time to time 
THE JEWELERS’ 
CiRCULAR has called 
attention to a class of 
merchants that have come into our trade 
whose character is absolutely out of keep- 
ing with the traditions of the jewelry busi- 
ness and who, although they may sell 
plated gold goods and watches and call 
themselves “jewelers,” should be put in a 
class by themselves. These men, tricksters by 
instinct and sharpers by training, are con- 
stantly bringing discredit on a class of 
merchants who from time immemorial have 
been noted for their probity and honesty 
and who, like the bankers of the world, 
have existed solely through the confidence 
reposed in them by the public at large. Un- 
fortunately, this new class of tricky mer- 
chant is growing all too numerous at the 
present time, the ranks swelling particularly 
in the larger cities. In these centers, by 
means of fine-looking establishments now 
being operated on a prominent thorough- 
fares and by the aid of carefully planned 
advertising campaigns, the sharpers have 
succeeded in being classed as prominent 
jewelers by some of the public and news- 
papers who know not the methods or their 
ways of doing business. 

The bulk of these people live on tran- 
sient trade never counting on the return 
of a customer to whom they have once sold 
goods. Inducing people to come into their 
store through deceptive advertising or mis- 
leading placards in their show windows 
they count upon “sticking them well” be- 
fore they go out. These men, who in their 
advertising pretend to sell way under the 
prices charged by the legtitimate jawelers, 
as a matter of fact count on getting two, 
three and sometimes 10 times the profit 2 
jeweler will figure on, in his _ business. 
Complaints that have been coming to THE 
JEWELERS’ CIRCULAR show that it is a com- 
mon thing for a man or woman to be in- 
duced to pay $30 or $40 for a watch that a 
legitimate jeweler would be glad to sell for 
$15, that the sale of plated lockets worth 
$2 for $12, $15 and even $20 is not an un- 
common occurrence. One instance was 
called to our attention some time ago of the 
sale of chains for which, the “near jeweler” 
had charged $12 apiece, although he had 
purchased them from a Providence concern 
at less than $11 a dozen. 

As the quality of the jewelry sold by 
these people goes up, so do their profits im 
proportion. Instances could be cited where 
imitation stones worth from $1.50 to $2.00 
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“OVER THERE” 


Some of the boys are dreaming of the 
girl left behind and the diamond ring 
symbolizing their devotion; over here 
thousands of others are considering the 
same step; are you prepared to get their 
business? We are at your service with 
a large stock of diamond rings ready to 
send you a generous selection at top 
speed. Also a large stock of loose dia- 
monds and mountings on hand. 
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have been sold all the way from $15 to 5 
and on imitation pearl necklaces worth »., 
over $25 at the most, $300 and $400 kar 
often been obtained. In one case called ty 
our attention some time ago 
$2,000 was paid. - ee 
: Whether or not the law will] designate as 
swindling” the act of charging q Ciis.- 
tomer three to 10 times the ordins 
commercial value of an article, is a ian 
tion that may yet have to be decided by a 
series of prosecutions brought against these 
people, but there is a new element that en- 
ters into the transactions of some of them 
of which the law should at least take Cog- 
nizance, and that is the sale of second- 
hand watches without warning the cys. 
tomer that he is getting anything but a 
new product. To sella mana second-hang 
precious stone or even an imitation’ gem jg 
of no serious consequence. Gems have 
come down to us through the ages and 
have passed from hand to hand withoyt 
deterioration in value for that reason, but 
with a watch or even a manufacture of gold, 
the fact that it has been used before and 
used for years is a factor that the customer 
is entitled to know no matter what he 
pays for it. 

An examination of a timepiece and chain 
recently purchased from one of these 
Broadway “jewelers” brought to light the 
fact that the movement and case were 
made over 25 years ago, that the move- 
ment was dirty and in great part worn out, 
while the chain purchased with it was so 
worn that the links in some instances were 
almost coming apart. The customer had 
paid for this watch much more than it could 
have been sold for new 20 to 25 years ago, 
yet when he found out what he had pur- 
chased and asked for redress he was 
laughed at by the dealer who informed 
him that he could do nothing as it had not 
been warranted a new watch. 

Such conditions endanger the stability of 
the entire jewelry trade as they tend to 
undermine the reputation for honesty that 
is the honored possession of all jewelers. 
The swindler is classed as a “jeweler” and 
every jeweler suffers thereby. The only 
thing to do is for the trade to differen- 
tiate if the public does not, and the best 
way to do this is by taking concerted action 
to bring proceedings on the complaints of 
those who have been “duped” and swindled 
by these parasites on the jewelry business. 
No better work could be done by the local 
jewelers’ association than to bring proceed- 
ings against the men who disgrace the name 
of jeweler. Even if the proceedings do 
not result in the punishment of the accused, 
the publicity surrounding them will be of 
benefit, inasmuch as it will tend to show that 
the offending merchant has nothing m 
common with the legitimate jewelry trade 
and that the real jewelers are anxious to 
protect the public and go to trouble and 
expense in stamping out anything that be- 
smirches their name and reputation. 








The annual announcement to the trade 
emanating from Geo. Borgfeldt & ©, 
16th St. and Irving Pl, New York, has 
been sent broadcast throughout the country. 
In line with their usual custom they set 
along with this announcement a calendar 
for 1918. It is made of celluloid. 
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Lenox, Inc., has a display of china at the 
Wolcott Hotel, 30th St., near Fifth Ave. 
Mr. Service is in charge. 

The American Gem & Pearl Co., which 
for the last 18 years has been located at 
14 Church St., will on or about May 1 take 
new and larger quarters at 6 W. 48th St. 

“Miss Adele Ornstein, who for several 
years has been in charge of the foreign 
department of Byron L. Strasburger & Co., 
‘s to be married and, therefore, will sever 
her business relations with the firm on 
March 1. 

A window .in the jewelry store of E. A. 
Zeret, 43 Columbus Ave., was smashed re- 
cently by two negroes, who were later ap- 
prehended, and jewelry valued at $82 was 
stolen. The two negroes were arrested 
after a chase of several blocks. 

An involuntary petition in bankruptcy 
was filed last Saturday against Abraham 
Trachtenberg, a retail jeweler at 735 Madi- 
son Ave. The petitioning creditors are 
William Hoffman, with a claim of $260; 
Erwin Selbiger, $245; and Samuel Berg- 
man, $150. The petition alleges that Mr. 
Trachtenberg has assets amounting to only 
$1,500, while the liabilities will total over 
$10,000. William Jasie, 20 Vesey St., is at- 
torney for the petitioning creditors. 

A meeting of the creditors of A. Saltz- 
man, 5105 Fifth Ave. Brooklyn, N. Y., 
against whom a petition in bankruptcy was 
filed, recently, was held last Wednesday 
afternoon in Referee Haines’ office. At this 
meeting a composition settlement of 20 cents 
on the dollar, consisting of 10 cents in cash 
and 10 cents in notes, was offered by the 
bankrupt. Saul H. Immergluck, attorney, 
27 Cedar St., representing the petitioning 
creditors and a majority of the others op- 
posed this settlement, and as a result the 
composition did not go through. 

The traveling forces of Hermann Baum, 
Inc. 90 William St., for the year 1918 will 
be enlarged by the addition of George J. 
Fleiner, and will be as follows: S. Glenn 
Walmsley, the territory east of Buffalo; 
Herbert A, Baum, middle west; George J. 
Fleiner, south and Pacific Coast; Lester M. 
Rosen, New York city and surrounding 
towns, Mr. Fleiner formerly represented 
Heintz Bros., Buffalo. The firm announces 
its removal to 1 Maiden Lane this month, 
renewing the old business address of 40 
years ago when the concern was known as 
Tenner & Baum. 

Miss Irene Fay, who resides at 669 Flat- 
bush Ave. Brooklyn, N. Y., was arraigned 
in the Jefferson Market Court, Tuesday, 
Feb, 19, and held for General Sessions, in 
$500 bail, on a charge of grand larceny. 
Theodore Fishel, of the Fishel, Nessler 
Co., Inc, 184 Fifth Ave., was the com- 
Plainant and charged that Miss Fay had 
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stolen stickpins and other articles of jewel- 
ry while an employe. Miss Fay is alleged 
to have complained some time ago that she 


had been robbed. Detectives Ferguson 
and Gessler, who were detailed to the case, 
after investigating, became suspicious and 
believing that her story was a good part 
fiction and that she had some ulterior mo- 
tive, waited until she had gone out for 
the day and then proceeded to search the 
house where she boarded. In a pianola, 
which was in the parlor on the first floor, 
they claim that they discovered different 
articles of jewelry valued at $250, which 
were later identified by Theodore Fishel as 
belonging to his company. Miss Fay had 
been in the employ of the Fishel, Nessler 
Co. for about one year. 

After an exciting chase, a man who de- 
scribed himself as Yeddi Kolasky, 18 years 





Are You 
Saving Your Money 


to invest in the 


Next Issue 
of the 


Liberty Loan? 











of age, living at 230 W. 11th St., was ar- 
rested last Wednesday evening charged 
with having smashed the window in the 
jewelry store of Adolph Altman, 165 Ave. 
C. Mr. Altman has positively identified 
this man as the one who smashed the win- 
dow and escaped with two diamond rings, 
valued at $225. At about 8:10 Pp. m. Mr. 
Altman saw a man peering into the window, 
and a few minutes later a brick, wrapped in 
a newspaper was hurled through the show 
window of his jewelry store. He next saw 
two hands thrust into the hole in the win- 
dow. At this point he telephoned for police 
assistance and Detective William G. Her- 
bert was assigned to the case. Mr. Altman 
then ran into the street as two men were 
running from the scene. He shouted for 
the police and gave chase. One of the men 
doubled back and entered the house at 169 
Ave. C. While entering the house the police 
claim he dropped a revolver and his hat. 
The fugitive raced across the yard and 
climbed the fence, which is about six feet 
high. Atop of the structure he lost his 
footing and fell to the ground, breaking his 
leg. A short time later Detective Herbert 
arrested Kolasky, in the neighborhood, and 
saw that he was suffering from a broken 
leg. Kolasky was lodged in the prisoners’ 
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ward otf Bellevue Hospital, charged with 
burglary. He will be arraigned for a hear- 
ing following his recovery. 

David Kaiser, one of the best-known 


manufacturing jewelers of New York, has . 


liquidated the jewelry business which he 
has conducted for the past 30 years and 
which for many years was at 14 John St. 
under the name of David Kaiser & Co: 
Mr. Kaiser has now become associated 
with the Powers & Mayer Manufacturing 


Corporation, of Providence, R. I, and ' 


New York, as vice-president and general 
manager. Under Mr. Kaiser’s direction 
this concern will hereafter devote its en- 
ergies to the manufacturing of commercial 
diamond mountings on a large scale. The 
factory of the concern will remain at 
Providence, though it will be greatly en- 
larged, and occupy quarters at 150 Chest- 
nut St., while the New York office of the 
concern, where Mr. Kaiser will spend most 
of his time, will be in room 1801 of the 
Silversmiths’ building, 15 Maiden Lane. 
Mr. Kaiser will direct both the selling and 
manufacturing interests of the concern and 
will make frequent trips to the factory in 
Providence. Joshua W. Mayer, the presi- 
dent of the concern, will continue as be- 
fore in active charge of Powers & Mayer, 
Inc., manufacturers of fine diamond jewel- 
ry, in New York at 10 E. 39th St. It 
should be noted that the Powers & Mayer 
Manufacturing Corporation has no con- 
nection with Powers & Mayer, Inc., of 
New York, despite the similarity of names 
and the fact that Mr. Mayer is connected 
with both concerns. Mr. Kaiser, though 
one of the most active men in the manu- 
facturing jewelry trade of New York, is 
one of its veterans, having celebrated on 
Nov. 15, 1916, the 50th anniversary of his 
entry into the trade as an employe of the 
old house of Louis Strasburger & Co. Even 
before going with Mr. Strasburger in 1866, 
Mr. Kaiser had served an apprenticeship 
in jewelry making with his uncle, A. Wal- 
lach. Mr. Kaiser started in the manufac- 
turing jewelry business for himself in 1888 
under the style of Lewis, Kaiser & Luthy, 
and from 1897 continued the business un- 
der the style of David Kaiser & Co. 
Members of the jewelry trade last week 
found that there was an “embargo” on ex- 
press packages along the lines of the New 
Haven, Pennsylvania and other roads 
covered by the Adams Express Co. No 
goods were received from this territory and 
no goods shipped out Monday or Tuesday, 
the Adams Express Co.’s employees being 
told to pick up or deliver nothing except 
packages sent out by or consigned to the 
government or government departments. 
This is said to be due to the fact that the 


(New York Notes continued on page 83.) 







































































CIRCULAR-WEEKLY 





THE JEWELERS’ February 27, 1918 










































FIDELITY TRUST COMPANY 


Chambers and Hudson Streets 
NEW YORK CITY 





Member Federal Reserve System Member New York Clearing House 





SAMUEL S. CONOVER, President 


JOHN W. NIX, Vice-President ANDREW H. MARS, Secretary 
STEPHEN L. VIELE, Asst. Secretary ARTHUR W. MELLEN, Asst. Secretary and 
E. TILDEN MATTOX, Asst. to President Trust Officer 





Assets Over $15,000,000.00 























100 Years of Commercial Banking 


BRANCHES: 


Greenwich and Warren Streets 

Bowery and Grand Street | | 
Broadway and 18th Street 

Ninth Ave. and 14th Street 





Wyn 2 West 33d Street Broadway and 144th Street 
BAM: 57th Street and Third Ave. 
ESI QZ 86th Street at Lexington Ave. 


Broadway and 6lst Street 
Broadway and 104th Street 
Lenox Ave. and 116th Street 
125th Street and Lexington Ave. 


OFFICERS 

LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM H. STRAWN, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
NORBORNE P. GATLING, Vice-President C. STANLEY MITCHELL, Vice-President 
H. A. CLINKUNBROOMER, Vice-President MAX MARKEL, Vice-President 
ROLFE E. BOLLING, Vice-President GEO. R. BAKER, Vice-President 
WALLACE T. PERKINS, Vice-President HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier HENRY C. HOOLEY, Ass’t Cashier 
VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier 


GEORGE M. HARD, Chairman 





We Invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 


6 
City of New York Charter Member New York Clearing House—Member Federal Reserve Bank 


Main Office, 


149 BROADWAY, Singer Bldg. | Resources, Eighty-Five Million Dollars 


























The Market and Fulton National Bank of New York 


ORGANIZED 1852 81-83 FULTON STREET 


CAPITAL. $1,000,000 SURPLUS, $2,000,000 


PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 
Invites the Accounts of Jewelers 














ALEXANDER GILBERT Chairman of the Board — 
ROBERT A.PARKER - - ~- President Will extend every facility that good banking will justify. 
WM. M. ROSENDALE - - -  - Cashier SAFE DEPOSIT VAULTS 






ALBERT D. BERRY - - - Asst. Cashier 











February 27, 1918. 











roads along which the Adams Express Co. 
delivered were practically turned over for 
overnment use during these days. Ex- 


: affic returned to normal on Wednes- 


press tr 


Worthington & Raymond, 45 John St., 


will move to 71 Murray St., on April 1. 

Sol J. Freudenheim, of J. Freudenheim 
& Son, 9 Maiden Lane, started early this 

n a western trip. 
_ Cahn, of Meyerowitz & Cahn, 15 
Maiden Lane, will return late this week 
from a successful trip to the Coast. 

L. O. Binder, P. J. Hope, D. C. Correll 
and O. K. Lebsattel, representing Ernest 
Gideon Bek, Inc., 15 Maiden Lane, started 
last week for their respective territories. 

S. Mathez, who is employed by the 
American Watch Case Co., 15 Maiden 
Lane, will also continue the business of 
his father, the late F. H. Mathez, and has 
moved that office to the room occupied by 
the American Watch Case Co. 

Pitzele & Hamburger, occupying tempor- 
ary quarters with Hyman & Kaiser, expect 
to move shortly to their new quarters at 
Fulton St. and Broadway. Sam Newman, 
with this company, will start out March 1 
for a regular trip over his territory. 

Timothy Kanter, formerly with L. Kroll 
& Son, 30 Maiden Lane, has formed a part- 
nership with Mark Kanter and Joseph E. 
Silverman, both of this city. They will en- 
gage in the wholesale jewelry business at 
37 Maiden Lane, in room 107, under the 
style of Kanter Bros. & Silverman. 

At the regular monthly meeting of the 
Jewelers’ 24 Karat Club, held Tuesday, 
Feb. 19, at the rooms of the club, in the 
Silversmiths’ building, 15 Maiden Lane, 
the following new members were elected: 
George Swift Trow, Newark, N. J.; Walter 
N. Kahn, L. & M. Kahn & Co., 170 Broad- 
way; Robert Loch, the Gorham Co., 285 
Fifth Ave., and L. J. Braxmar, 12 Maiden 
Lane. 

Dr. George F. Kunz, the well-known gem 
expert and vice-president of Tiffany & Co., 
was one of the Coin Assay Commission 
that was recently created to test the coins 
produced by the United States Mint. 
Among the others on the commission 
known to the jewelry trade was Dr. W. F. 
Hillebrand of the Bureau of Standards. 
The members of the commission received a 
beautiful medal from the Secretary of the 
Treasury upon completing the work. 

Monroe Engelsman, president of the 
World Novelty Display Co., of this city, 
and inventor of a number of specialties for 
the needs of jewelers, will, on March 1, 
become a representative of the Equitable 
Life Assurance Society of the United States 
and will underwrite all kinds of insurance, 
specializing in co-partnership insurance. He 
will locate at the headquarters of the Equit- 
ble Life Assurance Society, 120 Broadway. 
His specialties can hereafter be obtained 
through jewelry and material jobbers in 
this city. 

Recent visitors in the city included H. P. 
Leighten, of the C. F. Hovey Co., Boston, 


Mass.; J. B. Hirsch, of the J. B. Hirsch 
Co., San Francisco, Cal.; G. Freundlich, of 
the Baltimore Bargain House, Baltimore, 
Md.; Miss H. M. Hanley, of the D. R. 
Emerson Co., Boston, Mass.; Mr. Michaels, 
of Wm. Filene’s Sons Co., Boston, Mass.; 
S. R. Jus, of the May Co., Cleveland, O.; 
C. J. Starker and Miss I. Kalisky, of the 
Higbee Co., Cleveland, O.; and J. K. Mc- 
Shane, of Shartenberg & Robinson Co., 
Pawtucket, R. I. 

Many old friends of William Bardel, for- 
mer manufacturing jeweler of New York, 
but for nearly 20 years in the United States 
consular service, have been busy in the past 
few days welcoming him on his return to 
New York. Mr. Bardel, who was a mem- 
ber of the old firm of Heller & Bardel and 
a vice-president of the old Jewelers’ League, 
was United States consul at Rheims, 
France, at the opening of the present war, 
and after risking his life during the bom- 
bardment of that city, and later at Epernay, 
was transferred to Porta Del Garda in 
the Azores, from which post he recently 
brought his family to New York. 

Harry C. McCormack, who has been asso- 
ciated with Theodore A. Kohn & Son, Fifth 
Ave. at 32nd St., for the past 20 years, has 
embarked in business for himself, having 
opened an office in the Marcus building, 
542 Fifth Ave., where he will specialize 
in diamond jewelry. Mr. McCormack has 
had about 25 years’ experience in the 
jewelry field, having started his work at 
Binghamton, with the house of S. D. 
Schenck. He obtained a practical experi- 
ence in jewelry making and engraving there 
and was later, for a short time, employed 
in the store of Hartdegen & Co., Newark, 
N. J., prior to taking a position with Theo- 
dore A. Kohn & Son as a salesman. 


Charles Cleary, a life-long resident of 
Brooklyn, died on Tuesday, Feb. 19, at his 
late home, 228 Flatbush Ave. in his 52nd 
year. He was taken suddenly ill with acute 
indigestion that day and died in a few 
hours. He was born in Brooklyn and spent 
his early life as a silverplater for the firm 
of E. G. Webster & Bro. He was the son 
of the late Daniel and Julia Cleary, and a 
brother of Assistant Postmaster P. J. 
Cleary. 








BEWARE OF THIS MAN 





Swindler Who Operates by Use of Telephone 
Again Active in New York 


Jewelers in the vicinity of Greater New 
York are warned to beware of a swindler 
who is operating by means of telephone 
messages in the names of prominent people. 
The man, it is reported, has called up many 
large firms, ordering goods in the names of 
well-known patrons, and among those he 
swindled in the last two days are said to 
be a large department store and one of the 
leading Fifth Ave. jewelers. 


Merchants in our trade are warned to be 
careful and verify every telephone order 
that they receive, as the swindler is ex- 
pected to continue to operate on jewelers 
unless captured. He is believed to be the 
same man whose activities among jewelers 
were reported in former issues of THE 
JEWELERS’ CIRCULAR. 
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ALBERT WEISS DEAD 





Well-known New York Engraver Passes 
Away After Nearly a Half Century’s 
Service 


Funeral services for Albert Weiss, a gen- 
eral engraver for the trade who died on 
Sunday, Feb. 17, were held last Wednesday 
evening, at his late home, 1110 Lincoln 
Place, Brooklyn, New York. He died of 
hardening of the arteries after an illness of 
only a few hours. 

Mr. Weiss, who was 62 years of age, was 
known as an expert engraver, and especial- 
ly as an enamel and seal engraver. His 
place of business was at 187 Broadway. 
Previous to that he wa _ located at 176 
Broadway. In all Mr. Weiss has been in 
the engraving business for nearly 50 years 
but has only been established in the down- 
town section about 20 years. 

He was born in New York city on Nov, 
4, 1856, and received his early education ia 
the public schools of that city. When he 
was 14 years of age he entered the employ 
of the Waltham Watch Co. He was sub- 
sequently employed with the Brooklyn 
Watch Case Co. and the American Watch 
Case Co. 

Many members of the watch case trade 
were represented at his funeral, among 
whom were over 25 employes of the Soli- 
darity Watch Case Co. 

Burial took place last Thursday afternoon 
in Greenwood Cemetery. 

Deceased is survived by one sister. 








Report of Bureau of Statistics Shows Big 
Gain in Attleboro Jewelry In- 
dustry in 1916 


ATTLEBORO, Mass., Feb. 22.—A gain of 
over $1,000,000 in wages paid in 1916 as 
compared with 1915 and the biggest manu- 
factured total in the city’s history—is of- 
ficially announced for Attleboro in the 
census of manufactures made public today 
by the bureau of statistics. 

Recovery of the jewelry industry from 
the depression of previous years and an 
increase of $3,000,000 in the output over 
1915 is shown despite the fact that the 
number of jewelry firms in the city de- 
creased from 75 to 70 in the year. 

North Attleboro in 1916 made an even 
greater recovery from previous years that 
showed an industrial loss. The town’s 
product gained over $1,500,000 in value, and 
jewelry accounted for nearly $1,000,000 of 
this. A gain of nearly 400 in the number 
of wage earners and increase of $400,000 
in wages is shown by the figures. 

The average jewelry wage in the State 
increased from $629 to $685 annually. In 
Attleboro it jumped from $634 in 1915 to 
$710 in 1916, and in North Attleboro from 
$659 to $736. The average wage in all in- 
dustries in the State was $656. 

The record output of jewelry in the At- 
tleboros reaching $14,750,000 of the $17,- 
400,000 in the State, exceeds any past 
figures even in the so-called boom years. 








Milton J. Wischhoff has purchased the 
interest of his partner, Blaine Hughes in 
the Hughes & Wischhoff jewelry business 
at Brooklyn, Wis, 
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and weighs 162 pounds. He is of good 
build, has dark hair and gray eyes. He was 
born in Russia and is a carpenter by occu- 
pation. 

Berkowitz has also a prison record and 
has served terms at Erie, Pa., and also in 
Boston. 

At the time of the arrest of the two 
prisoners, a third man, whose name is 
“Bleck,” was arrested in connection with 
the swindling of Goldberg. He was subse- 


has been following up clues, but it was not 
until a short time ago that he was able to 
identify the pair now convicted as the men 
who swindled him. 

The arrest of these two men is one of 
the cleverest pieces of detective work done 
by the local police in recent years. Much 
credit for the apprehension of the pair must 
be given to Detectives Buckley and Miller. 
During the trial of the two men, Detectives 
Buckley and Miller learned that R. Gross- 
man, Hudson, N. Y., had been the victim 
of the same game, and sustained a loss of 
$3,000 in the transaction. They brought 
Mr. Grossman down to New York in an 





ISADORE JOFFE, 


quently released when Goldberg could not 
identify him as one of the men who 
swindled him. Since that time, “Bleck” has 
been released in $5,000 bail on a charge of 
working the “gold disc game.” He jumped 
his bail, however, and is now being sought 
by the police. He is known as “the man 
with the platinum teeth.” “Bleck,” it is 
thought, is still active in working the “gold 
disc game,” as reports are coming in daily 
to the Fourth Branch Detective Bureau 
and other bureaus of attempts by a “man 
with platinum teeth” trying to swindle 
jewelers and others. 

“Bleck” is described as being five feet, 
seven inches in height, weighing 160 pounds 
and of fair complexion. He has a light 
mustache and is‘a Russian Pole. His teeth 
are filled with platinum. 

Joffe and Berkowitz were indicted the 
other day on another charge of swindling 
Anthony Montoluci, a jeweler, at 295 Ave. 
B, New York. In this case as well as the 
Goldberg case, the “gold disc game” was 
worked with success, and the jeweler’s loss 
is said to be $1,000 in money and a $400 
diamond ring. After the expiration of the 
jail terms which will be dealt out to Joffe 
and Berkowitz this week, they will be ar- 
raigned on this charge. Joffe is also 
wanted on a charge of swindling in 
Bayonne, N. J. Joffe and Berkowitz have 
also been identified by Louis Pearlin, a 
jeweler, on Chapel St., New Haven, Conn., 
who was swindled by the “spurious gold 
disc game,” as the pair who did the trick. 

In the latter part of August, 1916, Mr. 
Pearlin paid $2,500 in cash for 15 pounds 
of brass when he thought he was purchas- 
ing gold. Since the swindle, Mr. Pearlin 


“GOLD DISC” SWINDLER, WHO HAS BEEN SENT TO JAIL. 


effort to identify Joffe and Berkowitz as 
the two men who swindled him. Instead 
of this, however, they were successful in 
apprehending a man whom they believe to 
be another member of the gang of 
swindlers operating in New York. Among 
the witnesses who were about to testify for 
Joffe and Berkowitz was another man. 
Mr. Grossman identified him as one of the 
men who swindled him recently. 

The Fourth Branch Detective Bureau, 
which has been successful in apprehending 
so many of these “gold disc” swindlers 
lately, succeeded on Monday, Feb. 18, in 
arresting a fourth man, whom they believe 
is responsible for the loss of $1,300 to 
Abraham Kerstein, 165 Nagle Ave., New 
York. 

The man who was arrested by Edward 
E. Gompers, of the Fourth Branch, is 
Charles Fischer, who the police allege is 
an “old timer” at the “spurious gold disc 
game.” Fischer, who is 28 years of age, 
has served 10 months in the New York 
penitentiary on a similar charge. He was 
arraigned on Monday, Feb. 18, before 
Magistrate McQuade, in the 12th Magis- 
trate Court, where he was held in $3,000 
bail for the action of the Grand Jury. 

It is charged that Fischer, in company 
with a second man, who is sought by the 
police, on Feb. 4, entered Mr. Kerstein’s 
place of business and offered to sell him 
jewelry -valued at $12,000 for $2,500. He 
tested the jewelry and found it to be genu- 
ine. On the next day a bargain was struck 
between the men, and a satchel containing 
the jewelry was handed to Kerstein. In 
the midst of the discussion it is charged 
that; satchels were exchanged, and instead 
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of a bag of jewelry, a bag of ste 
and brass checks was left with Rew 

Through the activity of Detective Go 
pers of the Fourth Branch, Fischer’s = 
rest was effected, and it is believed an 
several more important arrests of Bre. 
bers of a gang of “gold disc” Swindlers wif} 
be made within the next few days, 

The New York police believe that the 
two convicted men have been responsible 
for the loss to jewelers and other trades 
people, in New York city and Vicinity of 
over $250,000, and that over twice that 
amount has been lost to business men of 
New Jersey. 





ROBBERIES IN CHICAGO 





Crime Wave Continues as One Jewelry 
Store Has Safe Looted and Another 
Receives Visit from Bandit 


Cuicaco, Feb. 23.—While the police de- 
partment is making the greatest effort in its 
history to drive crime from the city, two 
jewelers were robbed last week. In one 
case, industrious burglars sawed through 
the rear wall of the jewelry store of Sam 
Caro, 110 W. Madison St., and after hours 
of work, literally chopped their way through 
the steel and concrete back of the safe and 
extracted diamonds, rings, and watches 
worth $1,500, and $120 in cash. In the 
other instance, a lone bandit, armed and 
masked, held up Victor H. Meyer, of 
Meyer Bros. jewelry store, at 781 Mil- 
waukee Ave. He escaped with a tray of 
diamonds containing rings valued at $1,045, 

The robbery of the store of Sam Caro 
has features of particular interest in show- 
ing the boldness and fearlessness of the 
bandits who are “specializing” on jewelers 
in this city. David Howard, negro porter 
at the La Salle Theatre, next door, heard 
a noise during the night. He went to in- 
vestigate. He was seized, he declared, by 
two armed men, and was tightly bound. 
The robbers first broke into the safe in the 
office of the theatre, but found nothing, as 
the receipts had been removed elsewhere. 
The robbers cursed lividly, and then, after 
a short consultation, adjourned to the rear 
of the theatre, where a court opens upon 
the rear of the Caro jewelry store. The 
safe is built into the rear wall. The rob- 
bers bound Howard to a chair and placed 
him within view of them, explaining that 
it was a long job, and that time would hang 
less heavily on his hands if he could watch 
them work.” 

They then chopped 2 hole through the 
rear wall, using fire axes. The steel back 
of the big safe was soon in view, and they 
continued to toil. Two of the fire axes 
broke, but they were not discouraged, nor 
were they particular how much noise they 
made. Out on the street the crowds were 
passing, as it was not late. 

After two hours, the robbers had made 
an opening sufficient to reach their arms 
through. They fished out what they could 
and departed. 

Howard twisted free from his bonds 
about 6 A. M., but it was two hours later 
before he notified the police. He declared 
that he could not get up the courage to take 
the step, since he feared suspicion might 
be directed his way. The police are hold- 
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ing Howard in the hope that he may know 


tells. 
~~ gone of the Meyer robbery, the 
bandit wasted few words, and met with 
no resistance. 
“T had no d 
‘nstantly if I soug 
Mr. Meyer. 


oubt but that he would shoot 
ht to resist him,” said 
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FIGHTS PRICE CUTTING 


R. H. Ingersoll & Bro. Ask Injunction 
Against Newark Department Store 
That Sold’) Watches Con- 


trary to Agreement 


Newark, N. J., Feb. 20.—There was a 
hearing in the Chancery Court here before 
Vice Chancellor Lane today in the action 
brought by Robert H. Ingersoll & Bro. to 
restrain Hahne & Co., a Newark depart- 
ment store, from advertising and selling 
$1.35 Ingersoll watches for $1. Several 
Newark and New York jewelers testified 
at the hearing. The case was continued un- 
til March 9. 

The contention of the Ingersoll concern 
was that cutting the price of one of its ar- 
ticles was an injury to it and had a strong 
tendency to break up its business, and that 
if continued might drive the firm out of 
business. Not only were representative 
jewelers put on the stand to try to prove 
this point, but men engaged in other lines 
of trade as well. 

These witnesses testified that department 
stores often advertise and sell leading 
standard-priced articles at prices far below 
their regular price, in order to attract trade 
to the store. People knowing the price at 
which the specified article is usually sold, 
know that they are getting a bargain, and 
inferentially suppose all prices reasonable. 
Some of the witnesses, however, stated that 
on articles without a standardized price, 
high prices were charged to make up the 
losses on standard goods which are sold 
at cut prices. 

How this works out in the trade was tes- 
tified to by some of the jewelers. They 
said that when people come into their 
stores to buy an Ingersoll watch and find 
the price asked is higher than the depart- 
ment stores selling at cut rates, they get the 
impression the jeweler is overcharging 
them, whereas he is charging a reasonable 
price, with a reasonable profit. Many also 
get the impression that high prices rule at 
the jewelry store, and so do not go there to 
get other jewelry they need. The trade in 
Ingersoll watches, with cut-price competi- 
tion, becomes so unprofitable that the jewel- 
ers can no longer handle them. This in- 
jures both the jeweler and the manufactur- 
ers, and eventually, if persisted in, causes 
a decrease in the demand for the article. 
When it is no longer eagerly sought after, 
the department stores drop the article as a 
leader, leaving the manufacturers with a 
ruined market. 

The department store’s attitude is that 
the manufacturer’s business is not injured 
by the cut rates, provided the manufacturer 
gets his full wholesale price. 

Among the Newark jewelers who testi- 
fied were Charles Hartdegen, C. J. Broth- 
erly and George J. Busch. A. P. Nahmens, 
New York, was also one of the witnesses. 
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CONVENTION PROGRAM 


Plans Completed for Annual Convention of 
Minnesota Retail Jewelers’ 
Association. 


MINNEAPOLIS, Minn., Feb. 24.—Plans 
have all been completed for the annual con- 
vention of the Minnesota Retail Jewelers’ 
Association, which will be held at the 
Radisson Hotel, this city, Feb. 26-27. The 
official program for the convention has 
been prepared and all arrangements have 
been made to care for visiting jewelers. 


Tuesday, February 26, 1918 


9:30 a. M.—Reception of attending jewelers. In- 
formal reunion of members and friends. 

Registration and distribution of badges. Pay- 
ment of dues. 

10:00 a. M.—Meeting called to order by Presi- 
dent R. H. Winter. 

Informal roll call. 

Reading of ihe minutes. 

Appointment of committee of resolution. 

Appointment of auditing committee. 

Appointment of nominating committee. 

Appointment of other committees. 

Reports of president, secretary and treasurer. 

Report of the executive committee. 

Report of the entertainment committee. 

Reception of delegates from the American Na- 
tional Retail Jewelers’ Association. 

Report of committee on membership. 

Reading of communications, 

Adjourn 12:00 sharp. 

AFTERNOON SESSION 

1:30 p. M.—Convention announcements by the 
secretary. 

Address of welcome—E. C. Hillweg, assistant 
secretary of Minneapolis Civic and Commerce As- 
sociation, 

Response—C. A. Sherdahl. 

President’s address. 

Address by E. L. Hayek of the Northwestern 
Jeweler. 

Address by representative of Minnesota Editorial 
Association. 

Address: E. J. Coffey of New York city—‘‘The 
War Tax on Jewelry as It Applies to Retailers.” 

Discussion of the war tax by the members. Mr. 
Coffey will gladly answer all questions. 

Question Box—Write out your questions and sug- 
gestions and place them in question box and be 
prepared to take part in the different discussions. 
Remember this is your convention. 

EvENING SESSION 

7:30 ep, M.—Meeting called to order. 

Address by Col. John L. Shepherd of New York 
city—“‘Is a Jewelry Store a Luxury.” 

Report of delegates to the American National 
Retail Jewelers’ convention at St. Louis. 

*‘‘What the National Association Is Doing’’—By 
A. W. Anderson, national secretary. 

Question Box. 

General discussion—Led by W. M. James, Breck- 
enridge, Minn. 


Wednesday, February 27, 1918 


9:00 a. M.—Officers, directors and appointed com- 
mittces meeting. 

9:30 a, M.—Meeting called to order. 

“Mutual Fire Insurance,” by A. W. Anderson, 
secretary American National Retail Jewelers’ Asso- 
ciation, Neenah, Wis. 

Address by Professor C. H. Preston, University 
of Minnesota. “‘Jewelry Record Systems and Sim- 
plified Accounting for Retailers,” as especially ap- 
plied to the jewelry business. This system em- 
bodies the work of the Associated Advertising Clubs 
of the.World. This address will be of great inter- 
est as it meets the changing conditions of the 
present day. 

Address: “‘Vigilance Work as Applied to Adver- 
tising,” by Ira B. Henthorn, secretary of the Vigi- 
lance Bureau of Minneapolis Advertising Forum. 

Discussions. 

1:30 p, M.—Meeting called to order. 

Address: ‘‘Newspaper Advertising,” by Mr, Clif- 
ford, advertising manager of the Minneapolis 
Journal, 

Address by Judge Frank T. Wilson, University 
of Minnesota, “Efficiency in Co-operation.” 

Executive session for members only. 

Report of committees and routine business. 

6:30 pep. M.—Banquet in Gold Room. Be on time. 
“Larry Ho’’ will have something unusual to say. 
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PLEAD “NOT GUILTY” 


Joseph and Paul Goldmuntz, New York 
Diamond Importers, Deny They Tried 
to Beat Government 

Joseph and Paul Goldmuntz, who are 
members of the firm of Goldmuntz Bros., 
importers of diamonds, 87 Nassau St., 
New York, entered pleas of not guilty to 
two indictments last Wednesday, before 
Judge Thomas, in the United States Dis- 
trict Court. They were held in $15,000 
bail each for trial. The indictments found 
against the diamond dealers charge them 
with conspiracy to defraud the United 
States, and also the false entry of mer- 
chandise into the United States. 

The date of the trial on the charge based 
on the indictment charging smuggling is 
tentatively set for March 25. On this 
charge the Goldmuntz brothers are out on 
$10,000 bail each. United States District 
Attorney Harper is representing the gov- 
ernment in the case, and Crim & Wemple, 
aided by William Jasie, are acting as the 
attorneys for the defendants. 

Referring to the indictments returned 
against Max Goldmuntz, Joseph Gold- 
muntz and Paul Goldmuntz, of Goldmuntz 
Bros., by the Federal Grand Jury on Feb. 
18, John W. H. Crim said: 

“There are two indictments: The first is 
an indictment charging in six counts six 
false entires at the United States Custom 
House at New York, between the 28th day 
of December, 1916, and the 25th day of 
May, 1917. The total value of the mer- 
chandise covered by the six shipments set 
forth in this indictment is nearly $120,- 
000. The loss of duty alleged by the 
Government is approximately $2,500. 
Stated in another way, the Govern- 
ment alleges in this indictment a duty loss 
of 2 per cent. on the total valuation. 

“The second indictment alleges a con- 
spiracy to commit the six offenses set forth 
in the first indictment. The charge of con- 
spiracy in the Federal Courts is invoked 
by the Government in cases of this nature 
for the purpose of obtaining greater lati- 
tude in presenting evidence to the jury.” 

Mr. Crim would not comment on the 
merits of the matter other than to say that 
the case grew out of war complications in 
England, Belgium and Holland, that ulti- 
mately, when these complications were dis- 
posed of, his clients would be vindicated, 
although the Goldmuntz brothers had suf- 
fered severely as a result of such complica- 
tions and possibly would suffer further em- 
barrassment. He emphasized his statement 
that ultimately his clients would be vindi- 
cated. He stated that the diamond inter- 
ests in England and Holland were making 
hard drives to pre-empt the diamond busi- 
ness, which, as a result of the war, Ant- 
werp, formerly the great diamond center, 
has lost. 

One of the Goldmuntz brothers, he said, 
who was in the Belgian army, was recently 
wounded and honorably discharged. The 
Goldmuntz family were originally Poles. 
Members of this family went from Poland 
to Antwerp where they have been for 
many years identified with the diamond in- 
dustry. Joseph Goldmuntz, in charge of 
the New York branch, has been an Ameri- 





can citizen for 10 years. 
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charms, buttons, etc. 


} | get this business. 


“| HE annual election of the Elk Lodges 


will soon take place; in many instances 
this means presentation of diamond mounted 
Make an effort to 
We have a full line of 
these goods, as well as card cases and will 


send selection packages on request. 


HENRY FREUND & BRO. 


“SELLERS OF SELLERS” 


Elk Goods a Specialty. 





65 Nassau Street, New York 
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The only Military Strap with 
(one piece) Buckle. 


Strong Gold—Silver—Nickel _ Safe 


Sold Through Jobbes 


Simplex Company 


401 Securities Bldg OMAHA 
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LLUSTRATED in colors 
with Manikin in two 
sectional overlapping mod- 
els, containing fifteen sepa- 
rate plates. 





A book for every Optom- 
etrist. 


Size 7 x 10\4—Price $1.00 


The Optical Publishing Co. 


11 John Street, New York 







































, and Mrs. George A. Allsopp, Jr., of 
Be ye formerly of Newark, are 
at the Florence Villa House, Florence Villa, 


Fla. | 
Max Hirsch left on Saturday for a trip 


through the south in the interest of C. 
Rech & Sons, chain and jewelry manufac- 
turers at 475 Washington St. 

The February meeting of the Newark 
Retail Jewelers’ Association was held at 
Achtel Stetters in this city last week, the 
business session following supper. 

The jewelry and optical business con- 
ducted for many years by John Boch at 
216 Washington St. has been sold, and 
Mr. Boch has moved to Newton, N. J. 

At the luncheon of the Newark Execu- 
tives’ Club at the Robert Treat Hotel a 
few days ago Dr. Arthur P. Firth spoke 
on the subject, “Gastronomics as Applied 
to Business Efficiency.” 

C. J. Bioren, of Bioren Bros., manufac- 
turing jewelers at 475 Washington St., has 
just returned from a trip which included 
visits to the trade in Philadelphia, Balti- 
more and Washington. 

Jean R. Tack, retail jeweler at 857 Broad 
St, has just added an art stationary and 
engraving department to his store. This 
will be in charge of James W. Hall, for 
many years in this line of work. 

The Modern Pearl Works is the trade 
name which has been filed for the pearl 
manufacturing business conducted at 46 
Lawrence St., Newark, by Charles H. 
Ormsbee, of 570 Chestnut St., Arlington. 

Among the patents recently granted to 
New Jersey inventors was one on grinding 
and polishing apparatus, invented by Wal- 
ter F, Barry, of Orange, and one to Harry 
W. Greenbrier, of Newark, for a safety 
razor. 

Sallie D. Binge and Irving J. Schwartz, 
both of 15 Maiden Lane, New York, have 
filed the name, Reed-Potter Co., as a trade 
name for the manufacturing jewelry busi- 
ness conducted at Washington and Craw- 
ford Sts., this city. 

The Newark Rotary Club, of which Jean 
R. Tack is the jewelry member, was host 
on Friday and Saturday last on the occa- 
sion of the second district conference of 
the International Association, held at the 
Robert Treat Hotel in this city. 

Sixty-seven members of local No. 2, 
International Jewelry Workers, have thus 
far been called in the second draft. The 
first one to be accepted was Joseph Huber. 
This makes a total of 240 of the members 
of local No. 2 to be called to service. 

Alfred Reeves, of the Allsopp-Reeves 
Co., manufacturing jeweler, 475 Washing- 
ton St., has been visiting the trade in Bos- 
ton in the interest of his concern. James 
R. Palmer is now on a trip which in- 
cludes visits to the trade through a section 
of the Middle West and the South for the 
same concern. 

Incorporation papers have been filed for 
the C. & G. Mfg. Co., jewelry manufac- 
turers. The registered agent is Edwin R. 
McGlynn, and the registered office is at 
810 Broad St. Newark. The authorized 
capital stock is $25,000. The incorporators 
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are Edwin R. McGlynn, Sadie C. Deixel 
and Maurice J. Zucker. | 

Curtis R. Burnett, of the American Oil 
& Supply Co., this city, is a member of a 
special committee of credit defense of the 
National Association of Credit Men, which 
has prepared a set of general principles to 
aid business men in the present crisis and 
afterward. The committee was named in 
the belief that nothing is of greater im- 
portance in the national defense and for 
the safety of the people than a sound and 
adequate credit system. 

Edward Ridenour, 40 years old, for sev- 
eral years an agent of the Adams Express 
Co., at Rahway, who was arrested last fall 
on the charge of stealing a package con- 
taining jewelry valued at $2,500 on Oct. 23 
last, has been found guilty by a jury in 
the Court of Common Pleas at Elizabeth. 
Sentence will be imposed later. The jew- 
elry stolen was being sent to a Rahway 
dealer by a New York jewelry house. 


Notice has been issued to the jewelry 
and silver workers of Newark telling of a 
mass meeting to be held Thursday night 
at the Newark Labor Lyceum, 704 14th 
St., at 8 o'clock, under the auspices of lo- 
cal No. 2, International Jewelry Workers’ 
Union of Newark. Hugh Frayne, general 
organizer for the State of New York of 
the American Federation of Labor, will 
speak on “Labor Now and After the War.” 
Sam Beardsley, of local No. 1, New York 
city, will also speak. 

A six-cent verdict has been awarded to 
Burack Bros., manufacturing jewelers at 
85 Columbia St., by Judge Daniel A. Du- 
gan in the Orange District Court, in a suit 
against the Public Service Gas Co. Burack 
Bros. sought to recover $100 damages on 
the ground that the gas at the factory had 
been shut off without 48 hours’ notice, as 
required. In giving his decision Judge 
Dugan held that while gas had been cut off 
by the Public Service Co. without proper 
notice, the plaintiffs had not proven dam- 
ages. 

Coal shipments being much improved, the 
Public Service Co. is again furnishing in- 
dustrial plants in Newark and other north 
Jersey cities with electric power. Many 
jewelry concerns which were dependent 
entirely on electric power were cut off for 
nearly a week. As far as it was possible 
work was continued without power, but 
many persons were without work. Con- 
cerns doing war work were also affected. 
With fairly open weather it is thought that 
there will be no further interruption of 
power because of lack of coal. 

No clue has yet been found by the Or- 
ange police as to the identity of the tall 
well-dressed man who murdered James J. 
Haag, an Orange jeweler in his store at 6 
Cone St., recently, and then made his es- 
cape after robbing the store. The police 
of New York and other big cities are work- 
ing on the case. Jean R. Tack and Con- 
rad J. Brotherly, Newark jewelers who 
have been taking inventory of stock at the 
Haag store so that business may be sold 
as a going concern, have finished the in- 
ventory and given a report. They are now 
seeking a customer on behalf of Mrs. Haag. 

Because his sons are in the army, Will- 
iam D. Sinnock, of the jewelry manufac- 
turing firm of Ehrlich & Sinnock, 126 
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South St., will not go on the road this 
year. Frank W. Sacket has been secured 
to represent the firm in Mr. Sinnock’s place 
in the Southern territory. William S. Sin- 
nock, son of Mr. and Mrs. W. Sinnock, ‘is 
now in the heavy artillery, and is located 
at Fort Hancock. Edwin P. Sinnock, an- 
other son, left Newark with the first draft 
contingent last September, going to Camp: 
Dix. In a short time he had worked up 
to a sergeancy. He was then transferred 
to the engineering corps and worked up 
from a private to a sergeant there. Still 
later he was again transferred, this time 
to the officers’ training camp, located at 
Camp Dix. A service flag with two stars 
hangs at the window of the office of their 
father’s jewelry factory. Edwin Sinnock 
was on the sales force of Ehrlich & Sin- 
nock. 














David Edwards, of Sharon, Pa., was a 
caller in this city last week. 

I. Blumberg has joined the sales force 
of the Schopp Mfg. Co., 64 S. Division St. 

Striker Bros. have added new show cases, 
new window equipment and other fixtures 
at their jewelry store at W: Ferry and 
Grant Sts., formerly occupied by Alfred O. 
Bald. 

The factory force of the King & Eisele 
Co. is competing with the sales force of 
that concern in a series of bowling matches. 
The players meet once a week in the eve- 
ning. Both sides are showing a high aver- 
age. The series were originally carried out 
on the heatless Mondays when the men 
were off duty. 

W. W. Cloudsley, a local watchmaker, 
has a sun dial which he says is a curio. 
The article came into his possession 10 
years ago, and at that time was put away 
and forgotten. The owner says that 
recently he had the dial examined and 
classified by an expert, who expressed the 
opinion that the curio is 400 years old. The 
dial is of brass and is in wooden case, with 
a sliding cover. The size is about three 
inches square. 

A large quantity of jewelry was de- 
stroyed when a loaded express car was re- 
cently burned on the Lackawanna Railroad. 
The fire started as the train was near Por- 
tage, N. Y. The car was of steel construc- 
tion and the blaze was started by an acety- 
lene gas lamp exploding. The express 
messenger, who was locked in the car, 
managed to open a door and get out. He 
was nearly suffocated when the train was 
brought to a stop. 

Fred Dorn, Schutt & Petersen, August 
Hoyler and Gustav Frisch, jewelers, are 
members of the Genessee St. Citizens’ As- 
sociation, which has just been organized. 
The association has filed an application for 
affiliation with the Central Council of Busi- 
ness Men’s Association. Discussion on the 
street car situation, the use of public 


schools as polling places, the natural gas 
shortage and the proposed increase in gas 
rates took up most of the time at the first 
meeting. A resolution was passed asking 
the city council to act on these matters im- 
mediately. 
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A. Aron & Son, 185 Eddy St., is calling 
for experienced glass workers on bead and 
press benches. 

The will of Wilbur B. Ayer has been filed 
with the Municipal Court and will be pro- 
bated March 12. 

L. J. Hellman was in New York the 
past week on business connected with 
the L. J. Hellman Co. 

J. T. Slocomb Co. has purchased two lots 
of land on the south side of Mutual St. 
from Henry L. Aldrich et al. 

The employes of the Nickerson Art Metal 
Co. subscribed $25 to the “Our Boys in 
France Tobacco Fund” the past week. 

John T. Slocomb has given a mortgage 
for $4,000 to John E. Connelly on two lots 
with improvements on Broad and Elma Sts. 

George W. Dover, Jr., son of Mr. and 
Mr. George W. Dover has enlisted as a 
first class yeoman in the Naval Reserve at 
Newport. 

The will of Charles H. Eden, which has 
been filed with the Municipal Court, this 
city, has been referred to March 12 for 
probating. 

The Gorham Mfg. Co., has received 
permission to erect a one-story frame 
building on Adelaide Ave. for storage 
purposes. 

Thomas McGrath was elected vice 
president of the Friendly Sons of St. 
Patrick at the annual meeting last Wed- 
nesday evening. 

Axel H. Helander has been appointed 
Providence manager of the campaign to 
raise a fund for war work among Lutheran 
boys who are in war service. 

Albert W. Claflin, of Claflin & Co., 
was married at noon Saturday to Miss 
Harriet A. Fuller at the home of the 
bride’s parents in this city. 

J. G. Tickell has resigned his position 
as foreman of the ecclesiastic depart- 
ment at the Gorham Mfg. Co., where he 
has been employed for the past 27 years. 

Among the past week’s subscribers to 
the Italian Refugee Relief Fund were Sam- 
uel M. Nicholson, $500; the Outlet Co., 
$100; Callender, McAuslan & Troup Co., 
$100. 

Extensive repairs and improvements 
are being made at the plant of the 
Swartz Mfg. Co., the damages from the 
recent fires having been satisfactorily 
adjusted. 

The Unique Findings & Supply Co., 
has given a chattel mortgage for $3,000 
to William H. Draper covering drop 
hammers, presses, drills, etc., in shop 36 
Garnet St. 

At the annual meeting of the stockholders 
of the Title Guarantee Co. of Rhode Island 
the past week, Herbert J. Wells and Frank 
W. Matteson, directors of the Gorham Mfg. 
Co., were elected directors. 

Nussbaum & Hunold have announced 
that a package containing about 100 
pieces of sterling silver cuff links was 
lost between the shop and the Post Of- 
fice on Thursday afternoon. 

The men’s furnishing store of George 
Petri, 777 Westminster St., was found open 
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last Monday morning, having been broken 
into during the previous night. Jewelry 
to the value of about $100 was stolen. 

Presiding Justice Tanner, of the Superior 
Court, entered a final decree on Wednes- 
day upon the petition of Edgar M. Johnson, 
dissolving the Bartelt-Comstock Co., incor- 
porated under the laws of Rhode Island. 

The New England Pearl Co., has been 
materially increasing its plant in the 
Fitzgerald building. It has _ recently 
taken over considerable additional floor 
space which has been equipped with 
new machinery. 

The death in this city on Tuesday, Feb. 19, 
of Mrs. Waity A. Champlin in her 81st year, 
recalled one of the pioneers of the manu- 
facturing jewelry industry, her husband the 
late Stanton B. Champlin, founder of the 
S. B. Champlin Co. 

At the formation of the Pawtuxet Valley 
Board of Trade the past week, Irenee Guer- 
tin, manager for Charles A. Gaudette, of 
Arctic Centre, was one of the charter mem- 
bers and was elected a member of the 
executive committee. 

Harry Cutler, of the Cutler Jewelry Co., 
was elected honorary chairman, and A. Sil- 
verman, of Silverman Bros., a member of 
the executive committee, at the annual 
meeting of the American-Jewish Relief 
Committee of Rhode Island on Thursday 
last. 

A hearing was given the past week on 
the act giving jewelers, watchmakers and 
silversmiths the right to sell any article 
of personal property left with them for 
repair, one year after it has been in their 
possession, by the Huwuse judiciary com- 
mittee of the Rhode island General As- 
sembly. 

The board of directors of the Provi- 
dence Chamber of Commerce in an- 
nouncing the personnel of the standing 
committees for the current year, the past 
week, named John S. Holbrook on the 
auditing committee and Maurice J. Kar- 
pales on the foreign trade committee. 

Governor R. Livingston Beeckman has 
announced the personnel of the committees 
to take charge of the arrangements for the 
visit of the Archbishop of York to this city 
on March 8. William A. Viall and H. An- 
thony Dyer are named as members of the 
executive committee and George H. Holmes 
of the reception committee. 


Articles of incorporation for the A. & Z. 
Chain Co., with an authorized capital stock 
of $50,000, were filed at the office of the 
Secretary of State last Monday. The in- 
corporators are Charles Anshen, Salkind 
Zetlin and George W. Bugbee. The con- 
cern is engaged at 116 Chesnut St., this city, 
in manufacturing, buying and selling of 
jewelry. 

At the annual meeting of the Providence 
Boys’ Club last Thursday afternoon, Fred- 
erick A. Ballou, of B. A. Ballou & Co., Inc., 
was elected vice-president and member of 
the finance and house committees; Harry 
Cutler, of the Cutler Jewelry Co., a member 
of the board of governors, the finance and 
house committees and Charles W. Bubier, 
of Jones & Co., on the auditing committee. 

A complete revision in the corporation 
laws of Rhode Island is proposed in a 
resolution offered in the State Senate last 
Tuesday by Senator Richard Aldrich of 
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Warwick and sent to the committ 
judiciary. The resolution provides tint - 
Governor shall appoint a committee of he 
members to study and revise al] laws 
lating to corporations and to report at th 
next session of the legislature. ' 
Chief Inspector Maguire has in hj 
possession 20 rings, four earrings five 
pendants and two chains, some of which 
bear the mark “ATCo” for which he j 
seeking an owner. The police say the 
jewelry was found on the person of a 
man giving his name as Thomas Prior 
85 Cross St., who was arrested 4 few 
days ago as a suspicious person while he 
_ in a second hand store on S. Main 
Se 
At the annual meeting of the Rhode 
[sland Sons of the American Revolution 
held last Friday evening William A. 
Viall, superintendent of Brown & 
Sharpe Mfg. Co., was elected president 
Frederick D. Carr of the Ostby & Bar. 
ton Co. and Henry G. Thresher, of the 
Waite-Threser Co., were elected dele. 
gates to the National Council; Frederick 
W. Aldred, secretary of the Gladding 
Dry Goods Co., was elected an alternate. 
Among the jewelry buyers in the city the 
past week the following were reported: 
Barnard Hirsch, of Barnard Hirsch Co. 
San Francisco, Cal.; Mr. Lindahl, of Lis 
dahl, Lavick & Co., Chicago; Mr. Blake, of 
Saks & Co., New York; Miss Kellar, of 
Goerke Co., Newark, N. J.; Mr. Shure, of 
N. Shure Co., Chicago; Mr. Coen, of Coen 
& Kramer, New York; Mr. Cummings, of 
J. L. Brandies & Sons, Inc., Omaha, Neb.; 
Mr. Yingling, of John Swigart Co, 
Toledo, O. 


There has been a change in the Powers 
& Mayer Manufacturing Corporation, 150 
Chestnut St., owing to the fact that David 
Kaiser, a New York manufacturer of 
platinum jewelry for many years, has be- 
come connected with the concern as vice- 
president and manager. The business will 
be expanded, the factory enlarged and com- 
mercial mountings made on a large scale. 
Mr. Kaiser will have an office in New York 
in room 1801 of the Silversmiths’ building, 
15 Maiden Lane, but will make frequent 
visits to the factory in this city. 


Several additions have been made the 
past week to the exhibitions of American 
Applied Arts at the Rhode Island School of 
Design. At the end of the first gallery has 
been hung a gold crucifix with an ivory 
Christ, the work of I. Kirchmayer, of Cam- 
bridge, Mass. Miss Mabel Luther has senta 
silver necklace with moonstones and enamel 
and a brooch of garnet and enamel, and 
Miss Marion Maercklein, of Hartford, 
Conn., has sent several beautiful examples 
of block work. Pieces of jewelry by Miss 
Margaret Rogers, of Boston, and Mrs. 
Josephine H. Shaw, of Duxbury, Mass, 
have also been added. 

Announcement was made here on Thurs- 
day that the Gorham Mfg. Co. has sold an 
issue of $3,000,000 first mortgage seven per 
cent. serial gold bonds to a Providence and 
Boston syndicate, to pay interest Feb. | 
and Aug. 1, and are callable at $102. These 
bonds are tax exempt in Rhode Island and 
it is expected that a public offering will 
be made in a few days. The Gorham Mig. 
Co. has munition contracts with the Un 
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yernment of $8,500,000, and a sub- 
cunt $1,000,000 more which have in- 
volved a large investment in raw mate- 
rials. The concern has received a favor- 
able letter from the “Capital Issues Com- 
mittee” of the Federal Reserve Board. . 
Officers were elected and a financial 
report made at the 3lst annual meeting 
of the Brown & Sharpe Mutual Reliet 
Association the past week. According 
to the Treasurer's report, there is a bal- 
ance on hand of $4,907.93. Walter 
Wright was elected president; Berton V. 
Morse, vice president; John Harrop, 
secretary; Sherman B. Moulton, treasur- 
er and a board of directors of 21. The 
association has 4151 members and during 
the past year $11,514.80 was paid in sick 
benefits for 693 cases, according to the 
reports presented. Since its organiza- 
tion a total of $146,928.67 has been paid 
in sick benefits. In 1909 a death benefit 
was instituted, which had for its object 
the payment of $100 at the death of a 
member. Last year $2,700 was paid in 
this way, making a total of $18,400 for 
death benefits. 

Suit involving the building of the new 
plant of the United Wire & Supply Co., 
at Auburn, has been entered in the 
Superior Court, to recover damages laid 
at $10,000. The action is against Samuel 
F. McIntosh and was brought by Frank 
Holland, although it does not make the 
United Wire & Supply Co. a party to 
the suit in any way. According to the 
declaration, McIntosh had a contract to 
construct a building for the United Wire 
& Supply Co., and certain materials and 
labor for the job were furnished to him 
by the plaintiff, Holland. More than 
$3,000 was due Holland on Aug. 10, 1917, 
he says, when he pressed McIntosh for 
money. He says that McIntosh told him 
that if he had $500 or $600 he could com- 
plete the contract and everybody would 
get the money due. Believing this state- 
ment to be true the plaintiff says he 
loaned McIntosh $500. Holland further 
declares that, as a matter of fact, Mc- 
Intosh could not complete the building 
with the $500 nor by applying that sum 
to his payroll could the work be finished. 
Holland says that his account, which 
showed $3,573.99 due was not settled, 
nor was the loan of $500 repaid. 








It was reported last week that the firm of 
Rothrock Bros.. Newark, N. J., were in diffi- 
culty and the business had been closed out. 
Jonas H. Rothrock was the proprietor of 
the concern which manufactured silver 
novelties at 45 Monmouth St. Mr. Roth- 
rock has been in business since about 1912, 
starting in.a small way at his home in 
Springfield, N. J., after being employed in 
the silver line for a number of years. In 
1916 he was joined by his brother, S. C. 
Rothrock, and the present style was adopted, 


.the firm locating on Monmouth St. The 


partnership was dissolved May 1, 1917, S. 
C. Rothrock retiring, and Jonas H. Roth- 
rock continuing without change of style. 
Mr. Rothrock purchased the plant from the 
defunct Eastwood-Park Co. It is reported 
that he was hard pressed for capital since 
the retirement of his brother, but his liabili- 
ties in the trade are not supposed to be at 
all large. 
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S. B. Kantor accompanied by his wife, is 
on a trip down south for two weeks. 

Merton E. Gray, formerly with Gendreau, 
has severed his connection there and now 
is working for Frank A. Andrews. 


George Filion of Salem contemplates sell- 
ing his business and going to assist his 
father in Lowell who is somewhat indis- 
posed. 

W. K. Atwood, Portland, Me., has given 
‘up business on his own account and is now 
employed by the R. C. Barnstone Co., 
Lewiston, Me. 

Arthur S. Kelley, Norling & Bloom Co., 
is indulging in ice-fishing at Lake Winnepe- 
saukee, N. H. This is a favorite pastime 
in the Winter. 

James Holland, Concord, N. H., writes to 
the trade that he is giving up his jewelry 
store, as he is about to enter the govern- 
ment’s service. 

Miss Jennie Kroll, chief auditor of the 
Boston Jewelry Co., has taken an extended 
vacation and is journeying through South 
Carolina and Georgia, where she will visit 
places of historic interest. 


The Roxbury Iron & Metal Trade an- 
nounces that it has purchased the lathe 
drills and other machinery belonging to the 
American Watch Tool Co., and is prepared 
to dispose of them to the trade. 

William Ripley has been appointed mana- 
ger of the business recently conducted by 
the late George Gooding. Earl Gooding, 
formerly in the business, has been made 
captain in the draft army in Texas. 

Felix Vorenberg, head of the F. Voren- 
berg Co., and president of the Massachu- 
setts Credit Union Association, appeared 
before the legislative committee on banks 
last week to urge favorable action on the 
bill to charter the proposed Massachusetts 
Credit Union bank. 


Under the name of the Richards Diamond 
& Jewelry Co., Robinson Bros. are about to 
open as a jewelry store, the premises oc- 
cupied by M. L. Asher Co., corner of School 
and Washington Sts. Robinsons have two 
other stores, one on Washington St. and 
another in Roxbury. 

The proposed bill to compel the proper 
marking and description of gold articles 
offered for sale has been killed. The House 
rejected it by a substantial majority and 
also refused reconsideration. Had the bill 
become law it would have effected radical 
changes in the present practice. 

Nathan Alberts now belongs to the Or- 
der of Benedicts. He married Miss Pauline 
Rubin, Feb. 24. The ceremony, which took 
place at the bride’s home, was a simple af- 
fair, only relatives being present. The hap- 
py pair are enjoying their honeymoon in 
the balmy climate of the southern States. 

Last week was a short one for the 
jewelers. Monday being a heatless day 
(fortunately the last) the stores were 
closed, and Friday, being Washington’s 
birthday, they were again shut. Many of 
the jewelers open only half day Saturday, 
so that to the majority there were only 
three days and a half for business. 

In the front window of the store of K. E, 
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Ordstedt, Bromfield St., are two coins 
which have attracted a good deal of atten- 
tion lately. They are two of the iron pieces 
which have been substituted for silver in 
Sweden, owing to the shortage of the white 
metal. The coins were brought back by 
C. E. Fahlstrom, who recently returned 
from Sweden. 

The Red Cross recreation building at 
Camp Devens, now under construction, will 
be equipped with money raised through 
the Silver Thimble Fund, which to date 
has received more than 8,000 contributions 
of silver, gold and jewelry, in addition to 
money. The campaign in aid of this fund 
is to close shortly with a sale of the more 
valuable articles. The rest will be melted 
and the metal sold. 

It was with deep regret that the trade 
learned of the death of Clarence E. Reed, 
who for some time had been working in a 
munition factory at Camp Joseph Johnston, 
Jacksonville, Fla. The cause of death was 
hemorrhage of the lungs. Interment took 
place Sunday, Feb. 24, at Glenwood Ceme- 
tery, Everett. Mr. Reed was formerly as- 
sisting his brother, P. J. Reed, in the manu- 
facture and sale of class pins, their offices 
being in the Washington building. 











Charles P. Keeler has returned from a 
pleasure trip to the south. 

Lawrence Baer is spending two weeks in 
Maine and New Hampshire. 

Frank M. Mossberg attended a confer- 
ence in Washington last week on war in- 
dustrial work. 

Thomas S. Carpenter left last week for 
Florida where he will remain for the 
month of March. 

Leonard I. Lamb presided over the 
monster prohibition meeting held Sunday 
afternoon in the Columbia theatre. 

The Attleboro Gaslight Co. has petitioned 
the Massachusetts Gas and Electric Light 
commissioners for authority to increase the 
price of gas from $1 to $1.15 per 1,000 feet. 
Increased cost in an abnormal year is given 
as the reason for the increase request. 

A new development occurred last Thurs- 
day evening in the Watson Co. theft cases 
when Garnett Gormley, aged 29, and 
Arthur Washburn, aged 29, were arrested 
in Bridgeport, Conn., charged with receiv- 
ing stolen property. Chief of Police Gin- 
gras and Lieutenant Flanagan brought the 
men back to Attleboro and they were ar- 
raigned Saturday morning. The arrests 
were a sequence to the recent court case 
against Paul W. L. Peary, alias “Gormley,” 
who was in court charged with the larceny 
of silverware from the factory of the Wat- 
son Co. The police searched the room of 
Gormley and Washburn and say that $200 
worth of silverware, the alleged property 
of the Watson Co. was recovered. Gormley, 
who was arrested in Bridgeport, is a 
brother to the young man arraigned three 
weeks ago. 








H. O. Olander, Zumbrota, Minn., re- 
cently sold his jewelry store to Oswald C. 
Kalaas, 
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Feature the SIX POSITION 
Adjustments 


—in your watch sales talks, your windows and news- 
paper advertising. 

You'll find this a very interesting point with your 
customer. 

He has read about watches and watches, but he 
comes to you for the greatest watch value for his 
money. 

You can give it to him. 

So show him a SIX position watch. 

Take the BUNN SPECIAL, for instance. 

Tell him of its superior features, its accuracy and 
durability and its continued popularity with railroad 
men. 

Explain the various adjustments to him and tell him 
how they increase the cost and insure the timekeeping 
qualities of the movements as they grade up from tem- 
perature adjustments to three, five and six position 
adjustments. 

Then show him that with all this increased cost you 
can sell him a SIX position BUNN SPECIAL for 
no more than he’d have to pay for many five position 
adjusted watches. 

You can readily see the favorable impression you'll 
make on your customer and his friends by giving him 
this superior watch value. 

Try this line of salesmanship for awhile and note the 
improvement in your watch sales. 


Illinois Watch Company 


Springfield 
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Chicago Notes. 





P. M. Nelson, of Nelson & Tuttle Co., is 
on a trip for the company through lowa 
and Nebraska. 

Robert L. Clark, representing the Derby 
Silver Co., left last week for a trip through 
the Middle West. 

Mrs. Luther Derwent, of Rockford, 
[ll., was in the city buying merchandise 
during the week. 

Lon Fleming, sales manager for the 
South Bend Watch Co., was in Chicago on 
business last week. 

E. Marshall of C. & E. Marshall, Chicago 
and Columbus, O., spent several days in 
Chicago last week on business. 

Sid Israel, who represents the J. J. 
White Mfg. Co., Providence, R. I, is 
visiting the factory in the east. 

Fred G. Thearle, of the C. H. Knights- 
Thearle Co., was confined to his home 
most of last week on account of illness. 

Ben Hirsch, representing Milton Ros- 
enberg and the Peerless Chain Co., has 
gone to New York to stay about a 
month, 

Luther McCain, of Delphi, Ind.; Frank 
Crebs, of Frankfort, and J. A. Rovelstad, 
of Elgin, Ill, were among the buyers here 
last week. 

J, Milhening, Inc., unfurled a beautiful 
silk service: flag last week with 10 stars, 
nearly every one of which represents a 
volunteer. 

H. M. Stegeman, secretary and treasurer 
of the Wadsworth Watch Case Co., accom- 
panied by Mrs. Stegeman spent last week 
in Chicago. 

The Winters School of Engraving has 
been moved from the 14th floor to the 4th 
floor of the Lake View building, 116 So. 
Michigan Ave. 

George Weidig, manager of the Chicago 
office of Joseph Fahys & Co., left last week 
for New York city where he will be for 
about two weeks. 

H. Schwartz, diamond broker, is mak- 
ing a western trip. He is expected back 
in his office in the Heyworth building 
some time this week. 

Alfred Moss, representative of the 
Lyons Mfg. Co., Providence, R. I., has 
Just returned from a trip to the factory 
and other eastern points. 

Applebaum & Kahn have discontinued 
their store at 3210 Lincoln Ave. and last 
week sold the entire stock and fixtures to 
the Western Purchasing Syndicate. 

Oscar S. Balzer of A. Hamburger & Sons, 
Inc, Los Angeles, Cal., spent a few days 
in Chicago last week on his way to New 
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York where he will be for about two weeks. 
James M. Curley, manager of the Chicago 
office of the Waltham Watch Co., left last 
week for a trip to the Pacific Coast. Mr. 
Curley will be gone about six weeks, 

F. M. Kline, with Juergens & Andersen 
Co., returned last week from a trip to the 
larger cities as far west as Denver, and 
reports the retailers doing a good busi- 
ness, many of them better than January 
and February of last year. 

W. E. Phinney, who for the past eight 
years has represented the Pairpoint Cor- 
poration in Ohio, Indiana and Michigan, is 
now in charge of the Chicago office at 402 
Columbus Memorial building. He will now 
call on the trade in Illinois and Wisconsin 
and ihe large cities of the Middle West. 

In accordance with the ruling of the 
Chicago Jewelers’ Association, the mem- 
bers of that body closed their places of 
business last Friday after 1:00 Pp. m. in 
honor of Washington’s Birthday. A few 
of the places down-town did not open all 
day. Banks and brokerage offices were 
closed tight, 


Long Ling, buyer of silverware for 
Mandel Bros., has gone to New York. 
Edward Ertle, who has been buyer of house 
furnishings, has been appointed assistant 
buyer of china, glassware, art goods, flat 
and hollow silverware, and bric-a-brac. 
He will serve under Mr. Ling but will 
have direct charge of much of this buy- 
ing. 

A. L, Kramer, of Brod & Co., 29 E. 
Madison St., has returned from a trip to 
the Pacific Coast. This is the first trip 
he has made for this concern, for which 
he became representative on the first 
of the year. Mr. Kramer has traveled 
the Pacific Coast for other houses, 
however, and is familiar with the trade 
out there. 


J. V. Barborka of Denison, Ia., who has 
entertained the jewelers many times at 
State and National conventions by playing 
the harp, was in Chicago several days last 
week buying goods for his new store. Mr. 
Barborka has recently removed to a new 
building which he fitted up especially for 
his business and now has one of the most 
modern jewelry stores in Iowa. 

Don Russell, 9-year-old son of John E. 
Russell, head of the jewelry department of 
Montgomery Ward & Co., was drowned in 
the north branch of the Chicago River last 
Friday, while sliding on the ice. He had 


gone from his home at 4829 Monticello Ave. 
to play with some of his mates. They were 
standing on the bank watching him when 


the ice broke and they saw..voung Russell 
sink. The body had not:-been recovered 
at a late hour Saturday. bor 
Robert. Rueping, the diatmond:i:pawn- 
broker in the Heyworth: building;:;whose 
money-bags have frequently. beem sought 
by embarrassed members of thestsade,; is 
in the limelight once more.  Ruéping!was 
arrested last week, on a charge. brought 
by his wife, that he has conspired to de- 
fame her character, in order to secure 
possession of their daughter, Margaret. 


De Witt A. Davidson, president of: the 
National Jewelers Board of Trade; F. 
C. Backus, secretary; M. L. Ernst, coun- 
sel, and Arthur Lorsch, vice-president: 
were in the city last week. All attended 
the evening meeting of the Chicago 
Jewelers’ Association. Mr.. Ernst will 
open an office here for the handling of 
collections for members of the Nationa! 
Jewelers Board of Trade. Mr. Ernst is 
a member of the law firm of Green- 
baum, Wolf & Ernst, and is an attorney 
of recognized ability, with special ex- 
perience in jewelry work. The office will 
be on the 12th floor of the Mallers’ 
building, in the suite occupied by the 
Board. 


Theodore A. Pontius, secretary of the 
Chicago Lapidary Co.,. Heyworth build- 
ing, has arrived in France, according to 
word received by a member of the firm. 
He enlisted last fall in the Signal Corps. 
Mr. Pontius is a carrier pigeon expert, 
and in that capacity will serve the flag 
“over there.” The general public is not 
entirely familiar, in spite of numerous 
magazine articles, with the important 
part which these pigeons are playing in 
the signal service. Mr. Pontius has 
raised and studied carrier pigeons for 
many years, and his birds have frequent- 
ly won prizes at exhibitions of fanciers. 
Before leaving for France he went 
through special training at Fort Leaven- 
worth, Kan. 


The Chicago Jewelers’ Athletic Associa- 
tion Bowling League is on the last half of 
its bowling schedule. On Tuesday evening, 
Feb. 19, the American Optical Co. won 
three games from F. A. Hardy & Co.; L. 
Manheimer & Bro. won two games from 
the Jansen Clock Co.; Otto Young & Co. 
won two games from Milhening, Inc., and 
Central Optical Co. won two games from 
Moore & Evans. The interesting feature 
of the evening was the games of Mlady of 
the F. W. Jansen Clock Co. The games 
that he rolled were 210, 203 and 191, for an 
average of 201%. High single game, which 




















was 230, went to Ed. Borches of the Otto 
Young & Co. team. The high team game, 
901, went to the Central Optical Co. Al. 
Gaul of the American Optical Co. has the 
highest individual average for the season, 
187%. Geo. Krown of the same team is a 
close second with 184 14/39, and Joe Hilfer 
of the Moore & Evans team is third with 
183 35/54. Geo. Newbauer of the Central 
Optical Co., has high single game of 264. 
Moore & Evans has high team game of 
1,081 and the American Optical Co. has 
high team game average of 962 2/3. Sessing 
of Milhening, Inc., has the high individual 
average for three games, 22474. 


One or more arrests which had been ex- 
pected to come in the robbery of the Heller- 
Rose Co., had failed to materialize late last 
week. Detectives working on the case were 
vague in discussing developments. They 
declared that while clues had been dis- 
covered which seem to point to the guilt of 
certain persons known to the police, suf- 
ficient evidence to make a case had not been 
gathered. “We do not wish to involve in- 
nocent people in this crime,” said Detective 
Gwynn of the Central Station. “I can say 
that we have discovered clues, but in some 
instances these have fizzled. The persons 
we have questioned in the hope that they 
might know something of the crime have 
satisfied us that they know nothing, and 
they have been removed from the shadow 
of suspicion... That the robbery was the 
work of professionals we are now satisfied, 
but .to pick these professionals from the 
thousands of known criminals whose 
records and pictures we have at the bureau 
of identification is another matter. We are 
making progress, and that is about all I 
can say.” Mr. Rose and the clerks who 
were in the place at the time of the rob- 
bery have looked at additional pictures at 
the bureau of identification, but have been 
unable to identify any of the photographs 
as those of the four men who cominitted 
the robbery. The police declare it is just 
possible that the crime may be the work of 
professional criminals who have never been 
arrested. 


That a certain number of the local 
creditors of the Goldsmith-Epstein Co. are 
opposed to putting the company through 
bankruptcy is becoming evident, as corre- 
spondence arrives from various claim hold- 
ers. Strong efforts, here and elsewhere, 
are being made to put through a composi- 
tion settlement. The condition of the com- 
pany is such, it is believed from the 
auditor’s report, that a straight bankruptcy 
proceeding would cause certain distinct 
losses. The good will of the company, for 
instance, would be subject to much shrink- 
age, whereas in the case of a composition 
settlement this would work to the better- 
ment of the assets. The companuy is re- 
ceiving every day many valuable orders, 
which have nothing to do with the punch- 
board proposition, and the filling of these 
means profit if the business is continued. 
Of course, there are those who hold an- 
other view. They believe that the longer 


the company is permitted to continue as a 
going concern the less are the chances of 
realizing the maximum amount on their 
claims. Charles Haffenberg, attorney for the 
Goldsmith-Epstein Co., is consulting with 
eastern creditors and their representatives 
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in Providence, the Attleboros, and possibly 
in New York, as noted in another column 
of this issue.. 











Walter Buhrman, a jeweler of Newcastle, 
Ind., has moved his store into a new loca- 
tion, which formerly was occupied by the 
jewelry shop of W. G. Hillock. The room 
has been remodeled, and Mr. Buhrman ex- 
pects to make substantial additions to his 
stock. 

Fire caused by a defective flue last week 
caused a heavy loss to the home of J. W. 
Owens, Greensburg, Ind. The flames had 
gained great headway before the fire was 
discovered. Mr. Owens’ loss is estimated 
at $10,000. Only $5,000 in insurance was 
carried. 

Max Hardin, Rochester, Ind., for the last 
nine years an employe of the Wm. A. 
Howard Jewelry Co., has resigned his posi- 
tion to go to Camp McArthur, Waco, 
Texas, to become a watchmaker in the avia- 
tion section of the army. After four weeks 
of training, he will begin his duties with 
the rank of sergeant. 

Homer G. Lester, 31 years old, a well 
known jeweler of Marion, Ind., died last 
week after an illness extending over a pe- 
riod of several weeks. Mr. Lester was con- 
nected with C. C. Faris for several 
years, but left the employ of that firm three 
years ago to engage in business for himself. 
He had been a very successful business man. 
A widow and one daughter survive. 

Several thousands of dollars worth of 
jewelry was stolen recently from the jewel- 
ry shop of Henry Wellner, Gary, Ind. On 
the day preceding the night of the robbery, 
Mr. Wellner carried an advertisement in 
the newspapers of Gary announcing his can- 
didacy for the office of justice of the peace. 
The advertisement carried the statement 
that he conducted one of the largest jewelry 
shops in the State. That night thieves evi- 
dently tried to verify the advertisement as 
they sawed through the iron bars on a door 
in the rear of the store. The loss was es- 
timated at approximately $4,000. 

Carl L. Rost, jeweler at 25 N. Illinois St., 
exhibited in his display window last week 
checks amounting to $100 which the Jewel- 
ers’ Security Alliance has paid to the Em- 
porium Loan Co. of Fort Wayne, Ind., for 
the arrest and conviction of George Miller. 
On Dec. 27 of last year Miller broke the 
display window in the Rost shop, stealing 
watches and jewelry valued at $600. The 
robbery was not discovered until the store 
was opened the following day. The thief 
pawned one watch in Muncie, which later 
was recovered, and then went to Fort 
Wayne where he appeared at the office of 
the loan company and tried to pawn a new 
Howard watch. Not believing his story, 
and seeing that the watch was new, mem- 
bers of the firm delayed him until the police 
could be called. It was found that he al- 
ready had served several terms, including 
convictions for highway robbery and for- 
gery, and he was convicted of grand lar- 
ceny and sentenced to the State prison for 
a term of from one to 14 years. 
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Hassenjaeger Bros. 


have ino | 
room 415 to room 405, Holland builds” 


W. E. Newland, of the Bolton Jewel 
— a Mo., accompanied by Me 

ewland, spent part of th 
St. Louis. ’ oo 

E. Hale, Ridgway, Ill.; E, L. B 
Alton, Ill, and A. H. Krause, Creams 
Ill, attended the automobile show } . 
during the past week. es 

J. Reed Elliott, who went to 
Springs, Colo., after disposing of we 
ness to the Sartor-Kroeger Jewelry Co 
is now at San Diego, Cal. ’ 

Fred Hyke, formerly with the Jno. Bol- 
land Jewelry Co., has taken a position with 
the Weidlich Jewelry Co. His work will 
be both in and out of the city. 

William Weidlich, president of the Weid- 
lich Jewelry Co., has returned from Bridge- 
port, Conn., where he was called by the 
tragic death of his brothers, Ernest and 
Fred, in a railroad accident. 

James J. Burke, president of the Brooks 
Jewelry & Optical Co., has returned from 
a trip to Nashville and Chattanooga and 
will leave shortly on his annual trip to 
the principal cities of Texas. 

Sidney Ringalsky, of Kansas City, Mo. 
has taken charge of the advertising and 
mail order department of the Gutfreund- 
Arnold Jewelry Co. J. J. Aberson wifl 
represent the firm on the road and left 
Wednesday on a trip through Illinois. 

The following out-of-town jewelers were 
in St. Louis during the past week: Curtis 
Datweiler, Washington; T. O. Ferguson, 
Bonne Terre; Elmer A. Collins, Sullivan, 
Ill.; J. C. Armstrong, Carterville, Ill.; L. A. 
Bunch, Herrin, Ill.; E. L. Barnard, Alton, 
Ill.; A. H. Krause, Greenville, Ill.; E. Hale, 
Ridgway, III. 

Arnold J. Barnett, son of Ben Barnett, 
pawnbroker and jeweler, who was ex- 
empted from the draft by the 28th ward 
board on the ground that his father was 
incapacitated from conducting the business, 
has been placed in Class III-B by the Dis- 
trict Board. That class includes men who 
have aged and infirm parents. 

Albert T. Malone, of A. A. Malone, 2902 
Chouteau Ave., has returned to St. Louis 
with his wife, after a stay at Pocahontas, 
Ill., where Mrs. Malone has just passed the 
Illinois State Board Examination for regis- 
tered trained nurses. Mr. and Mrs. Malone 
have moved into their new apartments at 
3703 Washington boulevard. Arthur J. 
Malone, of the concern, has just been ex- 
amined for the draft and is waiting to 
hear the outcome of his examination. 

Two linguistic highwaymen tried to hold 
up and rob Anton Rudski, a jeweler, of 
1436 Cass Ave., and a young woman who 
accompanied him, near 1500 N. 9th St. at 
midnight Saturday. When the men stopped 
the couple they at first ordered him to 
throw up his hands in English and then 
demanded his money and jewels in Polish. 
He told them that he had no money and 
no jewels and they were searching him 
when the young woman screamed. The 
robbers ran and policemen. pursued, but 
they got away. 
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Mehmert left the early part of 

for a trip north. ie 

Danville, Ky., was a visitor 
e week at local jewelry houses. 

a yt Foster, Cynthiana, Ky., was 
in Cincinnati _—? jewelry for her retail 
sn Druderer, formerly with the Traub 
Mfg. Co., Detroit, Mich., has taken charge 
of the factory of Whitehouse Bros. plant 

. 7th St. 

“= . Dorst, of the Dorst Co., was 
one of the manufacturers invited to attend 
the large rally of the Chamber of Com- 
merce Thursday, Feb. 21, in the interest of 
War Savings and Thrift Stamps. 

Levine & Doll, 715 Central Ave., have 
reported to the police that jewelry and dia- 
monds, valued at $325 were stolen from 
their show window Feb. 19 by a robber 
who threw a brick through the glass. 

E. A. Frommeyer, member of the firm of 
Klein Bros. Co., left Monday, Feb. 18, for 
a trip through Indiana. R. J. Frommeyer 
left at the same time for Kentucky; Charles 
Schoening for Virginia, and J. Hornback 
for Illinois. 

Victor A. Gebhardt, recently elected head 
of the Kiwanis Club, has been elected to 
another office. The jeweler was chosen 
one of the board of governors of the Hyde 
Park Country Club at the annual meeting, 
Monday evening, Feb. 18. 

E. B. Jacobs, of D. Jacobs Sons Co., who 
had to return home on account of illness, 
has continued his trip through Wisconsin 
and Illinois. J. D. Jacobs left Saturday, 
Feb. 23, for a trip in Ohio and Michigan. 
Aaron Strauss left at the same time for 
West Virginia. 

Gordon B. Miller, son of J. Clifford 
Miller of the Miller Jewelry Co., was named 
by Congressman Nicholas Longworth last 
week as one of the principals for nomina- 
tion to West Point Academy. Young Miller 
is now serving with the 37th Division at 
Camp Sheridan. 

Edward F. Kaelin, a Vine St. jeweler, 
failed by a few votes to win a place on the 
board of directors of the Central Vine 
Street Business Men’s Club at the election 
Tuesday night, Feb. 19. A landslide car- 
ried the entire opposition ticket into office 
despite the strenuous campaign of Mr. 
Kaehlin and his fellow candidates. 

C. E. Richter, of Richter & Phillips, was 
appointed on a committee Thursday to aid 
in electing Robert C. Harris, Cincinnati 
newspaperman, as Trustee of the Cuvier- 
Press Club. Mr. Richter is a vice-president 
of the Press Club and accepted the post 
willingly as the candidate directed Mr. 
Richter’s successful campaign last Fall. 

The absence from the city of close associ- 
ates of A. G. Schwab prevented his taking 
part in the ceremonies given by the Nobles 
of the Mystic Shrine Saturday, Feb. 23, 
when a class of 200 were conducted on a 
Caravan over the desert sands. Mr. 
Schwab is an enthusiastic Shriner and 
seldom Misses participation in the annual 
trip to Mecca. 

A dispatch from Hamilton, O., on Sun- 
day, Feb. 17, printed in local papers, stated 
that three men had been arrested for sell- 
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ing out the Abel stock of jewelry, 110 High 
St., at auction without a license. Abel 
recently went into bankruptcy in the Dis- 
trict Court at Cincinnati, and Samuel 
Meyers, Cincinnati, now at Camp Sherman, 
purchased the stock for $2,000 from Robert 
J. Shank, trustee in bankruptcy, after one 
of the men under arrest began auctioneer- 
ing the stock, with the other two as clerks. 
The men were released on $200 bail and 
held for trial in the Hamilton Municipal 
Court. The store was ordered closed by 
the police until a license had been obtained. 


Through an error it was stated in these 
columns two weeks ago that Mildred Clair 
had rented a store from Sam Meyers, who 
brought suit against her for damages for 
alleged destruction of wall paper and fix- 
tures in the storage room on the ground 
floor at 503 Walnut St. Mrs. Clair did 
not rent from Meyers at any time and the 
request by Attorney Louis Fernberg last 
week to have the case set for an early trial 
brought the matter to light again. Mrs. 
Clair had been using the premises for her 
business and Meyers rented it from the 
owner for his auction jewelry business 
without Mrs. Clair’s knowledge. She is 
then alleged to have entered the premises 
and created the damage mentioned. Meyers 
is now in the army. 


Carl Richter, brother to C. E. Richter, of 
Richter & Phillips, is spending a month’s 
furlough from his post as warrant officer 
aboard one of the United States torpedo 
boat destroyers. He is filled with thrilling 
tales of submarine chases he has partici- 
pated in since he first entered European 
waters last May, shortly after the declara- 
tion of war against Germany. He has been 
stationed in the English Channel during 
his foreign service. He declares the Gov- 
ernment destroyers are making 41 miles an 
hour through the rough waters of the chan- 
nel in their patrol work. The channel is 
very rough at all times. He declared the 
boat is quite frequently at an angle of 54 
degrees. On some submarine hunts in 
which he has participated, Mr. Richter de- 
clares the men were forced to go two days 
without warm food for the reason that no 
fires could be maintained aboard with the 
seas so rough. He has re-enlisted for the 
third time and will shortly return to his 
boat. 

Jewelers from Cincinnati and vicinity have 
played a prominent part in the first week’s 
bowling of the American Bowling Congress 
being held in Cincinnati. Teams from the 
Gruen watch factory and the Wadsworth 
Watch Case Co. took the alleys early, while 
the jewelers team of the Hamilton County 
League bowled Wednesday night. Many 
individual jewelers took part on other 
teams. The jewelers team was composed 
of J. Courtney, W. Pohlmeyer, F. Willett, 
R. Hess and H. J. Huber. They ran up a 
total of 2,510 pins. Pohlmeyer scored the 
highest individual game with 211. Huber 
scored one game of 210. The Wadsworth 
team was composed of C. Kern, B. Bur- 
land, F. Worlandf, F. Rose and H. Vonder- 
haar. They passed the jewelers score by 
totaling 2,574 pins in three games. Vonder- 
haar was the only man on the team who 
scored over 200, his final game recording 
232. The Gruen team totaled 1,959, with 
no scores equaling the individual records 
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of the other two jewelry teams. Compos- 
ing the Gruen team were G. Kueffner, H. 
Haerr, P. Schneider, F. Benner, and J. 
Graham. C. A. Nolting, of the Oskamp- 
Nolting Co., captained a team from the 
Kegel Klub. E. Bose, of the same concern, 
captained another team which ran up a 
grand total of 2,488. Bose scored 214 in 
his second game. A. Siemer, of the Os- 
kamp-Nolting Co., bowled Wednesday in 
singles and doubles, scoring 566 in the 
former and 1,042 in the latter event. 








Cleveland. 





J. A. Conn, auctioneer, is in Cleveland, 
after completing a sale at Atchison, Kans.. 

Frank H. Heppl has opened a new jewel- 
ry store on E. 71st St., near Harvard Ave. 

A. T. Hubbard, president of the Cowell 
& Hubbard Co., and Mrs. Hubbard, left 
the second week in February for Florida, 
where they will spend a month. 

Mr. Opie, of the Wadsworth Watch Case 
Co., Dayton, Ky., was a recent visitor to 
Cleveland. John Austin, of Geneva, O., was 
also among the jewelers in town during the 
past week. 

Walter Nielson, of H. P. Nielson, Lo- 
rain, O., was a recent visitor to the Cleve- 
land market. Thieves recently broke into 
the Nielson store at Lorain and stole goods 
to the value of $1,200, including 500 pieces 
from the showcases. 

Rieth Bros. is the name of the new firm 
made up of W. J. Rieth, formerly of Cleve- 
land, and his brother, who bought out the 
C. J. Wurst store at Elyria, O., one of the 
oldest in that section, having been founded 
many years ago by Mr. Wurst’s father. 

Gus J. Kasper, vice-president of the 
Cleveland Retail Jewelers’ Association, is 
now settled in his new store at 3741 Fulton 
Road, formerly the location of W. J. Rieth. 
Mr. Kasper purchased the stock and fix- 
tures of the old Rieth store and has added 
much new material. He will retain his 
original store which is located at 3415 
Clark Ave. 

Solomon Nusbaum, of the Wagner, Gil- 
ger & Cohn Co., reports business very fair.. 
W. H. Wagner, of this firm, is now on 2 
trip through the west, while W. H. Cohn, 
of the same firm, is traveling in New York 
and Pennsylvania. Whitson Collier, also 
traveling for this firm, was in Cleveland 
a few days last week, but is again on the 
road. 

The W. A. Southam Co., doing a jewelry 
business at I61 Arcade, this city, was in- 
corporated at Columbus, Feb. 14, with a 
capital stock of $25,000. W. A. Southam 
and Frank H. Cox are named as incor- 
porators. The shop. for some time past 
has been unincorporated and known under 
the name W. A. Southam. It was former- 
ly the A. D. Amsden Jewelry Co., incor- 
porated at $25,000, with A. D. Amsden, 
Ashtabula, O., as president, and W. A. 
Southam as secretary and treasurer. Sid- 
ney Bush was also among those included 
in the incorporators of the original com- 


pany. 








The Diamond Jewelry House is the style 
under which the Diamond Jewelry & Loan 
Co., Fresno, Cal., will hereafter do busi- 
ness. 
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I. Siegel, a Salt Lake City jeweler, ex- 
pects to be in San Francisco spending a 
short vacation next week. 


J. O. Kingstone, dealer in cheap jewelry 
and novelties, 717 Market St., has moved to 
larger rooms on the same floor. 

T. J. Patton, Placerville, Cal. and M. 
Markheim, Stockton, Cal., called on several 
of the San Francisco wholesale houses last 
week. 

Recent Los Angeles visitors have been 
W. E. Pell and H. P. Smith. A. Shaddow, 
Fresno, Cal., has also made one of his fre- 
quent visits. 

Sol Meyer of the Meyer & Talbott Co., 
Los Angeles, has been in San Francisco for 
the past week. He thinks that business is 
unusually brisk here for this time of the 
year. 

J. Macowsky and Benno Meyer have. filed 
articles of copartnership and will do busi- 
ness under the name of the San Francisco 
Jewelry Co. Mr. Macowsky is to be a gen- 
eral partner and Mr. Meyer, a special 
partner. 

Constant J. Auger, jeweler and silver- 
smith, 178 Geary St., whose store was 
robbed recently, says that they have not yet 
found the thieves, but that detectives who 
had been at work on the case have dis- 
covered the homes of both of the men. 

George H. Welch, formerly employed by 
Shreve & Co., died Nov. 17, of a wound 
received in France, according to word re- 
ceived by local friends. Mr. Welch was a 
veteran of the Boer War and in the present 
war fought with the Canadian artillery. 

The firm of H. C. Van Ness & Co. is now 
settled in its new quarters on the seventh 
floor of the Sachs building. The new rooms 
are much more pleasantly located than the 
former office at 150 Post St., and give a 
better opportunity for the display of goods. 

Arthur J. Bennett, eastern manufacturers’ 
representative, has moved into larger 
quarters in the Sachs building, where his 
newly arranged lines in silverware, etc., 
present a pleasing display. Mr. Bennett has 
been located for a number of years at 717 
Market St. 

Joseph Ryeberg, who has been the head 
engraver for Shreve & Co., San Francisco, 
for a number of years, is planning to move 
his family to Honolulu, H. T., where Mr. 
Ryeberg has received an excellent business 
offer. The present home of the Ryeberg 
family is in San Rafael. 

The large display rooms of M. Schussler 
& Co. are full of trunks and traveling cases, 
showing that a number of their salesmen 
and buyers are preparing for their Spring 
trips. J. H. Waitman, vice-president of M. 
Schusler & Co. has gone to eastern markets 
to purchase his Spring stock. 

H. E. Dove, western representative for 
the North American Watch Co., has given 
up his rooms at the Jewelers building and 
will in the future carry on his business 
direct from the home office at Mansfield, O. 
Mr. Dove is now in the east and expects to 
visit the western territory sometime before 
March. 

The Warner Co., Fresno, Cal. has 
moved into its beautiful new location where 





a much larger space is occupied. On the 
opening day no merchandise was offered for 
sale. The art exhibits and decorations are 
described in glowing terms by San Fran- 
cisco visitors who went over to attend the 
opening. 

J. W. King, manufacturers’ representa- 
tive, 717 Market St., has been touring the 
Coast for several weeks. After returning 
from the southern part of the State, where 
he reports good business conditions, he 
started for Seattle, Wash. He expects to 
visit Spokane, Tacoma and Portland, Ore., 
before returning. 

The Treo Jewelry Co. has moved from 
150 Post St. to the top floor of 45 Manila 
St. The new factory contains benches 
which are arranged to accommodate 50 
workmen. A new lot of modern machinery 
has been installed in the polishing room. 
Besides the main office the plant has a re- 
ceiving room, a vault room and a diamond 
setting room. 

The R. & L. Meyers Co., dealers in watch- 
maker’s tools, materials and jewelers sup- 
plies, 717 Market St. have recently re- 
modeled their entire establishment. Their 
business has increased so during the past 
year that it became necessary for them to 
enlarge their quarters. New stock, con- 
sisting of machinery, tools and materials 
which will make their place of business 
much more efficient than at any time in the 
past, have been added to their service de- 
partment. 

R. Mohr & Sons, wholesale opticians of 
150 Post St., have doubled their floor space 
by adding the room formerly occupied by 
the H. C. Van Ness & Co. Mr. Mohr, who 
was recently held up while on his way home 
from work and robbed of several valuable 
articles, says that the thieves overlooked a 
large diamond ring which was covered by 
his glove. A few days ago his keys, knife 
and receipt card for his Elks and Masonic 
orders were returned to him “with regrets.” 
No trace of the hold-ups has yet been 
found. 








Pacifie Coast Notes. 





Geo. W. Ryder & Son, San Jose, Cal. 
expect to occupy their new store soon. 

R. Kocher & Son, San Jose, Cal., have 
been enlarging and improving their store. 

Fred Hurd, a Carson City, Nev., jeweler, 
has discontinued his business in that city. 

Howard Dobrowsky, Anderson, Cal., has 
sold his jewelry business to Gordon W. 
Barney. 

The Hanford Jewelry Store, Hanford, 
Cal., will be closed out owing to the death 
of A. E. Gribi. 

The Oberlin Bros. Co., Fresno, Cal., will 
move soon into their fine new store on J 
St. in that city. 

R. Van Buren, owner of a jewelry busi- 
ness at Humboldt, Ariz., will make a visit 
to California soon to conduct some im- 
portant business. 

James Brown, a former resident of Napa, 
Cal., and an expert watchmaker and jewel- 
er, has accepted a position with the W. J. 
Nicholson jewelry store at 315 Ist St. 

D. A. Strousbach has opened a jewelry 
store in the Rehoefer building on Douty 
St., Hanford, Cal. Mr. Strausbach was 
formerly in the jewelry business in Los 
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Angeles. He is conducting a Watch ang 
tng shop in connection with his jewelry 
David Goldberg, former] 
Fano, Bakersfield, Cal., bes coal ? 
_ on oe St. in the same City ie 
‘ano is enlarging and o ise immneacth. 
his store. ~ — —a 
“Bobby” Hubler, son of R, A. Hubler 
jeweler of Porteville, Cal., is confined ts 
his bed as the result of a bad fall from his 
bicycle. He struck his head againgt the 
sharp curb. . 
J. H. Mellish who opened a jewelry cor. 
ner in a part of the H. & A. Statione 
store, Tropico, Cal., last Summer has mn 
so successful that he has been obliged to 
secure more room in order to accommodate 
his increasing stock and trade. He has 
leased a place at 334 Brand boulevard and 
is planning to be in his new home before 
the first of March. 
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J. Morris of the Edward Lehma 
Jewelry Co., is covering western Slope ter- 
ritory in Colorado. 

D. S. Maiman, who recently visited New 
York on a buying trip, is now covering 
Kansas territory, and will arrive in Denver 
in about two weeks. 

The jewelry firm of Olson & Wangnild, 
616 16th St., has been dissolved. The 
former has retired and Mr. Wangnild is 
continuing the business. 

Among prominent Denver business men 
summoned for jury duty at this term of 
the county court is Frank P. Allen of the 
Bohm-Allen Jewelry Co. 

H. A. Jacobson of the W. W. Hamilton 
Jewelry Co., who recently enlisted in the 
aviation department of the army, is taking 
a preparatory course in Denver. 

Among other jewelers from outside towns 
visiting Denver jobbers recently were the 
following: I. Cecil Dunn, Victor; G. L. 
Muffley, Golden; J. M. Price, Arvada; and 
Henry Curtis, Littleton. 

Word has been received here that Rex A. 
Jeffords has disposed of his jewelry busi- 
ness at Bridgeport, Nebr. The name of the 
purchaser and the future plans of Mr. Jel- 
fords are not known here. 

J. B. Campbell, a stranger in these parts, 
who resides in Omaha, has robbed Colorado 
of the honor of possessing the only woman 
road representative of a jewelry house, and 
has also taken from Charles Wathen & Co. 
of this city their best saleslady. The mar- 
riage of this young woman came as a Com 
plete surprise to her recent employers. 
Mrs. Sadler took no one into her confidence, 
but quietly slipped away to Omaha, none 
of her friends being aware of her departure. 
She has left her marriage announcement t 
tell the story and it is presumed that she 
has given up her road work to preside over 
“Jack’s” home. The young woman was 
known to jewelers throughout the west 4 
“Miss Sunshine” and acted the part. 
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The stock of James P. Wood, Bastrop, 
Tex., was recently damaged by fire. The 
loss above insurance is estimated about 


$200 or $300. 
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Whited, Ashland, Ore., is spend- 
w weeks in Los Angeles. 

12 John St., New York, is 
ular semi-annual business 


ing a fe 

I. Ackerman, 
here on his reg 
trip. 
Earl M. Wilkinson, Pomona, has passed 
the military examination and been accepted 
and placed in the first class. 

OQ. S. Balzer, manager of the jewelry de- 
partment of S. Hamburger & Sons, started 
for New York and the east, Feb. 16. 

Miss Nell Anfenson, of the office force 

of Mrs. E. C. F leming, 322 W. 6th St., has 
been ill at home for several days, but is 
wo Listen, Long Beach, is now Oc- 
cupying his new store, a fine, large one, 
double the size of former place, and is 
i ing his stock. 
". ? Ebner. of the E. W. Reynolds Co., 
is spending a few days at Del Mar, a popu- 
lar resort on the Coast, about 100 miles 
south of Los Angeles. 

Both members of the firm of Hoefer 
Jewelry Co., Kansas City, Mo., are spend- 
ing some time in Los Angeles and other 
parts of southern California. 

C. L. Stockmeier, a watchmaker, en- 
graver and designer who came here from 
the east some time ago, has just started 
in business at 720 Broadway Central build- 


ing. 

Sidney Moyse, of the E. Bastheim Co., 
is back from a trip up the Coast with Jo- 
seph Deutsch, the new salesman taking 
Mr. Moyse’s place. Mr. Moyse expects 
now to cover his old territory again. He 
was absent about five weeks. 

L. H. Driver, of the Paul D. Walsh Co., 
who recently returned from San Diego, re- 
ports business conditions there very pros- 
perous. J. G. Rogers, of the same com- 
pany, has gone on a business trip through 
the northern part of the State. 

Leon Nordman, of Nordman & Son, San 
Francisco, is one of the visiting jewelers 
here. Mr. Nordman’s son, Benjamin 
Nordman, recently retired from the firm 
and has opened a jewelry store in Oxnard, 
Ventura county, about 60 miles from Los 
Angeles. 

Charles E. Levi, Cincinnati, uncle of 
Charles H. Clark, diamond merchant at 
704 S. Broadway, has come to Los An- 
geles to spend the remainder of the Win- 
ter. He is helping Mr. Clark in the store 
during his special sale of the valuable dia- 
monds announced last week. 

Among the out-of-town jewelers who 
have been here recently are J. H. Woolard, 
Whittier; J. H. Blanchard, Ocean Park; 
W. E. Heald, Tropico; Frank De Arman, 
Ontario; Raymond Finch, Covina; C. W. 
Middleton, Pomona; W. G. Barks, Mon- 
rovia; Earl M. Wilkinson, Pomona; Mrs. 
George L. Dietrich, Anaheim; Mrs. A. L. 
Eacrett, Hollywood. 

Edwin B. Josephson, of Brock & Co.’s 
sales force, has passed the military exami- 
nation, was found in perfect physical con- 
dition arid held for service. He registered 
in Pocatello, Idaho, where he was then 
living, but was examined here. Gerald 
Batchelder, of the shop force of the same 
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company, has entered the military aviation 
service and is now at Berkeley, taking in- 
struction. 

Henry Preston Smith, president of the 
G. D. Davidson Co., who sprung a sur- 
prise on his many friends by going to San- 
ta Barbara, Feb. 4, taking with him Miss 
Ethelyn May Hanson, to whom he was 
married in that city, has returned from 
his honeymoon and is again in the store 
as if nothing unusual had happened. His 
motor trip with his bride to San Francisco 
and back was a delightful one, the weather 
being exceptionally fine during the entire 
trip. 








Evansville, Ind. 





TRADE CONDITIONS. 


Trade with the jewelry dealers of Evansville, 
both wholesale and retail, has been gradually im- 
proving during the past 10 days or two weeks, and 
indications point to a very good Spring trade. For 
two months and a little over the Ohio River and its 
various tributaries were closed to navigation by 
reason of the heavy ice, and since the breaking up 
of the ice and the resumption of navigation con- 
ditions have begun to improve. Many of the towns 
along the lower Ohio River have no railroad con- 
nections and were completely ‘“‘shut off’? from the 
world while the ice blockade lasted, and the jewel- 
ers in those towns suffered along with the rest of 
the business men. The retail trade in this city 
shows signs of marked improvement since the pass- 
ing of the ice. There is a feeling that trade is 
going to get better right along. General trade con- 
ditions here are as good if not better than this 
time last year. Collections are good. The whole- 
sale merchants say that their salesmen are sending 
in good reports and that the outlook now is ex- 
ceeding!y bright. 





J. Harry Poole, who formerly operated 
a pearl-button factory at Rockport, Ind., 
was in Evansville a few days ago on busi- 
ness. 

Mr. and Mrs. William Artes have re- 
turned from New Harmony, Ind., where 
Mrs. Artes was called by the illness of her 
mother. 

John Rohlander, who for many years 
operated a retail jewelry store on Main 
St., this city, and who retired a little over 
a vear ago because of ill health, is improv- 
ing and his friends hope for his speedy 
recovery. 

During the week beginning Feb. 20, the 
retail jeweiry merchants of Evansville had 
their stores handsomely decorated because 
of the annual automobile show that was 
held here and which brought many visitors 
to the city. 

R. Newton Sisson, pearl buyer at Oak- 
land City, Ind., who was here a few days 
ago as the guest of his brothers, Logan B. 
Sisson, editor of the Evansville Commer- 
cial, announced that he would dispose of 
his business in a short time and move to 
Miami, Fla. 

Paris, Ill., a city a few miles northwest 
of here, was visited by a $300,000 fire on 
Monday, Feb. 18, and among those who 
suffered loss was Patrick Coady, Terre 
Haute, Ind., who owned a jewelry store 
in Paris. Mr. Coady estimated his loss at 
about $5,000, which is partly covered by 
insurance. It is not known at this time 
if Mr. Coady will re-embark in business. 

Second prize in the Hall Mark store 
window contest was won by Misses Kuehn 
and Ruschmeyer, of the Kruckmeyer & 
Cohn jewelry store at 407 Main St., here. 
The contests were confined to the Hall 
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Mark stores in the various cities and was 
for the best window display to link up 
with the Hall Mark national advertising. 
The window display was made early in 
December and the amount won by the 
young ladies was $20. 

With the coming of Spring, it is expect- 
ed that the mussel diggers along the lower 
Ohio, Wabash and White Rivers will start 
work, and from the present indications the 
coming season is going to be an unusually 
busy one with the shell men. There never 
was a time when there was a better de- 
mand or better price for shells. The va- 
rious pearl-button factories at Rockport, 
Ind.; Petersburg, Ind.; Vincennes, Ind., 
and Shoals, Ind., have had a prosperous 
year, but during the past few months some 
of them were forced to close down be- 
cause of their inability to get shells. The 
pearl-button industry in southern Indiana 
has been developed on a large scale during 
the past few years and it promises to grow 
with each succeeding year. 





Des Moines, Ia. 





TRADE CONDITIONS, 


Business conditions in Des Moines and in Iowa 
generally are exceptional, The Winter season has 
seen more diamonds sold at retail than for several 
years past. Also more high grade jewelry has been 
sold than ever before. There has been little de- 
mand for plated ware. The Iowans have plenty of 
money and are putting it into the very best jewelry, 
cut glass and silverware the dealers have to offer. 
Wholesalers report good sales and collections, and 
everything points to an even better year than 1917. 
The tirade against the purchase of so-called non- 
essentials has had as little effect in Iowa as any 
place in the country, Many retailers are counter- 
acting its effects by liberal advertising. Bankers 
report money tight at this time due to the inability 
of the farmers and stockmen to get cars to ship 
their hogs, cattle and grain to market. As soon 
as the transportation is forthcoming, conditions will 
be back at normal. 





F. W. Stephenson of Hedrick attended 
the Des Moines Auto show the week of 
Feb. 18. He is an automobile dealer as well 
as a jeweler. 

Mrs. Alice B. Miller of the Butler & 
Miller jewelry and book store, Indianola, 
has gone to Chicago to take a course in 
interior decorating. 

M. A. Lumbard, accompanied by Mrs. 
Lumbard and daughter, Ruth, are spending 
the Winter months in Los Angeles. They 
will be there six weeks yet. 

L. A. Wells, Nevada, has located branch 
offices in several of the surrounding towns 
which have no resident optometrists. He 
will make regular trips to these places. 

The mother of George Hoy, traveling 
salesman for the M. A. Lumbard Co. of 
this city, died in St. Louis and was buried 
at Grundy Center Feb. 21. 

The Frank Schlampp Co. has presented 
W. B. Griffin, chief of the Iowa Secret 
Service, with a solid gold star. It is of 
beautiful workmanship and is inscribed, 
“Chief of the Secret Service Department of 
the State of Iowa.” 

Charles Singleton, the soldier-bandit, who 
was captured in New Orleans after having 
killed two officers, has confessed to being 
one of the robbers who got away with a 
tray of watches from the Hobbs jewelry 
store in Des Moines several weeks ago. 
The timepieces were recovered here when 
detectives searched a house where Singleton 
had made a rendezvous. 
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TRADE CONDITIONS. 


A feature of the situation in the Milwaukee and 
Wisconsin jewelry industry is the fact that manu- 
facturing jewelers are experiencing the busiest 
late-Winter season they have ever known. Usually 
February is one of the quietest months of the 
year, but in many instances manufacturers at Mil- 
waukee have been working overtime schedules on 
many days during the month now closing. Part 
of this rush is believed to be due to the fact that 
many people are having jewelry repaired and made 
over, whereas formerly the articles were discarded 
or replaced with new goods. Retailers, however, 
have been doing a very satisfactory business since 
the beginning of the year, and, with the cancella- 
tion of the heatless Monday coal-saving order, re- 
gard the situation as increasingly hopeful. 


A. Imig Sons, 62 N. 8th St., Sheboygan, 
Wis., recently received public mention for 
the assistance which it tendered in various 
ways to make a war fund benefit held in 
that city a success. 

Announcements have just been received 
in Milwaukee of the marriage on Feb. 17 
of Joseph Weishaus, jeweler and novelty 
dealer, 515 Wells St. to Miss Jennie 
Kovacs, Duquesne, Pa. 

Mrs. Marie Logemann, widow of George 
Logemann, one of the pioneer retail jewel- 
ers of Milwaukee, died Feb. 15 at her home, 
685 Holton St., at the age of 84 years. 
Mrs. Logemann came to Milwaukee with 
her parents in 1848 and resided here for 70 
years. The business established by her late 
husband is still being conducted at 244 W. 
Water St., by a son, Otto Logemann, under 
the style of Geo. Logemann & Sons Co. 
Two other sons are engaged in manufac- 
turing in this city. 

News has been received from Waupun, 
Wis., that F. J. Griffin has disposed of his 
interest in the Waupun store of the E. F. 
Doering Jewelry Co., Waterloo, Waupun 
and Berlin, Wis., to Adam Knippel, for- 
merly of Wausau, Wis. Mr. Griffin retires 
as manager of the store, a position which 
he has held five years, and plans to locate 
elsewhere, but is not ready to announce de- 
tails. In addition to being an expert 
jeweler and watchmaker, Mr. Griffin is a 
registered optometrist. 

William Jassoy, an expert jeweler and 
repairman with the Bunde & Upmeyer Co., 
has just received a letter mailed from 
Vilna, Russia, on Oct. 20, 1914, which was 
in transit for a period of 40 months. Vilna 
is located in that part of Russia which has 
changed possession between the Russians 
and Germans several times, which is be- 
lieved to be responsible for the unaccount- 
able and unusually long delay in delivery. 
The envelope was plastered with censors’ 
marks. Mr. Jassoy intends to frame the 
letter as a war relic. 

Peter Robinson, a real estate dealer of 
Chippewa Falls, Wis., was the successful 
bidder for the assets of Charles M. Hall, 
bankrupt, 210 Bridge St., Chippewa Falls, 
Wis., at the public auction conducted Feb. 
16 by Frank M. Buzzell, trustee. Mr. 
Robinson’s flat bid of $5,000 for the stock, 
fixtures, good will, etc., was accepted after 
separate bids were received on the assets 
in parcels. The only other bidder was a 
Chicage jewelry firm. The stock was in- 
ventoried at $11,531.36 and the fixtures at 
$1,200, a total of $12,731.36. When Mr. 
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Hall recently filed a voluntary petition in very busy. 


bankruptcy, schedules indicated that assets 
were $14,000 and liabilities in the neighbor- 
hood of $16,000. Mr. Robinson has not 
made public his intentions with regard to 
disposition of his purchase, but it is be- 
lieved that he represented a Chippewa Falls 
retailer in the transaction. The report of 
the sale has been presented to the referee 
in bankruptcy at Eau Claire, Wis., for con- 
sideration and until it is approved, no an- 
nouncement will be made by Mr. Robinson. 

Louis Reichel, retail jeweler and optom- 
etrist, Grand Rapids, Wis., has taken a 
long-term lease on the Wood Block, for 
many years occupied by Anton P. Hirzy, 
who recently retired from business because 
of ill health, as already noted. The build- 
ing originally was erected for the occupancy 
of James R. Chapman, who later moved to 
Oshkosh, Wis., and is designed especially 
for jewelry store purposes. Mr. Hirzy has 
completed the disposition of his stock and 
fixtures and Mr. Reichel is now moving 
from the west side into the quarters, where 
he expects t» re-open March 1. 











TRADE CONDITIONS. 


Never before has the diamond business been so 
good as at the present, according to local jewelers. 
As in all other lines diamonds sell better when 
prices have an upward tendency, but the dealers 
‘believe that many persons are buying stones now 
as investments where they had not thought of them 
in this light heretofore. Another feature which 
has helped sales is the number of soldiers who are 
becoming engaged or being married before leaving 
for service, many of whom purchase diamonds to 
leave with the young women of their choice. 





Mrs. C. S. Craven is visiting her parents 
in Dallas, Tex. 

G. A. Casson, Richmond, Mo., is remodel- 
ing his jewelry store. 

A. F. Hartwich, Axtell, Kans., has bought 
the Axtell Jewelry Store. 

B. Sturgell, Garden City, Kans., has moved 
his jewelry store into a splendid new 
location. 

G. V. Dickinson, general manager of the 
Elgin National Watch Co., was in Kansas 
City recently. 

J. W. Brown, Kansas City, Kans., re- 
cently suffered some damage to his jewelry 
stock when the store caught fire. 

Walter B. Jaccard, nephew of Walter M. 
Jaccard, president of the Jaccard Jewelry 
Co., has joined the aviation corps. 

H. McKinney, Kansas traveler for the C. 
A. Kiger Co., is recovering from a week’s 
illness. He was threatened with pneumonia. 

Arthur Linderman, salesman in the dia- 
mond department of the Jaccard Jewelry 
Co., has arrived safely in France, according 
to a letter just received by his business 
associates. 

Salvatore Randazzo reports that there is 
a great demand for cameos. He has lately 
received a shipment of these goods, the 
order for which had been placed some 
months ago. Mr. Randazzo says that the 
bulk of his business since the holidays has 
been in cameos and diamonds. 

James O’Grady of the Chicago branch of 
the Waltham Watch Co., was in the city 
Feb. 15. Mr. O’Grady reports his factories 
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Aeroplane clocks 
work for the government otetliy wane 
ider- 
able time of the employes, but with all th 
te e 
additional work the company is able to ke 
up the regular number of movements . 

Miss Maude Flower will leave the Jaccard 
Jewelry Co. March 1 and will take charge of 
the advertising department of the Robert 
Keith Furniture Co. Miss Flower has on 
wan J accard’s for six years, working into 
the position of head of the advertisement 
department from stenographer. Miss 
Flower is secretary of the Women’s Adver- 
tising club. 

C. S. Craven has an order for a diamond 
bar pin which will cost when finished $15,- 
000. The design calls for a center diamond 
two and a half carats in size, with a two- 
carat stone on either side, and correspond- 
ing diamonds varying in size from carat and 
three-quarters to one carat each and eight 
additional smaller stones. The pin will be 
five and a half inches long and will contain 
diamonds weighing in all 26 carats. 

G. Kiger of the C. A. Kiger Co. has re- 
turned from a business trip to New York. 
While east Mr. Kiger stocked up heavily 
on Swiss watch movements, anticipating a 
possible embargo on importations of this 
class of goods. Returning home Mr. 
Kiger stopped off in Washington, D. C, 
where he visited his brother, Herbert Kiger, 
who is a sergeant in the motor equipment 
section of the army. Sergeant Kiger was 
for two years manager of the service de- 
partment of the Apperson Automobile Com- 
pany in Kokomo, Ind. 

George H. Edwards, mayor of Kansas 
City, has returned from Washington, D. C., 
where he was in conference with the fuel 
administrator in an effort to get a permit 
for Kansas City to buy coal from another 
district, including’ Illinois. Mr. Edwards’ 
mission was successful. Mr. Edwards says 
that Washington is the busiest spot on earth 
just now. Soldiers are in evidence every- 
where and everyone is rushing about doing 
the utmost to further work to help our 
army. While in Washington Mr. Edwards 
visited his son, Lieutenant George H. 
Edwards, Jr., who is in the quartermaster’s 
department there. 

Among recent visitors in the city were: 
John J. Recht and family, Norton, Kans.; 
B. R. Hoeppner, Hillsboro, Kans.; Mr. 
Vawter, Marshall, Mo.; A. L. Wilson, 
Hutchinson, Kans.; Frank Bangs, Salina, 
Kans.; Harry T. Lander, Lawrence, Kans. ; 
Ray De La Mater, McAlester, Okla.; R. H. 
Riley, Wellington, Kans.; W. S. Noble, 
Drexel, Mo.; Edgar Carruth, Herington, 
Kans.; E. M. Taylor, Manhattan, Kans.; 
Joseph Thompson, Lawson, Mo.; M. A. 
Coffman, Braymer, Mo.; J. B. Hampton, 
Colby, Kans.; J. A. Zimmerman, Warrens- 
burg, Mo.; S. D. Silverwood, Oakley, 
Kans.; W. T. Brown, Sterling, Kans. 











The “Daylight Saving Bill,” which has 
already been passed by the Senate, has 
been favorably reported to the House by 
the Interstate Commerce Committee. The 
bill was amended to have the “daylight 
saving” prevail from the first Sunday 
March to the last Sunday in October. 
The Senate had fixed the period between 
April and September. For the “daylight 
saving” period the clock will be advanced 
one hour. 
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Among buyers from the State who have 
recently visited the Detroit market were: 
George Johnston, Northville; William T. 
Blashill, Oxford; H. D. Walton, Armada, 
and George Chambers, Mt. Clemens. 


Louis Weitzman, jeweler, at 86 Wood- 
ward Ave. is spending the Winter at 
Tampa, Fla., and New Orleans. He ex- 
pects to return to Detroit about March 1. 
His brother, Ben Weitzman, is in charge 
in his absence assisted by Hugh Finley. 


Abner A. Moss, trading as A. A. Moss & 
Co., on the second floor of 122 Farmer St., 
wholesale jewelers and dealers in premium 
novelties, are going out of business, and 
have advertised their stock and fixtures 
among members of the jewelry trade in 
Detroit. 

Robert Traub, of Traub Bros. & Co., 205 
Woodward Ave., will shortly leave for a 
two weeks’ vacation in California, where 
he hopes to get a brief indulgence in his 
favorite sport of golfing. Mr. Traub is 
one of the new members of the Detroit 
Golf Club. 

George Beier, office man for the Ward- 
Tesch Mfg. Co., wholesale and manufac- 
turing jewelers, on the fourth floor of the 
Dean building at 169-171 Griswold St., 
who has been with that firm for seven 
years, is included in Class 1A under the 
new draft, and expects service. 

James D. Murray, a retail jeweler, at 
880 Kercheval Ave., who was seriously in- 
jured two weeks ago by being run down 
by an automobile in one of the downtown 
streets, is still confined to his home. He 
was not able to secure the number of the 
machine which struck him, as the driver 
put on extra speed and disappeared. 

Mr. Schwartzchild, of Schwartzchild 
Bros., jewelers, of Richmond, Va., who is 
now in the aviation corps of the United 
States Army, and stationed temporarily at 
the Packard Motor Co. plant here, where a 
large number of Liberty motors are being 
made, was a caller on Robert Traub, of 
Traub Bros. & Co., and other Detroit 
jewelers last week. 

Wright, Kay & Co. have inserted an ad- 
vertisement in the Detroit Saturday Night, 
over their name, calling attention to the 
editorials on business, written by Henry H. 
Nimmo, editor of that publication, as being 
profitable articles for the public to read. 
Mr. Nimmo’s recent page editorial, entitled 
“The Gas Attack on American Business,” 


was reprinted in the anniversary number. 


of THE JEWELERS’ CIRCULAR. 

William R. Hamburg, one of the officials 
of Wright, Kay & Co., 207 Woodward Ave., 
will return to Detroit this week from an ex- 
tended vacation in the South. He spent 
much of his time at Passa Grille, Fla., and 
Stopped off at Washington, and other 
points of interest on his way back. Mr. 
Hamburg will return just in time to delve 
into the rather monotonous duties of taking 
inventory which the firm will start follow- 
ing their successful annual sale. 

James H. Garlick, 168 Griswold St., has 
just purchased for $20,000 a handsome new 
residence at 388 Longfellow Ave., near 





Hamilton Ave., in the heart of one of De- 
troit’s finest and newest residential dis- 
tricts. He will occupy his new home at 
once, moving from his present home at 76 
Philadelphia Ave. Residence property 
valued at $10,000, which Mr. Garlick owned 
at 125 Westminster Ave., was traded in 
on the new deal. 

James H. Garlick, 168 Griswold St., has 
purchased for 25 cents on the dollar the 
stock of E. D. Fleming, in Room 305, Sun 
Building, on State St. The stock inven- 
toried about $1,200. Mr. Fleming did an 
installment business among the local street 
railway employes largely, and his accounts 
have been taken over also by Mr. Garlick. 
It is the intention of Mr. Fleming to re- 
turn to his home in Alton, IIl., and later 
go into business with his brother in In- 
diana. 

Edward Loud, a younger brother of 
Percy K. Loud, secretary of Wright, Kay 
& Co., has just joined the service of his 
country through the military stores depart- 
ment, which includes the ordnance division. 
He will take an intensive course in training 
at the University of Michigan, military 
branch for this service, and will then be 
stationed for a time at Atlanta, Ga., be- 
fore his journey to France. He is only 
23 years old and was at one time in the 
service of Wright, Kay & Co. 


Thieves took advantage at 7 o'clock on 
the morning of Washington’s Birthday to 
hurl a brick through the display window 
of the jewelry store of V. Treska, at 1010 
Chene St., securing diamond rings worth 
$335. These included a half carat diamond 
ring worth $125; a three-eighth carat dia- 
mond ring, $100; a nine-stone cluster ring, 
$50; two chipped diamond rings worth $36, 
and three chipped diamond rings worth $24. 
Detectives Repp and Haig were assigned to 
the case, but no trace of the thieves has 
been secured. 

An interesting exhibit of war trophies 
from Europe, gathered by George Scrib- 
ner, Jr., familiarly known as “Junior”’— 
a son of George Scribner, of the Scribner 
& Loehr Co., of Cleveland, has just been 
made in the windows of Traub Bros. & Co., 
205 Woodward Ave. The exhibit includ- 
ed German gas masks, helmets, aviator out- 
fits, hand grenades, bullets, shells, and 
other war implements gathered by young 
Scribner during his service at the front in 
France and Belgium. “Junior” Scribner 
is attached to an ambulance company of 
the hospital corps at the front. 

Among members of the Detroit jewelry 
trade who have been listed in Class Al in 
the new draft and who have been notified 
to take examinations, are Harrison Bach- 
rach,: bookkeeper for the Castleberg Na- 
tional Jewelry Mfg. Co., which has just 
closed its Detroit store at Grand River and 
Griswold Sts.; Valentine Hauser, son of 
Fred Hauser, manager for Sol. E. Sallan, 
Woodward and Gratiot Aves., and Ray- 
mond Carleton Taylor and Elon Zerga, 
both with the sales force of James H. Gar- 
lick, 168 Griswold St. Mr. Taylor recent- 
ly refused a commission in the army, and 
Mr. Zerga was only recently married. 

Lieut. O. Allan Herschberger, who was 
formerly secretary of the Charles A. 


Berkey Co., at 222 Woodward Ave., was 
a visitor among old friends in the trade 
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over Sunday, when he came to the city 
to attend the Masonic ceremonies attend- 
ant upon. the conferring of degrees on a 
large number of members of the new na- 
tional army now stationed at Camp Custer, 
Battle Creek, Mich., where Lieut. Hersch- 
berger is quartered. James H. Garlick, 
retail jeweler at 168 Griswold St., who is 
Oriental guide in the Moslem Shrine of 
the Masonic Order, was also prominent in 
the ceremonies attending the conferring of 
the degrees upon the soldiers. 


Hugh Connolly & Son are now making 
alterations to their main store at Griswold 
St. which include taking in a large part of 
the second floor of the building of which 
they have so long occupied the ground 
floor. Their added floor space will almost 
triple their floor capacity. Entrance to 
the second floor is obtained through a new 
staircase which has been erected in the rear 
of the old store. The new quarters upstairs 
are lighted with the latest inverted ceiling 
lights, and will be one of the show places 
of the city. Business in the old store has 
been carried on as usual during the alter- 
ations. Hugh Connolly will leave shortly 
for an extended Spring vacation in Cali- 
fornia. 


Gottlieb Flachsmann, retail jeweler, at 
1803 Mack Ave., has given a chattel mort- 
gage to Henry Luths of the Luths, Dorweld 
Haller Co., in the Liggett building. Mr. 
Flachsmann has been in business on Mack 
Ave., only about two years. He had a 
small stock worth between $1,500 and 
$2,000. It is expected he will try to remain 
in business. He is a member of the well- 
known family of Flachsmann Bros., all of 
whom are in the jewelry business—Mat- 
thew Flachsmann, retail jeweler, 1185 
Gratiot Ave., and Frederick Flachsmann, 
also proprietor of a jewelry store at 821 
Gratiot Ave., are his brothers. The father 
of the brothers was also a well-known re- 
tail jeweler before his retirement recently. 


J.C. George Ruttmann, secretary and treas- 
urer of the George Ruttmann Co., wholesale 
jewelers, fifth floor of the Fisher Arcade 
Building has just been elected treasurer of 
the Vortex Club of Detroit, an association 
whose membership includes a business man 
from each line of trade in thé city. Mr. 
Ruttmann represents the jewelry trade in 
the club. He has been vice-president of 
the Vortex Club for two years. The elec- 
tion was held in a meeting at the Hotel 
Cadillac. The mutual advancement and 
welfare of business trade and profession 
of every member is the creed of the Vor- 
tex Club. The club seeks also to encour- 
age and influence an interchange of trade 
for and between members, and to extend 
and promote the spirit of loyalty, fellow- 
ship and sociability. The Charles R. Mil- 
ler Jewelry Mfg. Co. are also members of 
the club, which meets every Wednesday in 
the Hotel Cadillac at 12:30 o’clock. Mr. 
Ruttmann has decided to remain in his 
present location in the Fisher Arcade build- 
ing, although he had announced in Decem- 
ber he would seek a new location on Jan. 1. 
Satisfactory lease conditions have been ar- 
rived at which will enable Mr. Ruttmann 
to retain his old location. 

Thieves for the second time in a month, 


‘on Wednesday night, Feb. 20, smashed the 


window display of the Miller-Hoefer Co., 
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at 33 State St., securing watches and jewel- 
ry worth about $250. According to the re- 
port made to the police by Manager Vic- 
tor R. Levy, the thieves smashed the win- 
dow as shown by the still alarm report, at 
11:45 o’clock at night, and through a small 
opening, not more than four inches wide, 
stole the following goods: Men’s rings 
mounted with sapphires, amethysts and 
rubies, with designs in K. of P., Eagles, 
Elks and K. of C. emblems; women’s rings 
set with sapphires and rubies; pearl beads, 
14-k beads, engraved bracelet, sterling ci- 
garette case, cigar cutter, scarf pins, set 
in sapphires, pearls and rubies, and Walde- 
mar chains all worth $110.60, and nine 
watches of all makes worth $139.34. 

Jacob Rassner, a diamond setter and 
manufacturing jeweler, with offices in the 
Scherer building, has retained attorneys to 
defend him in the actions taken against 
him recently, in connection with his being 
detained for three days by the Detroit Po- 
lice Department, on suspicion that he knew 
something about the $60,000 robbery of the 
Ralph Dewey jewelry store at 7 Adams 
Ave. E. Mr. Rassner, who has been in 
business in Detroit for the last three years, 
coming here from New York, is a member 
of the newly formed Detroit Manufacturing 
Jewelers’ Association, and has always borne 
a very high reputation among the trade in 
the city. Mr. Rassner told his attorneys 
that during the three days’ detention by the 
- police, that he was kicked and assaulted, 
during a rough form of the third degree 
in an attempt of the police to secure a con- 
fession from him. His attorneys say he 
shows the marks of the beatings he got. 
He was transferred from one police station 
to another, and was woke up in the middle 
of the night several times, and put through 
frightful experiences calculated to make 
him confess. 

Creditors have refused to accept the 15 
per cent. composition offer of Walter L. 
Gepp, trading as “Gepp’s Jewelers,” 44 W. 
Grand River Ave., who was duly adjudi- 
cated a bankrupt on Feb. 12, and a sale of 
the assets will be held at the store on 
Grand River Ave., to-day, according to a 
letter sent to creditors by Lee S. Joslyn, 
U. S. referee in bankruptcy. The sale will 
come up for confirmation at a final meet- 
ing of creditors in Referee Joslyn’s office 
at Room 411 in the Owen building, 58 
Lafayette Ave., on Feb. 28, the next day 
after the sale. The sale will be conducted 
by Paul and Walbridge. The 15 per cent 
composition offer was first brought up at a 
meeting of creditors on Feb. 8 in Referee 
Joslyn’s office, and at that time the proofs 
of claim were filed, and the composition 
made known to the creditors.. At that 
meeting 24 creditors voted for the compo- 
sition, and 28 creditors against it. The 
first meeting was adjourned as all proofs of 
claim had not been filed. At the second 
meeting on Feb. 11 a stormy time was in- 
dulged in by the creditors, and the compo- 
sition offer was again defeated, but by a 
very narrow vote. It was found that 30 
creditors voted for the offer of settlement, 
while 34 creditors were against it. 








A loss by fire of $1,250 was recently 
suffered by Seth E. Laraway, 
Ore. 


Eugene, 
He was insured. 1 
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John E. Tweedy, of Cheever, Tweedy & 
Co., spent several days last week in New 
York on business. 

Elton Fisher, of E. I. Franklin & Co., is 
in charge of the “Smokes & Sweets” fund 
for the local boys who are in the service. 

Dr. E. E. Hale, of the O. M. Draper Co., 
who is now in charge of the New York 
office, returned to that city last week after 
a short stay at the factory. 

George Harrison, superintendent of the 
W. & S. Blackinton Co., was a member of 
the committee in charge of the Elks’ re- 
union held last Thursday night. 

August Grom has tendered his resigna- 
tion as president of the North Attleboro 
local of the International Jewelry Work- 
ers’ Union. Action will be taken upon the 
resignation at the meeting this week. 

Washington’s Birthday was not  ob- 
served by all the firms in North Attleboro 
this year owing to the “heatless’ Mondays. 
Notices were placed on the shop, saying 
that anyone who desired to work might do 
so. In all cases the employes desired to 
work. 

Charles T. Paye, of the Paye & Baker 
Mfg. Co., who is chairman of the North 
Attleboro Chapter of the Red Cross, star- 
tled the officers of the organization several 
months ago when he said that they must 
raise $1,000 each month to support the lo- 
cal work. Under the management of Fred 
A. Howard, of F. M. Whiting & Co., who 
is chairman of the finance committee, the 
money has been raised. 








Connecticut Notes 





George A. Comstock, jeweler at Ansonia, 
received word recently of the death of his 
father, George C. Comstock, which oc- 
curred in Norwalk, Conn. 

Ray Roberts, employed in the case depart- 
ment of the Seth Thomas Clock Co., Thom- 
aston, was called recently to Stafford 
Springs for examination by the military 
board. He will enlist soon with the ship- 
builders, not being fit physically for the 
army. 

On Feb. 23 the funeral of Joel R. Boice 
was held at his late home, 38 Cook Ave., 
Meriden. The Rev... Mr. Powell officiated 
and burial was in Center St. cemetery, Wal- 
lingford. The deceased was formerly a 
resident of the Borough of Wallingford, be- 
ing superintendent of the Simpson, Hall & 
Miller Co., now Factory L of the Inter- 
national Silver Co. 

The funeral of Walter Grover Barker 
was held Feb. 20 from his home on William 
Ave., Bradley Park, Meriden. Mr. Barker 
died the previous Saturday following a 
shock. He was born in Meriden and is 
survived by his mother, his wife and daugh- 
ter. He was at one time assistant super- 
intendent of the Sternau plant in Brooklyn, 
N. Y., and returned to Meriden three years 
ago to accept a similar position with Man- 
ning, Bowman & Co., of which plant he be- 
came superintendent some time ago. 

A brakeman employed on the Hartford 
division of the New York, New Haven & 
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Hartford Railroad, was arrested at Willi. 
mantic a few days ago and held for investj- 
gation on a technical charge of ven; 
without a license, after he had tried to dis- 
pose of cheap nickel watches and Silver 
spoons at saloons and pawnshops. In the 
handbag which he carried the police Say he 
found about 200 watches, all new, and about 
10 dozen silver spoons. He claimed to 
have bought the goods at Willimantic. Pa- 
pers in his pockets indicated that he was a 
member of the Brotherhood of Railroad 
Trainmen. 








Harrisburg, Pa. 


C. C. Cocklin, optician, has been elected 
a member of the Board of Governors of 
the Motor Club of Harrisburg for three 
years. Over 7/00 of the 2,900 automobile 
owners of Harrisburg are members of the 
club. 

First Lieut. Robert R. Rinkenbach, son 
of the well known jeweler, has been trans- 
ferred from Fort Oglethorpe with his ar- 
tillery company to Camp Freemont, Palo 
Alto, Cal. He is connected with head- 
quarters department. 

Henry C. Claster is a member of the 
executive committee for the local Jewish 
campaign to raise $15,000 for Jewish War 
Relief. A big public mass meeting in the 
interest of the campaign was held in the 
Orpheum Theatre, Feb. 18. 

P. G. Diener announces that he will 
present a silver basket ball trophy to the 
winner of a three-game series between the 
two city high school basketball teams. The 
trophy will be similar to the football trophy 
given last Fall by the same jeweler to Tech. 
School. 

Chief of Police McLaughlin, of Mahanoy 
City, while on his way home the other 
night heard a crash and saw two men run- 
ning from the jewelry store of Philip Rubin, 
carrying trays of jewelry. He gave chase 
and captured one of the men. A younger 
companion escaped. Much of the stolen 
property was recovered. 

EK. L. Egolf, optometrist, has removed 
from 302 Market St. to 12 N. Market Sq., 
where he will occupy second floor front 
offices until the completion of the new 
$1,000,000 Penn-Harris Hotel, when he will 
occupy one of the storerooms and fine of- 
fices in that establishment. Mr. Egolf is 
a charter member of the National Optical 
Association. 

Mifflin, a short distance west of this city, 
had a $125,000 fire Feb. 18, which completely 
destroyed the large store of E. E. McMeen, 
another store, and a restaurant close by. 
The fire was of unknown origin, and for 
a time threatened the entire town. Mr. 
McMeen’s loss is placed at about $60,000. 
nothing of the stock being saved. A clerk 
was compelled to make his escape through 
a window. 

H. E. Buffington, of the Dauphin County 
Patriotic Citizens’ Committee, has issued 
an appeal to the people of this county to 
respond to the Government appeal to loan 
or sell binoculars and field glasses to the 
United States Government. He states that 
this county could furnish 100 field glasses 
if the owners so desire, and calls upon 
the people to help the Government in this 
matter. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
CIRCULAR regarding any advantageous 
_Plan which they are utilizing in con- 
nection with their business. 





















Letters That Build Business 





Written Expressly for The Jewelers’ Circular. 
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[F I were a jeweler, | would start a maii 
order campaign among the _ farmers, 
and 1 would make it pay. It is well known 
that the farmer in 1917 received 20 billion 
dollars for his crops—nearly 50 per cent. 
more than he got the year before. Lists 
may be secured of farmers’ associations, 
and from this still other lists may be ob- 
tained. Special lists of farmers throughout 
the various States are also supplied by com- 
pilers of directories. A farmer will buy 
diamonds, wrist watches, La Vallieres, etc., 
for his daughter or for his wife in these 
times of prosperity, and only needs the 
proper appeal to do so. The old argument 
showing the investment value of jewelry 
and diamonds will impress him with special 
force, because he will realize that he can 
buy something which is readily cashable at 
any time, when he doesn’t come out “on 
top of the heap.” 
—_— 


I am just sending out 10,000 of these 
catalogs, said a retailer, and I expect to 
make good on them, even though they cost 
me a lot of money. One plate alone cost 
me $100. This is my first experience in the 
mail order business, but I have got a good 
list and am optimistic. I bought by list 
from a silk manufacturer, who himself sold 
extensively through the mail. I am assum- 
ing that if he could sell silks to those 
people, I can sell them jewelry. To write 
an effective circular letter is a hard job. 
One man whom I engaged prepared a 
letter full of snappy expressions, but con- 
tained a little too much slang. It did not 
seem quite dignified enough. I figured 
that many of these people who receive 
letters might possibly be the wives of bank- 
ers or other men prominent in the home 
town, and would resent undignified English, 
or at least, they would not be very favor- 
ably impressed, so I discarded this style of 
appeal and am sending out the following: 
Dear Mr. : 

You will undoubtedly be interested, par- 
ticularly at this time, in the latest edition of 
our catalog which we are sending to vou 
under separate cover. We carry only the 
finest grades of diamonds, which must be 








seen in order to be appreciated, as no pho- 
tographic reproduction of a. diamond can do 
it justice. As you know, the intrinsic value 
of a diamond does not depend on size alone 
—guality must be carefully considered at all 
times. We specialise in blue-white dia- 
monds, and mtaintain the highest standard 
of quality in our watches and jewelry. We 
guarantee everything we sell. 

Send us your order unhesitatingly, as 
you may place entire confidence in our es- 
tablishment, having been in business since 
, and having always enjoyed the good 
will and confidence of our customers. Our 
reputation for reliability and integrity is 
second to none. Our guarantees are honest 
guarantees that you can depend upon and 
any statement which we may make we are 
ready to prove to you. We can give you 
better value than you can get elsewhere for 
the same money. If the article ordered 
should not prove ENTIRELY satisfactory, 
return it to us at our expense and we 
wll REFUND YOUR MONEY WITH- 
OUT QUESTION. This is a money back 
guarantee without any “ifs or ands.” 

We are sure our catalog, which tllus- 
trates only articles of high quality of ar- 
tistic and exclusive designs at moderate 
prices, will prove both interesting and valu- 
able to you. It certainly is an appeal to 
the -Ascriminating purchaser. 

We buy for cash, and this allows us to 
give our patrons the best jewelry and 
watches obtainable at the lowest prices. 
Our endeavor has always been to make 
permanent customers by honest dealing and 
advantageous selling. We assure you that 
we shall do our utmost to please you. 

Sincerely yours, 
BLANK & SON. 

As a follow-up to this letter, we used 
another in which we compared the relative 
‘nvestment value of high grade diamonds 
with automobiles, furs and millinery. Here 
it is: 

My Dear Mr. (or Mrs.): 

Did you receive the illustrated catalog of 
jewelry which we recently mailed to you? 

The orders we received thus far have 
been large as always. But your order was 





nut among them. Somehow we cannot feel 
exactly satished until we do hear from you. 
You have no time to lose. You will find it 
advisable to fill out your order and send 
it in today. 

Remember, jewelry should be bought 
from reliable jewelers who are beth ariists 
and artisans. Our firm has behind it @ 
reputation of —— years, and cannot afford 
to misrepresent in any way. Anything 
ordered by mail from this catalog which is 
unsatisfactory for any reason may be re- 
turned at our expense and we will refund 
the full price paid. 

Blue-white diamonds such as carried by 
us are a genuine investment. Unlike auto- 
mobiles, furs or millinery, they do not de- 
preciate, but always increase in value. 
Therefore, they make the most sensible pur- 
chase because they give to the recipient 
both pleasure and profit. 

Small profits satisfy us because of our 
large volume of sales. We buy always for 
cash and, hence, take our discounts prompt- 
ly. This 1s an advantage and it explains 
our low prices. 

Send your order at once. We want to 
prove to you that you wall get better value 
for the same money, and you are not deal- 
ing with a mail-order house, but with legiti- 
mate jewelers. All purchases are shipped 
in. handsome gift boxes. .We prepay all 
charges. 

Earnestly awatting an 
serve you, we are, 

Yours very sincerely, 
BLANK & SON. 

Another form of follow-up letter, which 
may offer suggestions to other jewelers, is 
the following: 

Dear Mr. : 

Did you receive our illustrated catalog 
which we recently sent you? This catalog 
is intended to make your shopping easy. 
At your letsure check off what appeals to 
you, and then come down to our store and 
let us show you these remarkable values in 
the reality. 

Conditions demand that this be “thrift- 
time,” and we are helping to make tt so by 
giving patrons suitable gifts that endure— 


opportunity to 
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How much were you short in your 





cash last night ? 


How much are you usually short ? 


Do you always know who is responsible 
for the shortages ? 


Did you ever try to figure out how much 
you lose this way ? 


Every time you are short in your cash it 
is proof that some one is careless. 


A careless clerk is apt to forget to 
charge goods sold on credit. And the loss 
is yours. — 





Or he makes mistakes that lead to disputes 
with customers. Sometimes you lose good 


customers that way. 


An up-to-date National Cash Register pre- 
vents mistakes in change. 


It protects your profits. It makes each 


clerk responsible for every sale he makes. 


Enforcing accuracy is only one of the many 
advantages a National Cash Register will 
give you. 


A National Cash Register and the N. C. R. Credit File will give 


you complete control of your business. 
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An N. C. R. Receipt makes every 
customer the merchant's inspector. 


ee Sign and mail this coupon today. 


To Dept. 15301 
National Cash Register Company, Dayton, Ohio 


Please send me full particulars about the N. C. R. 


System for a jewelry store. 


Name = 


Address ia 
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+e that will be fondly retained for many 
es s—at the lowest prices in the city. 
Year in mind, many articles carried by 
pe dress requisites, such as cuff links, 
. ‘st watches, bar pins, brooches, etc. 
"We want you to realize that it is to 
your advantage to buy from us because we 
ourselves buy advantageously, since we al- 
ways purchase for cash and take our dts- 
counts promptly. We pass this advantage 
to our patrons. . . 
> the gift at ’s 1s a@ bit of ad- 
vice that means buying at a saving price. 
Drop in today and let us help you select 
an appropriate gift which need not neces- 
sarily be expensive. 
Sincerely yours, 


BLANK & SON. 
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Human Interest in Selling Side Lines 


— oe 


‘IDE lines may be made very profitable, 
especially now, by retail jewelers who 
know how tohandle them without allowing 
them to overtop the regular line. A jeweler 
living in a town near a large cantonment has 
been very successful with phonographs. He 
sent his literature to a large list of the 
soldiers in the cantonment and advertised 
handy machines that could be carried easily 
about. In one of his newspaper ads the 
copy read something like this: 





Cheer Up Your Soldier 


Ge him a phonograph. When far 

away he can sit and listen to the 
melodies he heard at home. There 
will be a hot time in the old trench 
some night when the dise grinds out 


“Homeward Bound’’ 


You can make your Sammy wonder- 
fully happy with a reliable little in- 
strument which we are selling at the 
special price of $..... 











He claims to have attained very satis- 
factory results, and that there has developed 
a remarkable demand for small machines. 





To Counteract the Economy Hysteria 
AMON G the literature sent out during the 

holiday season to counteract the effect 
of the economy doctrines preached by mis- 
guided economists was an interesting re- 
print of an editorial which appeared in the 
Germania-Herald of Milwaukee, Wis., by a 
progressive firm of jewelers of that city. 
The editorial was entitled “No False Econ- 
omy,’ and the arguments which it presents 
are worth reading. Here it is: 

Within the recent weeks everybody talked 
economy. Now it seems that some of this talk 
Published by request of the U. S. Food Com- 
mission has been misunderstood even by some 
of our good housewives who stated that they 
would not economize before their dear husbands 
had done their bit by stopping buying cigars, 
tobacco and drinks. Let these housewives un- 
derstand one thing: The Food Administration 
did not admonish them to spend less money. 

hat was asked of them was to avoid all 
pe in foodstuffs—for instance, wheat, meats, 
at and sugar. But with the permission of our 
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food .administration all of our housewives might 
have spent as much money as they pleased for 
delicacies to be set before the master of the 
house: pheasants, wild ducks, lobsters, salmon 
and other fish, bear’s meat, venison and so on. 

And here we come to our point: Beware of 
false economy. We say this to people whose 
circumstances do not compel them to turn every 
cent twice before they spend it, to people who 
need not bother about th¢ question how to feed 
and cloth their families. Especially in these 
times people of means should not be close- fisted, 
and rich people commit a crime if they show 
themselves stingy. Now is the time to let 
money circulate so that the small man may be 
able to earn and spend also. Everybody will 
profit as long as the money circulates freely. 
Our merchants have to meet their obligations 
also and have to pay higher taxes. 

If you intended to buy for Christmas an espe- 
cially fine present to surprise your wife—say a 
silver set for the table or a fur coat—don’t get 
cold feet now because there is war. If you have 
the means do rather more than you intended and 
let the young man buy even a larger diamond 
to place on the finger of his fiancee under the 
Christmas tree. And do this in proportion to 
your means evep in regard to toys for the 
little ones. Whoever has money let him spend 
it and he will help the masses and increase 
general prosperity. And above all: No false 
economy! 





Value of a Slogan 


66 E feature good-looking things” has 
been made the attractive slogan of 
a very enterprising jewelry firm, and the 
significant phrase appears in all their news- 
paper advertising and on their circular 
letters. 
The following paragraphs from a circular 
letter used by the firm offers ideas to those 
who contemplate distributing letters for the 
Easter season: 
Distinctive Holiday Gifts 
UNUSUAL GIFT S—the kind that reflect 
careful thought and “GOOD TASTE” in 
selecting, not necessarily expensive—these 
are-the gifts that are most appreciated. 
If you are desirous of giving gifts that 
you KNOW wall please, let us show YOU 
our stock, every article of which is choice, 
distinctive and carefully selected with this 
very thought in mind. How much better 
will be your selection if you have ONLY 
new and unusual things to choose from? 
With good merchandise getting continu- 
ally scarcer, stocks will never be more 
choice and complete than right NOW. De- 
cide to wsit our shop NOW and we will be 
glad to personally make suggestions and ex- 
tend to you every courtesy whether you 
come to look or to buy. 
Respectfully yours, 








Disposing of Old Jewels to Buy 
Liberty Bonds 


THESE are times when no retailer can 

afford to be unpatriotic. A_ retail 
jeweler with this thought in mind adver- 
tised in attractive type in a space six 
inches, single column, a week or so ago, as 
follows: 

Buy a Liberty Band with your discarded 
jewels. 

We purchase from individuals or societies 
diamonds, pearls, emeralds, rubies, sap- 
phires or other precious stones, and also 
gold, platinum or silverware. Estimates— 
highest prices. Full insurance in our posses- 
sion or in transit. Bank references. 
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An Aviator’s Display 

XTRAORDINARY interest has devel- 

oped in aviation and a retailer in Ohio 
has taken advantage of this by making a 
special display of “Aviators’ Requisites,” in- 
cluding wrist watches. A neatly printed 
card bearing a list of these requisites adorns 
the back of the window. Two cards are 
placed in the window—one at each side— 
giving the qualifications necessary to become 
an aviator. At the top of each card in 
plain, attractive lettering is the inscription, 
“What our aviators must be.” 

Crowds gather about to read the infor- 
mation, as everyone seems to be interested 
in the adventure and thrills that go with 
these formidable eagles of the army. 

It might be mentioned on one of those 
cards that men over 30 years of age will be 
accepted upon showing that they have spe- 
cial athletic and physical qualifications, to 
be determined by an examining board, the 
only reason for the age limitation from 19 
to 30 being that older men do not usually 
possess the required athletic ability. 





Using the Telephone 


QGOMEBUDY has become aware of the 

fact that courtesy pays, even in a tele- 
phone conversation. There are two ways 
of using the telephone. Probably you use 
the right method, at least you should. 

Every merchant agrees that the courteous 
salesman is the best salesman. Therefore, 
the man with the superior manner should 
be gently reminded that it would be to his 
best interests to be more courteous. to all 
the customers. Courtesy is one of the 
most important assets of the man who 
makes good. Many a business has been 
stranded on the rocks of failure because 
the sales force has been more of a trade 
destroyer than a trade conserver. 

There are a few merchants who are still 
of the opinion that the telephone is merely 
an instrument that has just recently been 
graduated from the toy class, and is not to 
be used except as a last resort. They have 
not yet realized that it is one of the most 
useful fixtures in the store; that it is a 
door through which business may come 
just as surely as through the front door of 
the store. 

When a prospective customer makes in- 
quiries by means of the telephone he does 
not, in many instances, receive the same 
consideration and courtesy that would be 
accorded to him were he to call in person. 
And the merchant, defending this policy of 
curtness, says that in most instances tele- 
phone calls are made merely to compare 
prices with those of his competitors. May- 
be this is so to a certain extent, but the 
merchant forgets that quite a number of 
people call in person for the identical pur- 
pose, yet they receive courteous treatment, 
even though they do not purchase. Why 
then should the party that uses the tele- 
phone be treated as an undesirable in- 
truder? 

There are three persons to be consid- 
ered in every telephone conversation, and 
each one should develop the proper atti- 
tude. The girl at the exchange is courte- 
ous: she must be. If she is not she will 





(Continued on page 101.) 
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Increase Your Profits— Add to Your Source of Income— 


Co” be 22 Sy om 
tog oF. Ca 


Our Prices Have Not Been Increased 
No. 100 No. 150 


NEEDLE receptacles set in 

tandem in sliding  dis- 
appearing receptacles. Heavily 
nickel plated on all exposed 
metal parts. 


OUR factory leader. 
Simple in design; priced 
within reach of all, yet 
artistic enough for the most 
discriminating. 





No. 200 





HEAVILY gold plated on 

all exposed metal parts. 

ve Sound chamber has _ special 

™ carved doors opening out 
J from it. 


These instruments are made of genuine mahogany of exquisite workmanship and design 
and compare favorably with the most expensive standard machines now upon the 


"ee 


> 


OF x 
pone es ee eh ar 4 rete market. They are unapproachable in their priced class anywhere. 
a hastne® cag! ere, by, © Posy The prices of all standard makes of Phonographs have been increased. 
® 


Ca; Map tte Co? wee Str) tem, ea, © We have determined to keep ours the same as in the past until 
“ea ee lack es cenlagtty, “Se, further notice. WRITE US TODAY 









SMARVBLITE © 3 











Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 


Alight at Night 


? 3 


Clock and Watch Dials & 
Made Bright at Night 


with MARVELITE 


cA Radium Compound 
Permanent for all Practical Purposes 
Meets Government Requirements 











or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 





Marvelite may be applied either by the 


watch or clock manufacturer or by us. 







If the manufacturer will send us a dial and 
hands, we will treat them with Marvelite, 
without charge, and submit estimates. 





in Period design cases in both 
Bungalow and full size 






Booklet No. 3 contains valuable data 
about self-luminous compounds 


THE COLD LIGHT MFG. CO. 
558 West 158th Street :: New York 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U.S. A. 


Pacific Coast Rep., A. I. Hall & Som, 150 Post St., San Francisco, Cal. 
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When a Merchant’s Dream Came True 


Power of Imagination in Business Evidenced by this Unique Jewelry Estab- 
lishment—The Conception of a Planner and an Artist Merchant—First 
Year’s Net Sales $400,000—Scientific Selling and Clever Advertising Big Fac- 
tors in the Concern’s Success—The Dynamic Personality Behind the Business. 




















MHOSE who read the interesting, and in- 
deed inspiring, letter to the Editor of the 
Storekeeping Department in the beautiful 
Anniversary Number of THE JEWELERS’ 
CircuLar, Feb. 6, of George E. Feagans, of 
Feagans & Co., Los Angeles, Cal., undoubt- 
edly appreciated the writer’s liberal dissem- 
‘nation of business information. It was 
only natural for many to wonder what kind 
of a store this enterprising jeweler con- 
ducted and we are fortunate this week in 
being able to show two photographs, one of 
the beautiful front and another, of the ar- 
tistic interior. 
This store is 70 feet long and 44 feet 
wide. The ceiling is 30 feet high. All the 


fixtures and furnishings are of Circassian 
walnut, very finely marked and matched. 
On the right as one enters are the diamond 
and private selling rooms, followed by the 
silver, silver-plated and silver hollowware 
and sterling silver toilet ware department. 
The jewelry repairing and engraving depart- 
ments are at the extreme right in the rear 
of the store. The watch department is at 
the left of the entrance, with a private 
watch selling room immediately back of the 
show case. The watch department is fol- 
lowed by the clock department, and then 
comes the small silver and novelty depart- 
ment, with leather and engraved stationery 
at the extreme left rear. 
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Gold goods are placed in a large horse- 
shoe-shaped series of show cases in the cen- 
ter of the store. On the mezzanine floor the 
private offices are located, and just back of 
these are the wrapping and shipping de- 
partments. 

Velvet covered and velvet lined system 
trays for both the watch and diamond dis- 
plays are used in the counter show cases. 
The center of each of these cases is used 
for an elastic display of the more valuable 
articles. Display rings-for both the flatware 
and small silver wares are used to gain dis- 
play space. Circassian walnut trays lined 
with black velvet contain the gold display, 
which shows up attractively in this har- 
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Imagination in Business Built This Store 
Here in this room, for many years the dining room of the Alexandria Hotel, Los Angeles, Cal., 


George E. Feagans 


what a beautiful jewelry store this room would make, 
motives, will come true. This unique store, located in 


approximately $400,000. 


used to lunch and, as he says himself, “many times I closed my eyes and dreamed 
‘ tllustrative that dreams, when based on right 
a fashionable hotel, during its first year netted 
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monious environment. At first a grayish 
mauve velvet was used for this department, 
but later the trays were relined with black 
silk velvet, as it was found that this con- 
trasted better with the gold than the cold 
gray tints. Instead of the usual wall case 
a cabinet style of case is used, the entire 
front being of glass. This feature differen- 
tiates the store from any other. 

Mr. Feagans, referring to the opening of 
his store recently, said: “When we opened 
our present store not less than 135 jewelers 
(many of whom had large, palatial stores) 
were entrenched before us and we tried to 
plan a different store for our rather exclu- 
sive clientele. At the same time we wanted 
a consistent business establishment with a 
carefully executed service. This allowed us 
to expect more favorable results than if we 
followed the beaten path in store arrange- 
ment. 

“The wall cases extend entirely around 
our store in rather broken, artistic lines, 
followed by the same general symmetrical 
lines of the counter cases immediately in 
front of the cabinet wall cases. 

“This rather broken line of arrangement 
afforded an opportunity to departmentize 
each line of merchandise, and still the stock 
is so arranged that every department is 
conveniently in immediate touch with every 
other department. The advantage of this 
is readily apparent, as the salespeople are 
always accessible for quick service in any 
needed department. Moreover, every de- 
partment in the store is plainly visible from 
any other department. 

“Salespeople are carefully selected by the 
firm and trained to go where needed. Very 
satisfactory results in sales are achieved by 
the so-called junior salesmen when it is 
hecessary for them to render service in a 
department other than the one at which 
they have been regularly stationed. The 
lower three-quarters of the wall cases or 
cabinet cases are closed up by cabinet work 
of: beautiful paneled doors of Circassian 
walnut, the top quarter being of heavy 
beveled-edge plate-glass and illuminated by 
concealed lights. In this upper portion of 
the cabinets an artistic arrangement of mer- 
chandise is shown suggesting what the 
lower or ‘closed portions of the cabinets 
contain. The main portion of the stock, 
therefore, is not on display until required, 
but is always properly arranged with con- 
cealed lights, which are turned on when the 
doors are opened. 

“We have believed that our public have 
tired of a ‘garish’ display of merchandise, 
which is many times paraded before people 
not interested in it, and customers who may 
be particularly interested in the selection 
of a personal or wedding gift rather like the 
exclusiveness that surrounds our displays. 
This is evidenced many times by the ex- 
clamations of surprise and delight when we 
show the things that we think will be of 
interest to our customers. In this connec- 
tion the writer will divert to sincerely say 
that some of the very largest sales he has 
ever made in the jewelry business—which 
has extended over a period of nearly 40 
years—have been quickly and satisfactorily 
made by showing only a single article, even 
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though many more might have been shown. 
We realize that this suggestion will not ap- 
ply to many establishments, and is a bit 
risky, requiring very fine. discernment of 
judgment, but our experience is that there 
are times when a sale may not be closed in 
any other manner. 

“Our net business for the first year in our 
present store was just under $400,000, and 
this could not have been accomplished ex- 
cept by an extremely bold and liberal cam- 
paign of advertising, when one realizes that 
our store is on a side street rather than the 
leading thoroughfare, and, as above men- 
tioned, with ample competition already 
firmly entrenched in a splendid business. 

“We employ our own advertising agency, 
which makes a study of our business and 
its requirements, and we seldom use manu- 
facturers’ helps, which usually are not spe- 
citic enough for our purpose.” 

The paintings on the walls are very large 
tapestries, about 10 by 15 feet in size, which 
were woven in Europe for the niches they 
occupy. 

The ceiling is a true example of Spanish 
renaissance—extremely deep, heavy relief 
work panelings in rich browns, tans, gold 
and silver. 

The flooring is of ceramic-tile mosaic. 

The concern has no optical department, 
nor does it carry china, lamps, pottery, art 
wares or cut glass. 

Four very large cut crystal chandeliers, 
each containing about 24 incandescent lights, 
afford the main store lighting, in addition to 
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which is used a number of artistic Stand 
lamps with silk shades in tones to harm 
nize with the store color treatment, and ti 
every department on counter Showcases, as 
also the lights in both sections of ‘the 
cabinets previously mentioned. 

From 40 to 50 people, not counting sho 
or factory men, are employed, as sikh 
shops are used for the manufacturing and 
repairing. 

The rental is four per cent. of the sales 
and the advertising is also four per cent. of 
the sales, which is, perhaps, the largest per- 
centage of any jewelry establishment in the 
country. 

The upper front of the store is of very 
highly colored art glass, as is also the 
domed canopy over the entrance. The two 
large front show windows are four feet by 
12 feet, and the two small ones, one at 
either entrance, are three feet deep and six 
feet in length. There is also a rear ep- 
trance to the store from the lobby of the 
Alexandria Hotel, with two show windows 
2% feet in depth and 16 feet in length. 
These are kept constantly lighted and serve 
a valuable purpose in attracting the atten- 
tion of the hotel guests. All of the windows 


are enclosed and paneled in Circassian 
walnut. 
Relief bronze letters, announcing the 


firm name and business are applied to the 
large flat granite surface on both the ex- 
treme sides of the stone front, and ex- 
tremely small, unobtrusive gold letters, sim- 
ply announcing the firm name, are used on 





Artistic Store Front in Spanish Renaissance Style 


This beautiful front built for Feagans & Co.’s store in Los 
Angeles, Cal., is 44 ft. wide and its inviting character is readily 
apparent. Its dignified appearance is in keeping with the digmty 
and progressiveness that mark this unique jewelry establishment. 
Here organization and system play a most important part. Pains- 
taking attention is given to every detail connected with the trans- 


action of business. 
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Storekeeping Department. 
——oooooe cavemen 
each of the fine front and rear windows. 

The store has been pronounced one of 
the handsomest in this country or Europe, 
but is not an expensive store so far as 
Feagans & Co. are concerned, the room 
having been formerly used as the dining 
room of the Alexandria Hotel, the leading 
hotel in this part of the country, which was 
very lavish in perfecting its artistic com- 
pleteness. Feagans & Co. have not changed 
nor disturbed a single important feature as 
originally used, merely adding Circassian 
walnut fixtures, which, fortunately, are in 
exact harmonizing color tones of the gen- 
eral treatment and architecture of the room. 

Mr. Feagans for many years lunched in 
this very room when used as the Hotel 
Alexandria dining room, and many times 
closed his eyes and dreamed what a beauti- 
ful jewelry store it would make—illustra- 
tive that dreams when based on right mo- 
tives will come true. 








Using the Telephone 





(Continued from page 97.) 











not last long. That is the infallible rule 
of the telephone company. The operator 
is quite human, no matter what the news- 
paper jokesmiths have to say, and things 
are bound to happen occasionally, but they 
are not improved by making a show of 
temper. The man who roars into the 
transmitter like the Bulls of Bashan should 
be prevented from using the telephone. 
His ilk makes business a burden instead 
of a pleasure. : 

The right way to answer the telephone is 
to speak clearly and distinctly into the 
transmitter. Speak in a low conversational 
tone, and as pleasantly as you can. Don't 
imagine that the person at the other end 
can understand what you are saying if you 
are not within three feet of the transmitter, 
of if you are facing in another direction. 
There is an efficient way of doing every- 
thing, and the efficient man does them in 
that manner. The telephone is a modern 
business necessity and it is being made to 
render indispensable business service. Its 
use is being more properly appreciated 
every day. 

Do your: salesmen answer the telephone 
in this manner? 

Hello, who is this?” 

“Yep, what is it?” 

“Nope, not here yet.” 

“Well, call tomorrow.” 

This was the salesman’s part of a tele- 
phone conversation that I happened to hear 
quite recently. The manager also heard it 
and made no comment beyond inquiring 
who had called, to which the salesman re- 
plied: “Mrs. Jones is getting nervous be- 
cause the chest of silver didn’t come yes- 
terday as we had promised.” That closed 
the incident, and I have good reason to 
believe that all telephone calls in that store 
are treated with the same lack of courtesy. 

Suppose that salesman had replied in 
the following manner: 

“Empire Store, Morris speaking.” 

_ “No, Mrs. Jones; the chest hasn’t come 
in yet, although we have been expecting it 
for several days. We have asked the ex- 
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press company to trace this shipment at 
once and as soon as we receive any infor- 
mation we will report to you.” 

Courtesy and consideration for custom- 
ers certainly creates a better impression 
than curtness and the don’t-bother-me atti- 
tude. The success of the merchant de- 
pends upon the service he renders. Only 
one per cent. of the customers who leave 
your store go to your competitors on ac- 
count of the quality of your merchandise, 
but 99 per cent. of those who do leave do 
so on account of the service they receive. 
Today successful merchandising depends 
upon good service. 

Each clerk should be required to make 
immediate memoranda of all telephone 
calls that require further attention. If this 
isn’t done they may forget, and forgetting 
is poor business. 

There are many simple things about 
telephoning that every business man 
should know. Telephone salesmanship and 
telephone tact are subjects in which every 
individual should be interested. 

When you call someone, and in reply 
you hear a clear, well modulated voice, 
“This is Mr. Smith of the Emblem Store,” 
you know that you are speaking to a man 
who knows how to use the telephone. You 
feel satisfied why not adopt the same meth- 
ods yourself? 

Make a list of DONT’S for all the people 
in your store that use the telephone. 

DON’T chew gum or keep a cigar in 
your mouth while talking. 

DON’T mumble or shout; speak dis- 
tinctly. 

DON’T say “Who are you?” and never 
under any circumstances, “What do you 
want?” 

DON’T lost your temper. Be courteous. 

DON’T waste time. Make your private 
engagements after business hours. 

DON’T speak at the telephone; speak 
into the transmitter. 

DON’T give a blunt, short reply. Use 
freely the words PLEASE and THANK 
YOU. 

DON’T forget that you represent the 
firm and that people will judge us by your 
manner toward them. 


- 
wy 


What Satisfies Customers 





HEN people come to buy any of the 
things you have for sale, what do 
they really want 99 times in 100? 

They want the best you have. 

Perhaps they cannot afford to buy the 
best. Perhaps in some cases something 
cheaper will answer their purpose. Perhaps 
in some cases something cheaper will an- 
swer their purpose. Perhaps it is occasion- 
ally better economy for them to buy less 
than the best, but always they want the best. 

Sometimes they will be satisfied with less 
than the best because they feel they will get 
their money’s worth with what they do buy, 
but even the customer with no complaint to 
make about an article something less than 
the best will be better pleased with the best. 

In other words, while you may satisfy a 
customer with cheaper or poorer goods, 
goods of lower grades, if you want to be 
sure of producing satisfaction, sell the best, 
or at least the best the customer can afford 
to buy. 


. of merchandise. 
-article is described the closer to the cus- 
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Satisfied customers are people who like 
what you sell them just as long as they use 
it or know about its use, not the people who 
are merely pleased with their purchase 
while they are taking it home. 

The sign of satisfaction is the wish to 
come back to you when another similar pur- 
chase is to be made. The customer who is 
really satisfied comes back and buys the 
same quality again. 

If you want customers to come back with 
the satisfied look on their faces, sell them 
the best they can buy. 

When you have done this you will not 
have to worry about their being tempted to 
investigate the stock of some other store to 
see if there isn’t something better. There 
will not be customers who take their dis- 
satisfaction somewhere else and give you no 
chance to do better for them next time. | 

Customers may be temporarily satisfied! 
with lower grades of goods. They may 
even think they are entirely satisfied. Buf} 
to such customers always comes a day of; 
discovery, when they find there is something: 
better that produces a higher degree of. 
satisfaction. 

When you sell the best you can in every 
case you hold your trade, you educate peo- 
ple in the right direction, and it is pleasant 
to know that at the same time you make 
more money. 





Want Slips 
SERVICEABLE want 


always indicate: 

The name and address of the person call- 
ing for the article. 

Whether the article may be supplied when 
received in stock. 

What the article is—as near as the sales- 
man can make out. 

Where it was advertised or seen by the 
customer. 

Why some other article in stock could 
not have been substituted—why it would not 
have served the same purpose. 

This want:slip would be very valuable to 
me. It would tell me what the public is 
demanding. This is excellent information 
and can be used in buying. The jeweler 
is apt to forget his customer’s wishes 
when buying—especially if he is a techni- 
cal jeweler and allows his tastes and ideas 
of value to come uppermost in his mind 
when buying his stock, instead of consider- 
ing each article from its selling point. 

The stock should be bought for the cus- 
tomer—not to please the jeweler. 

This want slip would cause the salesmen 
to study the stock more closely. This 
would be necessary if the reason why some 
other article could not have been sold in 
place of the one asked for is answered on 
this slip. 

Its next value would be-in finding out 
where customers get their ideas. I would 
go to the same source for ideas as my cus- 
tomers. We would be traveling along the 
same road then and I would profit much by 
being in their company. 

The necessity for knowing exactly what 
the article called for is obvious. Many calls 
are too general to be of use to a buyer 
The more minutely the 





slip should 


tomer’s want we can come. C. Be ee 
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CUT AND ENGRAVED CRYSTAL WARE 


Cuthill Cut Glass Company, Middletown, N. Y. 


Chere Is . a 


Satisfaction. 


in selling the best the market 
produces. 

You will experience this feel- 
ing of contentment if you offer 
your patrons “Tuthill Line’”’ of cut 
and engraved crystalware. 


It satisfies the connoisseur, 
pleases the purchaser, enables 
the jeweler to build up a reputa- 
tion for quality goods, and brings 
good profits. 


Write for prices and samples. 
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No. 1036 Vase 
BOUQUET 
6 inch, $4.35 Doz. 
8 * — 
10 * 8.55 ~*~ 
Za. .-an. 
T. B. CLARK & CO,, Inc. 
RICH CUT GLASS 
New York Salesroom 
Cox & Lafferty HONESDALE, PA. 
1140-1146 Broadway 
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Interesting and Instructive 
Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 








—_— of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 


Distinctive Characters 


By G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
ish Museum (Natural History). 
Price, $2.00 net. 


Diamonds 


A Study of the Factors That Govern Their Value. 
By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 


Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John St, New York, N. Y. 
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The Jeweler and His Decorative Crystal Department 





By Emma Gary Wallace 
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A? the present time so much is being 
said about non-essentials, thrift, econ- 
omy, elimination of luxuries, and war sav- 
ings, that many retail jewelers themselves 
as well as the public, have become some- 
what confused as to right and wrong as re- 
lates to the values represented by works 
of artistic and decorative merit. 

It goes without saying that a man will 
not put the heart and push into a branch 
of his business concerning which he feels 
apologetic, that he will if he is convinced 
that that the goods he is pushing have a 
placee—a timely place, in the economic 
scheme of things. So it seems entirely fit- 
ting at this time to take up this side of the 
case and to decide whether or not we are 
unpatriotic, selfish, grasping and_ short- 
sighted to continue the even tenor of our 
business life, and to permit sales as usual 
upon such articles as decorated crystal 
articles of silver, china, bronze and 
jewelry. 

If we are convinced that it is wrong to 
push any of these items or to take money 
for them when the country is at war, then 
our course of procedure is mapped out 
along an entirely different path from that 
upon which we have been traveling. But, 
first of all, before we make any radical 
change in our business policy, let us be sure 
that we see things in their true perspective. 


The Glass Industry, For Example 

For centuries upon centuries the glass- 
making industry has given support to a 
large number of people. It has developed 
and expressed their artistic ideals. The 
products of the glassmakers’. hands have 
made beautiful our churches, increasing 
the feeling of reverence of those who wor- 
shipped within its walls. Beautiful pieces 
of glass decorated as if by fairies or cut by 
master hands, have added to the refinement 
of our daily living, holding the owners of 
such choice articles up to better standards 
of living, stimulating higher ideals, and 
silently urging humans on to finer achieve- 
ment. 

If you and I were to live in the center of 
a desert we would have little need for 
skilled hands for education or for the arts 
and crafts. But man does not choose the 
desert. He prefers centers of civilization 
where he can enjoy all that the art of many 
can produce. Prosperity is encouraged by 


appreciation and patronage of worthy ar- 
ticles, and so large industries representing 
vast sums of money have been built up and 
employment given to large numbers of peo- 
ple engaged in lines which were not strictly 
non-essential. 

If we were to hew close to the line and 
cut out all non-essentials we would not 
have our walls papered, our furniture pol- 
ished, our floors carpeted, our clothing 
dyed, ladies would do away with all kinds 
of decoration, men folk would forego col- 
lars, ties and a dozen or more of their be- 
loved pockets, conveyances of transporta- 
tion would be shorn of upholstery and all 
signs of luxuries. Let,us not strain at a 
gnat and swallow a camel. 


The Buying Public 

It is a good thing to pause just now and 
consider several separate classes of people. 
First, the public. We would not advocate 
nor have we advocated that people should 
go without actual necessities to purchase 
luxuries. That would be folly. They 
should not do it in peace times, let alone 
war times, yet we must remember, again, 
that what may be luxuries to one person 
may be necessities to another. 

There are‘many who look upon the pos- 
session of a beautiful jewel as an extrava- 
gance. There are others who enjoy the 
gleaming splendor of a finely cut diamond 
or the delicate traceries on a rarely beauti- 
ful crystal bowl more than they would a 
rice pudding or brown bread enough to last 
a whole year. I must confess I am one of 
these people. 

It is very difficult for me to pass a jewel- 
er’s window and not stop to look in, even 
although I am in a hurry. I do not covet 
everything I see there nor aspire to its 
possession, but that does not prevent me 
reveling in the beauty of a display of tur- 
quoises and thinking happily of the time 
when I can add to my own small collection, 
nor does it prevent me being cheered and 
inspired by a display of perfectly wonder- 
ful etched crystal. And as I hurry on to 
make up for lost time my mind goes out 
in gratitude to the workers who have 
brought their art to such a degree of per- 
fection. 

Simply because I cannot have a rainbow 
to hang in my house or a sunset to hang 
upon my wall is no reason why I must be 


denied the enjoyment and appreciation of 
them. And to say that, because there is a 
war, any particular line of luxuries must be 
eliminated, is to place very great power in 
the hands of the deciding individual, who, 
after all, cannot know just how essential 
those same things are to other people. 

There are more possessing large wealth 
in these United States today than ever be- 
fore. There are more people giving to 
worthy causes, more patriotic work being 
done than ever before, and this is as it 
should be. We would indeed be a disloyal 
people were it not so, but it is the duty of 
those who can afford it to live and spend 
much as they have lived and spent in ordi- 
nary times. 

If it really comes to a matter of right 
and wrong, it would seem as though they 
should spend a bit more freely for two 
reasons—first, to keep industries going and 
working people employed; and second, to 
spread cheer and happiness, and a spirit of 
optimism abroad which are now so sorely 
needed. 

Second, the retailers themselves, the 
manufacturers, the jobbers, and the initial 
producers, all have some rights in the mat- 
ter. Shall they be hardshipped and their 
means of livelihood curtailed because there 
is a war? They are ready to do their part 
toward supporting measures of defense, 
taxes must be paid, and that, too, on al- 
most everything used. How are these 
taxes to be met if industries are crippled? 
It looks to me, as indeed it does to many 
another, that sound business principles de- 
mand that we shall keep business as nearly 
normal as possible. 

Some day the war is going to be over 
and we are going to need all our regular 
lines of service just the same as we did 
before the war. Why set ourselves back 
two or three centuries deliberately and 
have to go through the unnecessary and 
expensive process of reconstruction? No, 
by all means no. Keep business just as 
nearly normal as you can. It is your duty 
and it is my duty. Living is higher than 
ever before, but so are wages. We usually 
find that economic matters right them- 
selves automatically, or nearly so. 


The Crux of the Whole Matter 


People need timepieces correctly adjusted 
just as much as they ever did; they need 
the refinements of living today for the very 
reason that they needed them five, 10 or 20 
years ago; they need articles for gift pur- 
poses to express affection and well wishes; 
they need, oh, indeed they need, products of 





(Continued on page 119.) 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it’s called “cargo”; in the store it’s called “stock.” 
Don't load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


(The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser. Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The profits satisfy you. 


““A Quarter of a Century ”’ 











The Wadsworth Watch Case Co. 


Factory: Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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Lathe Adjuncts 





Written Expressly for The Jeweler’s Circular 














HE American lathe, which in most 
shops has supplanted some of the 
earlier models of watchmaking machinery, 
is the chief tool of the bench man of today. 
Its adaptability to so many different forms 
and kinds of work makes it indispensable 
to the craft, although some of the older 
workmen could accomplish results that to 
the modern workman would seem almost 
impossible without the lathe. Without en- 
larging on what can be done without the 
lathe it is better to perfect ourselves in 
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what can be done with the lathe and do it 
in a manner that one need not be ashamed 
of. Taking the lathe as the base tool, to 
which many attachments can be added and 
may be purchased from any supply house, 
there is a large variety of work that can 
be done on the lathe, but so many of these 
attachments are rarely used that we Sel- 
dom find a workman, unless he be a very 
ardent mechanic, with a full set of attach- 
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ments, such as for wheel cutting, jeweling 
and a slide rest, etc. 

The tail stock of the lathe was, not so 
many years ago, given small consideration 
so far as actual use was concerned, and we 
often yet see catalogued the lathe without 
the tail stock. This shows that some work- 
men buy the lathe for the head and T rest 
only which is practically all they use of 
this machine. Of.late years the tendency 














has been to give more attention to the for- 
merly ignored tail stock, and it has been 
found that many useful operations may be 
performed either with the tail stock spindle 
as a base of the operating tool, or by sub- 
stituting some of the well-known makes of 
combination tool that takes the place of the 
tail stock and performs more work than 
was ever thought possible from the tail 
stock alone. 

It is assumed that in selecting a lathe and 
its equipment, the workman will select a 
good assortment of chucks, that is, wire 
and wheel chucks together. with a screw 
chuck for cement brasses, and a _ taper 
chuck, which are all necessary to the head 
stock of the lathe. In the matter of a 
bezel chuck and a three or four-jawed 
chuck these things are not absolutely neces- 
sary, but are very handy at times. 


After the average equipment has been 
purchased the workman can then continue 
to add to these things by making a number 
of adjuncts which he should take a pride 
in making for himself. If they are well 
made he will find uses for them that are 
not catalogued for the usual equipment. 

One of the first things to be taken up in 
this list is the stepping device, which can be 
purchased if the workman so desires and 
all catalogues give cuts of the tool, but it 
can be made without a great expenditure 
of effort. If obtainable, use a soft steel 
wire about the size of a number 30 chuck 
of the approximate length of the spindle 
of the lathe. Drill a hole about half the 
diameter of the wire and to a depth of 
eight or ten millimeters in one end. Then 
slot this drilled portion with a fine saw 
blade to the depth it has been drilled, which 
will hold the different “plugs” that will 
be needed for the different size jewel set- 
tings. Just back of this slotted end fasten 
a collar that will just clear the inside diam- 
eter of the wire chuck which will act as a 
guide in pushing the device in place. At 
the other end thread and fit a brass taper 
plug that will fit friction tight in the end 
of the spindle; then turn plugs to fit the 
different size chucks which are to hold the 
different size jewels. In using this device 


it will be found that the tail stock of the 
lathe will be a valuable assistant in truing 


up the jewel setting as the tail stock can 
be fitted with a female (taper) center and 
the face of this taper can be pushed gently 
up against the jewel setting. With the 
stepping device against it on the other side 
it is sure to be easily pushed in or out of 
the chuck according to whether the work- 
man may wish to turn the seat of the set- 
ting deeper or shallower. It is much 
harder to use this tool without the ‘tail 
stock, as it will be found that when the 
setting is in the lathe it will be very hard 
to push it out: of the chuck a slight amount 
and keep it true in the flat. For some rea- 
son one side will always give way sooner 
than the other and it will be out of true. 
The centers or tapers as they are some- 
times called are a very necessary part of 
the lathe equipment. Blanks may be pur- 
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chased from the supply houses, but most 
workmen prefer to turn them out as they 
need them, usually keeping a stock of steel 
on hand for that purpose. 

The male center is the pointed center 
and it is generally best to have one tem- 
pered hard and one soft for the different 
kinds of work, or rather several of each 
kind instead of one. The female center is 
the one that has a hollow center or a center 
like the identation we make with a center 
punch in work we are going to mount be- 
tween two male centers. These female cen- 
ters should be tempered to about a drill 
temper and it is not necessary to have any 
of the soft variety. 

Centers may also be turned of brass for 
some certain kinds of work, but it is sel- 
dom that it is necessary to soft solder a 
piece of work to a center, but if this will 
get over a difficult proposition it is a good 
plan to have a brass center or two. Fig. 1 
shows a cut of what I call a drilling plate 
and it is one of the parts that is not usually 
included in the lathe equipment, but when 
once it is used the workman would not be 
without it. It can be made up from a 
flat brass plate mounted on a center, with- 
out the back being turned down to a feather 
edge. The thin edge, however, often has 
an advantage in handling some kinds of 
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EXTRA FINE 


Swiss Pattern Files 
Give Best Service 


Fine materials, expert workmen, ‘and the 
best equipped File Factory in the world, enable 
us to guarantee the sharp teeth, fine temper, 
uniform quality and long wearing qualities of 


every NICHOLSON Swiss Pattern File. 


“eeror == Specify “NICHOLSON” when 
ordering Files. 


A personal test will do the rest. 





Our booklet “FILE FILOSOPHY,”’ 
and Catalog showing 600 illustrations 
a y of files from actual photographs, sent 

= FREE on request. 


MEW YORK U ve 
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HINTS FROM HERPERS 











THE ABOVE DESIGN PRODUCED Wit 
OUR MATERIAL. 


AWN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS.. 
SETTING MAKERS 


18 CRAWFORD Si. NEWARK, &. 2. 




















BRACELET LINKS 








We offer to the jewelry trade our one piece bracelet links 
made up in platinum, 18 Kt. and 14 Kt. green gold, or in other 
grades and colors of gold. 

Also in gold base with Platinum tops, as well as in other 
arrangements. 

We especially call attention to the fact that our all platinum 
and gold links are made in one piece (not soldered) and con- 
sequently are very strong. 

Prices and copper samples will be furnished on request. 


Send for catalogue 


American Platinum Works 
225 to 231 New Jersey R. R. Avenue, Newark, New Jersey 
New York Office: Charles Engelhard, 30 Church Street —— 
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work where the plate is slipped in between 
two parts. In speaking of “work” for these 
tools the term is not confined to work on 
watches alone, but to the many different 
tinds of odd jobs that come to the watch- 
maker’s bench. _¥ 

In using this plate it is not necessary 
to be so careful in drilling through the 
work, as it does no damage to the drill 
if it pierces the plate after passing through. 
This plate has the advantage of holding 
the work steady and assures the work- 
man that he can drill a hole at right 
angles to the surface of the work. The 
plate may be either soft soldered or 
screwed on to the center; I prefer thread- 
ing the center with a decided shoulder at 
the base of the threads, which will allow 
of sometimes slipping the plate in place 
and then screwing the center home, in 
which instance it would be impossible to 
use the plate if the center were soft sol- 
dered in place. 

Fig. 2 shows a very useful tool used in 
drilling round wire or anything of a round 
nature. As the workman knows how hard 
it is to drill a wire dead central if he has 
no equipment to hold it firmly in place, this 
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tool should be slightly turned out in the 
dead center where the drill will strike it 
after passing through the work. The shape 
of the tool will tend to break a flat drill 
when it pierces the work unless a clearance 
is given by turning out the center. Fig. 3 
shows a tool, two views, which in con- 
junction with the dog, Fig. 4, is very use- 
ful in mounting up work that is too large 
for the chucks. This face plate with a 
male center protruding beyond its. face is 
practically the same as that found in large 
lathes. This is used mostly for turning 
rods or work of large diameter. The first 
thing is to accurately center both ends of 
the rod with a center punch, then slip the 
dog on the rod with the projecting arm 
turned towards the face plate, where it may 
be placed in one of the slots, and tightened 
down on the rod by the two large screws 
which will furnish the driving power for 
the work. Fig. 5 shows a cross section of 
a bell-centering punch. This makes it pos- 
sible to center punch the work more accu- 
rately than to depend on measuring up the 
work to determine the center. The center 
punch of this tool must be hardened and 
tempered the same as a drill and the point 
can be sharpened with a stone as use may 
require. These bell-centering punches are 
used in machine shops, but larger, and are 
found to be great time savers in getting 
the work accurately mounted in the lathe. 





THE HOROLOGICAL REVIEW 


These few tools are only some of the 
principal ones that almost any workman 
will find very useful, and there are many 
more that can be made to suit the indi- 
vidual requirements of the different work 
according to what is brought to the bench 
for turning. 

The day of turning, so far as accuracy is 
concerned, is being rapidly left behind by 
the grinding process, which, though slower, 
is much to be preferred where accurate 
fitting counts for the efficiency of the job. 
To do this, of course, requires the trans- 
verse spindle grinder which is perhaps a 
larger job than most of the workmen care 
to undertake as a construction job. These 
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transverse spindle grinders may be pur- 
chased with the assurance that they will 
bear good interest on the investment and 
with a tool of this kind there is a large 
field of construction work open to the in- 
dustrious workman from which he will 
derive both pleasure and profit. 





Amount of Work That Should Be 
Done by a Watchmaker 


SHARON, Pa., Feb. 20, 1918. 
Editor THE JEWELERS’ CIRCULAR: 

Dear Sir—In reading of a jeweler’s in- 
quiry as to the amount of watch work a 
watchmaker should turn out in a week, in 
the last week’s CirCULAR, we were much 
interested to find out, accurately, just how 
much work our man had turned out. 

Our man has been with us seven years. 
We started him in at $18. Today we are 
paying him $32. In the list below we have 
averaged him at $25 a week over the period 
of the time covered. 

We figure that we are satisfied if he has 
made somewhere near as much for us as 
he has cost us. 





Cr. 


Watchwork from Jan. 1, 1911, to 
ie Bivens dee ssmeniaad $8,971.85 
Does not include factory jobs, or 
fitting hands, glasses or other 
small repairs. 
Does not include clerking worth, or 
assisting on complicated clock re- 
pairs. 
Dr. 
Wages paid from Jan. 1, 1911, to 
PT 2, Tstdcunuscaeoiennas $9,100.00 
We are, sirs, 
Very truly yours. 











The jewelry store of B. A. Strickler, 
Salina, Kans., was entered on Thursday, 
Feb. 14, and the thieves escaped with 
jewelry valued at $150. Entrance was 
gained by the rear door and practically the 
entire contents of the show window was 
cleaned out. 
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The Influence of Color and Hardness 


on Gold Solders 


BEFORE a correct and really usable 

gold solder can be made, it is neces- 
sary that the color of the alloy and the 
hardness of the article to be soldered be 
first accurately determined and only ac- 
cording to this the somewhat more readily 
melting solder be prepared. 

Among old-time goldsmiths,  conse- 
quently, it was in early times the practice 
in preparing a gold alloy to keep a few 
grams out, from which by further alloying, 
the solder could be made. Owing to this 
practice there has crept into almost all 
trade technical works the error as to 
solder alloys. The directions are given: 

“Take so many parts of 18-karat gold 
and add so and so many parts of silver 
and copper to it.” In olden times such 
a recipe may have sufficed, for it was then 
customary for a certain karat contents to 
produce only well-defined alloy colors. 
Nowadays, however, when almost for 
every karat—that is to say fineness—a 
large number of gold colors are recog- 
nized, such a characterization would not 
suffice, and it has therefore become a 
necessity, in our branch, to figure out the 
solder alloy as well as the main alloys of 
fine gold or coin gold, to obtain definite 
results. We have now, for instance, red 
gold, reddish gold, green gold, color gold, 
yellow gold, light yellow gold, dark yellow 
gold, etc. 

Suppose, for instance, I take color gold 
and wish to solder it. I must use the 
Same care in the solder alloy as in the 
color process of the finished article; a red 
gold would not only make the seam visible 
but display a notable difference in color; 
a light gold the same. I must therefore 
use a color gold, but—where do we find 
such solder alloy described? How, in 
other words, can gold be alloyed as color 
gold? 

Another case: An 8-karat gold ring 
is to be bright-polished. Now, we often 
find in practice that solder alloys that are 
quite white are used for soldering, and the 
consequence will be that the polished ring, 
when finished polishing, will display a con- 
spicuously white solder seam. An attempt 
is then made to remedy the error, and the 
soldering is finally gilded (!), and what is 
the conclusion of the story? After a few 
weeks the buyer suddenly notices the white 
solder seam at first slightly, soon, however, 
more plainly; he becomes suspicious and 
believes that he has not been honestly dealt 
with, although only a tradesman’s mistake 
is to blame, due either to expedience or 
to ignorance of solder alloying. Very often, 
however, such an occurrence may result in 
the loss of a customer. Consequently, on 
all gold alloys, the solder mixtures of the 
same color should always be used. In 
order, however, to arrive at this object, it 
is necessary that the solder alloys be desig- 
nated exactly as to mixture quantities, like 
the gold alloys themselves. Our advancing 
technique in the jewelry branch demands 
this—London Watchmaker. 








John S. Rock is moving his jewelry stock 
from Canby, Minn., to Lamberton, where 
he will open a store. 





RADIUM 
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POOR ILLUMINATION IS 
WORSE THAN NONE 


This is why Radium Luminous Material is used on two-thirds 
of the watches made today; this is why it will be used by 
everyone with a reputation to sustain. Have in mind the 
future as well as the present business. 


Oe elem oF-t-) Comm erebocholeletele mm ooltl-tamel me at-sclammael-me-teleliler-beleso Mb ecttt-tamel- 
right for a radium-lighted watch to be a success. Experience 
is behind us. Let us back you with it. “How to test a 
Radium Dial” has just been published. Write for a copy. 
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GOLD, SILVER AND PLATINUM REFINERS 
91 Page St., Providence, R. I. 

CN Our Modern Methods 

A, Produce Greatest 


Results 
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SQ FIFTY-FIVE LIBERTY STREET 
CL an on: Se eo 


eee 


Plants: Orange, New Jersey 





NOW READY 


Supplement to our Catalogue 


Containing the very latest and principal 
Tools, Materials and Supplies. Sent FREE 


upon application to the legitimate trade. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison St., Chicago, III. 








a=, Gold, Platinum and Silver 
Mire} Bought, Refined and Sold 


wero A.ROBINSON &SON 


PLATINUM 149 Canal St., New York 
Shipments of Scrap and Sweepings Invited 


Your goods held intact, and returned at our 
if remittance is unsatisfactory. 


















Attention, Jewelers 

















For cleaning and repairing of all kinds and the furnishing of genuine material C. 
for such watches, please telephone to, call at, or send to our nearest office. 


E. HOWARD CLOCK COMPANY 


This Is Our Diamond Anniversary 


CHICAGO 


And Owners af Former Model 


Howard Watches 


BOSTON, NEW YORK and 


PATENTS 


ATENT and TRADE-MARK ATTORNEY 
25 Years’ Practice Notice: No Free Offers 
Reasonable Charges for Reliable Services 


ELT Opposite U. S. Pat. Office 
Warder Bldg. Washington, D. CG 








Established 184 Manipulation of Steel in Watchwork 


By John J. Bowman. Reduced price, 50c.posteat- 
The Jewelers’ Circular Pub.Co., 11 John St.,N.Y. 

















Established i880 





Shipments of Gold, Silver 
and Platinum solicited. 


I. Wollstein Co., Inc. 


SWEEP SMELTERS & REFINER 


PROMPT RETURNS MADE for SWEEPS and ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 


16 John St., New York 


WORKS 
16 New York Avenue, Newark, N. J. 


L. LL. & S. Alloys Yellow 
~ «= Green and hite = 














ESTABLISHED 


L. LELONG & BRO. ASSAYERS and SWEEP SMELTERS 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


1868 


GOLD AND SILVER REFINERS 


SMELTING 


Prompt attention given 
FOR THE TRADE 


to 
Gold and Silver Bullion 
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fin which Is Contained a List of the Latest 
Patents Granted by the United States 
and Great Britain. The United States 
patents That Have Expired and. the 
Registered Trade-Marks. ] 
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UNITED STATES PATENTS. 














Issue of Feb. 5, 1918. 


1,255,254. COLLAR- BUTTON. FREDERICK W. 
Werner, Denver, Colo. Filed Feb. 12, 1916. 
Serial 77,936. 

The combination in a collar button, of a base, 
a shank round in cross section, and a head in the 
form of a flat bar, one end portion of which is 
outwardly curved and gradually reduced in thick- 
ness, and terminates in a blunt button-hole-insert- 





ing point, the said head tapering from its button- 
hole-inserting portion where it is widest, to its 
opposite end where it is narrowest, the portions 
of the head on each side of the shank being of 
unequal length, the curved end portion being made 
the longer, whereby when the curved end is in- 
serted in a button-hole and the head turned to 
stand parallel with the said hole, the shorter por- 
tion of the head is passed through the hole by 
pressing on the said curved end. 


1,255,272. BUTTON-HOOK. Franx J. ANDER- 
son, Great Falls, Mont. Filed Oct. 30, 1916. 
Serial 128,561. 

In a button hook, the combination of a handle 
provided with parallel spaced resilient arms, said 
arms being provided with alined apertures, a shank 
mounted between the resilient arms and provided 
with laterally disposed gudgeons mounted in said 





apertures, said shank being further provided with 
an integral hook, and a spring plate secured on 
the body and engaging the hook shank beyond 
its pivotal axis so as to secure the same in ad- 
justment. 


1,255,348. FASTENING DEVICE FOR RIBBON- 
BOWS OR THE LIKE. VINCENT STONE, 
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Chicago, Ill., assignor to Marshall Field & 
Co., a corporation of Illinois. Filed April 
3, 1914. Serial 829,284. 

In a device of the class described, an elongated 
body member having a part thereof partially cut 
away to form an aperture therein, a U-shaped pin 
hinged on said body member at one end thereof 


THE 
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and detachably engaging said body member at the Cal., assignor to National Committee for Ar- 
other end thereof, a bowed clasp overlying the menian and Syrian Relief, New York. Filed 
opposite side of said member and extending trans- 
versely thereof, said clasp being hinged to said 
body member at one side of said aperture and 
being provided with means to detachably engage 
the edge of said aperture opposite thereto, the 
partially cut-away portion of said body member 
extending transversely to the plane of said body 
member about its uncut edge opposite the edge 
of said aperture engaged by said clasp to form 
a flange parallel to the arms of said pin and ex- 
tending between said arms, whereby when said 
device is in attached position said flange will co- 
operate with the arms of said pin to prevent dis- 
placement of said device from adjusted position. 





1,255,671. CAP FOR FOUNTAIN-PENS. Francis Dec. 3, 1917. Serial 205,267. Term of patent 
W. VauGHN and Henry J. Upton, Medford, 3% years. 
Mass., assignor to Vaughn-Upton Co., Boston, 51,733. GOBLET OR SIMILAR ARTICLE. 
Mass. Filed Dec. 27, 1917. Serial 209,059. FRANK SCHNEIDER, Buffalo, N. Yy. Filed Aug. 


As a new article of manufacture, the fountain 
pen cap above described, made up of a pen-engag- 
ing chamber having an outside centrally disposed 
screw threaded boss upon its closed end, and an 
annular plane seat surface surrounding the boss; 
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20, 1917. Serial 187,257. Term of patent 7 
years. 
51,739. WATCH-CHARM. Joun Train, Wes- 








a magazine section having a centrally disposed 
screw threaded aperture in the engaging end of 
the magazine, the aperture opening to the interior 
of the magazine and an annular plane seat surface 
surrounding the aperture to co-act with the seat 
surface on the fountain end. 


DESIGNS 
51,715. BADGE. Acnes B. Cascapen, San Fran- 
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sington Springs, S. Dak. Filed Nov. 19, 1917. 
Serial 202,882. Term of patent 7 years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1916, and are published in compliance with Sec- 
tion 6 of said <Act.] 






cise, 
o- on oC, 





Panama Pacific 
“ 4 


Trade-Marks Registered Feb. 5, 1918. 
120,319. WATCHES, BRACELET - WATCHES, 


cisco, Cal. Filed Oct. 15, 1914. Serial 866,- SAUTOIRE - WATCHES AND WATCH- 
866. Term of patent 7 years. MOVEMENTS. American Watcu Case Co., 

51,717. BADGE. Ratpu L. CuHester and Harvey Inc., New York. Filed Sept. 11, 1917. Serial 
Y. Laxe, Ocean City, N. J. Filed Nov. 27, 106,172. Published Nov. 27, 1917. 


120,386. BRACELETS, BRACELET PARTS, 
PENDANTS, BROOCHES AND FINGER- 
RINGS. CHARLES E. Hancocx Co.. Provi- 
dence, R. I. Filed Oct. 5, 1917. Serial 106,- 
619. Published Nov. 27, 1917. 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS FROM The IMus- 
trated Official Journal.) 





Issue of Jan. 30, 1918. 

111,698. CASES FOR MEDALS, ET€. M. Borc- 
ZINNER, and BorGzInNeErs, Ltp., 60 Red Lion 
St., Clerkenwell, London. Dec. 2; 1916. No. 

1917. Serial 204,294. Term of patent 7 17,316. 


years. A case for medals, etc., comprises two  tray- 
51,734. BADGE. Harc Paticran, San Francisco, shaped covers a, b, Fig. 2, hinged together and pro- 
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vided with a catch, and a holder e consisting of 
two plates f, g covered on both sides with velvet 
h, and sewn to the adjacent edges of the covers. 
The plates are connected along three flanged edges, 
and have openings /, m slightly smaller than the 
medal, etc., which is inserted through a slot n 





























and becomes held up for inspection on both sides, 
when the case is opened. In a modification, the 
‘holder is hinged to one of the free edges of one 
of the covers, and may rest against an edge of 








the other cover to form a stand. In a further 
modification the covers a, b, Fig. 4, are hinged to 
two opposite edges of the holder e. 
111,582. SPOONS AND LADLES. H. S. Oppen- 
HEIM, 146 Abbey Road, Kilburn, London. Jan, 
29, 1917. No. 1,429. 
A ladle for straining gravy has a bowl a pro- 


FIG.I. 








vided with an opening normally closed by a stopper 
b carried by a spring c. 








The Jeweler and His Decorative 
Crystal Department 


(Continued from page 103.) 








artistic skill to develop the finer sides of 
their natures; and in order to draw them 
away from too-prolonged contemplation of 
the hard and cruel facts of war, they need 
service of the right kind and the assurance 
that in spite of the aggression of nations 
gone war mad, that we and our Allies are 
capable of that most desirable of posses- 
sions—business poise. 

Here and there we meet an individual 
who has become panicky—afraid to order 
new goods, afraid to advertise, and fearful 
lest the foundations of society are not giv- 
ing away. This does not make for health- 
ful business conditions. It does not make 
for community or national confidence, nor 
does it make for individual enthusiasm. 

Keep business as nearly normal as you 
can! 





The Waterloo Cash Photo Supply Co., 
214% E. 4th St., Waterloo, Ia., has dis- 
posed of its interest in the jewelry depart- 
ment to E. Willard Spurr. He will carry 
it on in connection with his art studio at 
214 E. 4th St. 
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A Vander “Slip” 


(Courtesy of The Chicago Evening Post.) 


’Twas the week before Christmas when all thru 
the place 
Not a customer stirring, not even a face 
That looked optimistic, or filled one with cheer, 
From the thought that old Vanderlip soon would 
be here. 


He tells us the best way to lick Kaiser Bill, 

Is to cut out our Christmas, no stockings he’d fill, 

Take the pep out of business, make the children 
look sad, 

And put all the middle class folks to the bad. 


He’d make it a war of the rich, not the poor, 
For poverty stalking from door to door 

Is not calculated to make fellows fit 

To back Uncle Sammy by doing their bit. 


What is it makes panics? Not absence of gold, 

But presence of greed that suffices to hold 

All the cash you can get when you've got all you 
can 

With never a thought for the welfare of man. 


We'll back conservation, but don’t like the scheme 
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CARL A. AND FRED W. SCHENK, 


That makes *bout midway the 
stream, 
If we win the war its because we are right, 


The best asset we’ve got is a smile that is bright. 


us a bankrupt 


You can’t divorce business and war, that’s a cinch, 

And have any strength in your grip when you 
clinch. 

The Huns are not stopped, no—they’re not even 
checked, 

With millions of men, if your business is wrecked. 


For men and munitions and food all depend 

On the strength of your system to win in the end. 
But out of the chaos there’s come such a clatter, 
We'll get down to business, see what is the matter. 


When some one has courage to speak like a man, 
And show the false logic dispersed by old Van, 
Who himself rides around in his own private car, 
And kicks about transporting sinews of war. 


Who would muzzle our industry, throttle our 
thrift, 

Send the good Ship of State out to aimlessly drift, 

With all of her cash shut up tight in the banks, 


And expect us to fill up the gaps in her ranks. 


The term “Traitor Dollar’? sounds snappy and 
bright, 

It’s* the phrase that’s the traitor, the dollar’s all 
right, 

As long as it circulates, keeps men employed, 


For thus will the cohorts of Van be destroyed. 


And knocked galley west as the Germans will be, 
If the highways of commerce are open and free. 
So put all this Vanderlip dope out of sight, 
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‘Merry Christmas” to Sam, and to Bil} a « 4 
YT: 9 ' a Good. q 
Night. oe 


—Ab 2 
Evanston, IIl. Panes Mondelhalt, ia 
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SERVING THEIR COUNTRY 





Sons of William Schenk Have Answered the 
Call to the Colors 


Both members of the firm of William ; 
Schenk’s Sons, 320 Fifth Ave., New York, E 
are now in active service. q 

Carl A. Schenk, age 23, enlisted in Signa § 
Corps, N. G. N. J., last Summer and was | 


in Sea Girt, N. J., until the latter part of | 


September when he was transferred to 
Camp McClellan, Anniston, Ala. He is now 
a member of Company A, 104th Field Sig. 
nal Batallion. 

Fred W. Schenk was a member of the 
Machine Gun Company, 7th Regiment, N. 
Y. N. G. when war was declared. Later he 


| 


“DOING THEIR BIT” FOR UNCLE SAM. 
enlisted in the Aviation Department of the 
Signal Officers Reserve Corps and is now 
in training at the School of Military Aeron- 
autics, Princeton, N. J. 

William Schenk, a well known jeweler, 
father of the two young men, who had re- 
tired from business about a year ago, 1s 
now conducting the business of William 
Schenk’s Sons. 








By direction of United States District 
Judge Ray at Utica a public auction sale of 
all the assets of the Ithaca Calendar Clock 
Co. will be begun March 14. The sale is 
under the direction of Frank B. Hodges of 
Syracuse, the trustee. According to the in- 
ventory the merchandise partly or wholly 
manufactured, is valued at $38,071, the ma- 
chinery at $5,490, tools at $1,263, boiler, en- 
gine, etc., at $4,095, pulleys, belting, etc., at 
$3,200, fixtures and furniture at $2,539, and 
real estate at $51,600. The real estate is 
subject to a mortgage of $36,000. The 
Ithaca Calendar Clock Co. has been in bust- 
ness for 50 years and the receiver is in fre 
ceipt of a large number of orders for clocks 
from all over the country, which he is um 
able to fill. 
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